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Vet-Owned Business Certification
Increasing the Number of Vet-Owned Businesses Certified in IL - Email to Business Organizations.

Members and Stakeholders of the Illinois SBDC Network - On behalf of the Illinois Department of Veterans’ Affairs (IDVA) and Illinois Central Management Services (CMS) we are asking for your support in promoting an exceptional opportunity for military veterans.  

The State of Illinois has a unique program for veteran-owned businesses wherein they have the opportunity to grow revenues, build capacity and secure high-level contracts by doing business with the state.

WHAT IS THE VETERAN BUSINESS PROGRAM?
Through the Veterans Business Program (VBP), state agencies and universities are encouraged to spend at least 3% of their procurement budgets with certified veteran-owned businesses.  That equates to over $300 million in state contracts that are specifically targeted to veteran-owned firms every year.  

State contracting covers everything from construction and building repairs, to building maintenance, office supplies, upkeep for state parks, and a variety of other needed services.  Eligible businesses include companies with annual gross sales under $75 million that are 51% owned by one or more qualified veteran(s) or qualified service-disabled veteran(s) living in Illinois.  As you know, veteran-owned businesses can apply today by completing two easy steps: 

Registering their business with the Illinois Procurement Bulletin at www.purchase.state.il.us

Submitting an application available at www2.illinois.gov/cms/business/sell2/pages/veteranownedbusinesses.aspx

Veterans may seek your assistance with the application process, or they may contact Illinois Central Management Services at 1-312-814-4190 or email bep.cms@illinois.gov

Please distribute this message to your area veterans, organizations memberships and other interested individuals and organizations via email, social media, etc.  

This is a chance to give back to the men and women in uniform who served our nation while encouraging more mutually beneficial partnerships between the state and private businesses.

Thank you for your time and support. 

Governor’s Home Town Awards
We are pleased to announce that applications for the 2013 Governor’s Hometown Awards (GHTA) competition are now available. This is the 31st year of the annual event which recognizes those volunteers whose hard work and dedication greatly improve their communities. The deadline to submit applications for consideration is July 15, 2013.  

Awards are given based on population in six project categories: 
1. services and mentorship
1. beautification and sustainability
1. parks and recreation
1. memorials and monuments
1. history and historic preservation
1. general projects

A team of impartial volunteer judges will evaluate the applications on need, use of resources, and impact. Information will be gathered from two sources: the application and a project presentation to be given in Springfield. The judges will select the category winners and also nominate one project from each population division to receive the coveted Governor's Cup, a traveling silver trophy which signifies the project deemed most representative of the spirit of Illinois volunteerism.  All Governor's Hometown Awards winners will be recognized at a reception at the Governor's Mansion this fall.  

For more information on the Governor’s Hometown Awards, including application details, visit www.ildceo.net/HometownAwards. 

Illinois Economic Development Website and Magazine
Below you will find links to the  new Illinois Economic Development website, as well as the online version of the most recent Illinois Economic Development magazine. This is a great website and a great piece to promote economic development in our state and a tremendous vehicle which recognizes Illinois as a great place for doing business.

[image: Description: Description: Description: Description: Illinois: The State of Innovation ]

http://businessclimate.com/illinois-economic-development/magazine 

http://businessclimate.com/illinois-economic-development 

Small Business Wages on the Rise 
by Julie Strickland in Inc.com, 4/9/13 - While wages dropped in several sectors in the first quarter of 2013, small businesses were a bright spot.  Wages fell for the first time since early 2011, according to the PayScale
 Index, dropping 0.4 percent in mining, oil, and gas; 0.4 percent in manufacturing; and more than 1 percent in biotech.  Small businesses, according to the report, gave out the only wage increases in Q1.  “Although the growth for small companies was muted this quarter, they have experienced strong wage growth over the last few quarters,” said Katie Bardaro, lead economist with PayScale, in a press statement. “This wage growth for small companies is largely driven by two factors: their competition with larger firms for top talent and their ability to react and respond to labor market trends in a more fluid and immediate way.”

According to the report, the smaller the company, the better it fared.  Small companies grew wages 0.3 percent, while pay fell 0.2 percent for medium companies and 0.5 percent for large companies. For the first time since 2006, small company wage growth overtook the rate of increase in large companies.  PayScale based its analysis on data from more than 40 million employee profiles in more than 13,000 unique job titles, which it uses to show how actual worker pay varies alongside factors such as work experience, education, employment setting, and job responsibilities.

The Deepest Source of Motivation 
by  on Inc.com, 4/8/13 - Forget the carrot and stick. Motivation and innovation come from a desire to help. For decades, bosses have assumed that the best way to motivate workers is by promising financial gain and threatening financial loss. With one hand they dangle a carrot of more pay while brandishing in the other, the stick of "get to work or you're fired."  However, according to a recent article in the New York Times, research in organizational psychology strongly suggests that people are more innovative and more successful when motivated by a desire to help other people.  This is a vast departure from the management theories of the past which have assumed that success in business is "the survival of the fittest." Under this way of thinking, helping others is a waste of time and effort... except insofar as it's self-serving. 

What Do You Like Best About Your Job?
Over the past 20 years, I've interviewed hundreds of successful people, mostly top executives and top salespeople. I start nearly every conversation with a simple question: "What do you like best about your job?"  In every case, these highly-successful individuals have responded to that question with some variation of: "I like helping people." When I probe, I usually discover that they're not just talking about customers. They want to help coworkers, too.  I'll bet if you honestly review the jobs you've done in the past, and the job you're doing right now, you've accomplished more when you were certain that you were helping others than when you weren't quite sure.

The lesson here is simple: when you focus on helping others rather than helping yourself, you draw upon your deepest sources of motivation. It frees your creativity and energy while developing simultaneously developing both empathy and patience.  It's not a dog-eat-dog world out there. It's a "let's make this happen together" world.

The 10/10/10 Rule For Tough Decisions 
by Chip Heath and Dan Heath on FastCompany.com, 4/9/13 - It's good to sleep on it when there are tough choices to make, but you also need a strategy once you wake up--which is why you should employ the 10/10/10 rule.  It’s easy to lose perspective when we’re facing a thorny dilemma. Blinded by the particulars of the situation, we’ll waffle and agonize, changing our mind from day to day.  Perhaps our worst enemy in resolving these conﬂicts is short-term emotion, which can be an unreliable adviser. When people share the worst decisions they’ve made in life, they are often recalling choices made in the grip of visceral emotion: anger, lust, anxiety, and greed. Our lives would be very different if we had a dozen “undo” buttons to use in the aftermath of these choices.  But we are not slaves to our emotions. Visceral emotion fades. That’s why the folk wisdom advises that when we’ve got an important decision to make, we should sleep on it. It’s sound advice, and we should take it to heart. For many decisions, though, sleep isn’t enough. We need strategy.

One tool we can use was invented by Suzy Welch, a business writer for publications such as Bloomberg Businessweek and O magazine. It’s called 10/10/10, and Welch describes it in a book of the same name. To use 10/10/10, we think about our decisions on three different time frames:

How will we feel about it 10 minutes from now?
How about 10 months from now?
How about 10 years from now?

The three time frames provide an elegant way of forcing us to get some distance on our decisions. Those short-term emotions--nervousness, fear, and the dread of a negative response—(can be) a distraction and a deterrent.
That shift can help us to keep our short-term emotions in perspective. It’s not that we should ignore our short-term emotions; often they are telling us something useful about what we want in a situation. But we should not let them be the boss of us.  Of course, we don’t check our emotions at the door of the office; the same emotion rebalancing is necessary at work. If you’ve been avoiding a difficult conversation with a coworker, then you’re letting short-term emotion rule you. If you commit to have the conversation, then 10 minutes from now you’ll probably be anxious, but 10 months from now, won’t you be glad you did it? Relieved? Proud?

If you’ve been chasing a hotshot job candidate, 10 minutes after you decide to extend an offer, you might feel nothing but excitement; 10 months from now, though, will you regret the pay package you’re offering her if it makes other employees feel less appreciated? And 10 years from now, will today’s hotshot have been ﬂexible enough to change with your business?

To be clear, short-term emotion isn’t always the enemy. (In the face of an injustice, it may be appropriate to act on outrage.) Conducting a 10/10/10 analysis doesn’t presuppose that the long-term perspective is the right one. It simply ensures that short-term emotion isn’t the only voice at the table.

4 Free Small Business Apps to Start 2013 Right
On NFIB.com, 4/9/13 - Let your mobile device shoulder some of the burden of day-to-day tasks.  For most small business owners, the minutiae of daily tasks start to wear you down. Fortunately, there are applications that turn your mobile device into a virtual personal assistant—and the best part is they’re free. 
1. 
[image: Description: Description: Description: Description: Bump App]Business cards have gone digital with Bump, an app that shares your contact information by physically bumping phones with another person. Through the app, you can chat with contacts and share social network pages and photos.  The app supports iOS devices and Android phones and works across platforms, as long as both devices are running the app.
Highlight: Should your contact information change, use Bump to remotely send updated details to everyone you’ve previously bumped.
2. 
[image: Description: Description: Description: Description: TripIt app]Before your next business trip, forward confirmation emails for your hotel, rental car and flight to TripIt to automatically create a detailed trip itinerary on your phone. “You don’t want to carry around paper confirmations,” says Meredith Wood, senior editor at Funding Gates, a blog for receivables software in New York City, “This way you can see all your information in one glance.”  Available for iPhone, iPad, Android, Blackberry and Windows Phone.
Highlight: The app makes it easy to share travel plans with colleagues so everyone is in the loop.
3. 
[image: Description: Description: Description: Description: Lemo Wallet app]Use Lemon Wallet to store digital copies of your credit cards, ID and loyalty cards. By snapping photos of your cards, the app lets you pay for purchases using your phone and backs up your information on the cloud, in case your wallet is ever stolen or lost. All information is encrypted and requires a PIN for access.   Available for Android phones, iPhone and Windows Phone.
Highlight: Take photos of business receipts on your phone for expense reports. “It's a great tool to use after a business lunch or dinner so that you can optimize your deductions without the hassle of filing and sorting paper,” says Dimple Thakkar, CEO of Synhergy Marketing in Los Angeles.
4. 
[image: Description: Description: Description: Description: Weave app]Weave is a project management workhorse and is especially helpful for contractors who need to manage daily tasks while juggling multiple projects. Using Weave’s clean interface, you can collaborate with your team to track project due dates, income and expenses. Available for iOS devices only.
Highlight: “For consultants who bill by time, the time-tracking feature helps me keep track of how much to charge clients,” says Terence Kam, founder of eStrategy Pro, an Internet business strategy consultancy based in Sydney, Australia.

Program Success of the Week: Kreep Up
As a car hobbyist and restorer, Dennis Podzimek's aching back and frustration over trying to work on his full-sized truck led him to invent a product that would allow him to work on both his car and truck while saving his back and the vehicle's paint job. Kreep-Up allows car and truck mechanics and restorers to work on engines while comfortably supporting themselves on padded knee and chest rests. While mechanics have long been able to easily access the underside of a car Kreep-Up is the only top side creeper that is fully adjustable for cars, trucks and SUVs. Check out this video to see his product in action.
Mr. Podzimek started working with the IL SBDC at Waubonsee Community College in 2010. He sought help to develop business and marketing plans.  He was working on the prototype and patent while also working full time as a construction project manager. Dennis can attest to the slow road that inventors face trying to get their product into the market.  Last year, he finally began exhibiting at car shows and selling the product online. He has continued to utilize the SBDC in various ways, utilizing Dun & Bradstreet lists, as he has pounded the pavement looking for distributors and retailers.
Dennis found success after several shows, letters to auto resellers and distributors, and another product revision. Kreep-Up was chosen by Victory Muscle Cars as their 2012 Best New Product, and will be featured in the Hot New Products section in the June issue of Hot Rod magazine. "Crain's Chicago Business" also ran a story on Kreep Up and it is currently being evaluated by West Coast Customs.  "SBDC has been an invaluable resource. Their knowledge, guidance and support have been crucial to our progress thus far," said Dennis.  He sums up his entrepreneurial saga: "Creating this product has been a journey - often exciting, sometimes frustrating, but there is so much more we want to accomplish, and I'm looking forward to an exciting 2013."

Resource of the Week - Small Business Failure Infographic
Did you know that recent studies have shown that 50 percent of small businesses will fail within the first year? How about the fact that a staggering 95 percent will close their doors before they hit their fifth year of operation? That one seems a bit hard to believe but in today’s economy, it could be true. Here are some additional stats that may surprise you:
40% of small businesses are profitable.
30% break even.
30% are continually losing money.
9% have a chance of surviving 10 years.
Now before you get discouraged, keep in mind that many factors go into the success or failure of any small business. A good business plan and strategic marketing and customer service can go a long way toward obtaining success. Open the infographic below by  to see why some businesses fail and others flourish.


 Update
For instructions to complete WebCATS tasks please see the WebCATS Basic Manual at the link below.  In it you will find simple step-by-step instructions for inputting data into the system.  It’s great for folks new to the network or if you need an easy to use reference.  If you have trouble with the link contact Tom Becker for a copy.  


Moves and News
New Illinois SBDC Business Advisors
We are pleased to recognize two new business advisors who have recently joined the Illinois SBDC Network in Chicago. Amy Berk joins the Illinois SBDC at the Duman Entrepreneurship Center and Dionne Moore has joined the staff at the Illinois SBDC at ICNC.  The Illinois SBDC would like to offer a warm WECLOME to both Amy and Dionne. 

Child Care Business Expo 15th Anniversary
The 15th Anniversary of the Child Care Business Expo is being presented by the Women’s Business Development Center on June 1st.  - The 15th Anniversary Child Care Business Expo, presented by the Women’s Business Development Center (WBDC), will be held on Saturday, June 1, 2013 from 7 a.m. to 5 p.m., at the UIC Forum, 725 W. Roosevelt Road, in Chicago. The 15th Anniversary event brings together child care providers, experts and advocates to celebrate and accelerate the industry. The cost to attend, including breakfast and lunch, is $35 prior to May 15. For more information and to register online, please visit  or call 312-853-3477, ext. 290.

2012 Halo Report: Angel Group Activity Year in Review 
The  (ARI), is pleased to share with you the 2012 Halo Report: Angel Group Activity Year in Review. Please take a look at several of the highlights and trends included in the report and feel free to view & download this report via the Angel Resource Institute Web site. Thank you to the many angels and groups already participating in this growing project. The Halo Report is a collaborative effort with  and data powered by  that highlights the activity and trends of angel groups and provides data not previously available to entrepreneurs and early stage investors. Questions? Want to include your individual or group activity? Please contact  at the Angel Resource Institute. 

America’s SBDC Network Connection
The Illinois SBDC is pleased to provide you with the latest edition of the Association of Small Business Development Centers (America’s SBDC) Network Connection eNewsletter.  Please see below for the April 18, 2013 edition of the ASBDC Network Connection.
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	Let's Connect!
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Mark Your Calendar
 Click on the links below to learn more about each event.
 
 

April 19, 2013 12 pm EST 
 
Alternative Financing Webinars


 

April 27, 2013 
 

June 17-21st, 2013
 

August 7, 2013 , 3 pm EST
 
Go Global Seminars

 
AES Compliance Seminar and AESPcLink Training 
 for more events. 
 
Small Business Lending Industry Events

 
Dept. of Energy Small Business Summits

 

Sept. 9-11th, 2013

	


[bookmark: LETTER.BLOCK6]
	America's SBDC Gateway
 
Express Merchant Processing Solutions
By: FirstData
Express Merchant Processing Solutions (EMPS) -- powered by First Data has helped millions of businesses like yours bring fast, secure, effortless payments to their customers and affordable support -- regardless of size.
       *  $200 Credit - First Data will pay $200 when you open a merchant account.*


	


[bookmark: LETTER.BLOCK7]
	 
News You Can Use  
 

 
Procurement Opportunities Guide


 

 

Small business solutions in 15 minutes or less.Tune in for live discussions with industry experts via Google+ Hangouts.

 

 
e
Get the latest by checking the conference webpage weekly.
 
Quickbooks' Training Licenses
Contact  for info on how to access a 2012 license. Need Technical Assistance? Call Quickbooks Licensing Help Desk at (888) 246-8848
 
Updating Center Info 
Simply  to take a look. If you need to make a change contact your state's lead center office. Email  for more info. 


[bookmark: LETTER.BLOCK8]
	Join the America's SBDC Members Group

	This exclusive group boasts over 300 SBDC counselors and directors who post, share and discuss a variety of small business and industry topics everyday.

Please note: This is for members of the America's SBDC only. 
 




	 Quick Links

	
 

  

 

 




	The Network Connection is distributed to ALL subscribing members of the nationwide network of  the America's SBDC (ASBDC).  If you are a member of the SBDC network and would like to subscribe to the Network Connection, please   or call us (703)764-9850.






			America's SBDC Network Connection


[bookmark: LETTER.BLOCK12]
	Recently in the America's SBDC Blog...
1. 
1. 
1. 
 to take a look. Subscribe today! Feel free to share articles, just link it back to our page.


[bookmark: LETTER.BLOCK13]
	SBDCs in the News
America's SBDC is collecting stories of the SBDC's in the news. If you have news to share, please email  

.
1.  
1. 
1. 
1. 
1. 
1. 
1. 


[bookmark: LETTER.BLOCK25]
	SBA Online Business Export Planner

SBA's Online Export Business Planner: Why and How to Use this Dynamic Tool with Your Clients.  

The easy-to-use Planner enables counselors and current or prospective exporters to work together to produce a comprehensive international business plan.  Hear how other SBDC counselors are using this with their clients, plus more on the Export Promotion Cabinet Interagency  Communique.

April 19, 2013, 12 pm EST - 


[bookmark: LETTER.BLOCK24]
	AARP & SBA Webinars Available
In case you missed the SBA webinars with AARP, they're now available online. SBA and AARP joined forces to help age 50+ individuals with their business ventures, so you can get all the information and learn what it takes to either  or .


[bookmark: LETTER.BLOCK14]
	America's SBDC Impact Brochure 
to download the SBDC Impact Brochure.


[bookmark: LETTER.BLOCK19]
	SBDC Success Stories 
America's SBDC is collecting and sharing SBDC Success Stories. Please include the SBDC center name, state, client name, story and a photo.  for a sample. .
 
State: Guam
Center: Guam SBDC
Client: Island Girl, Coffee & Quenchers
Story:    
	[image: Description: Description: Guam SBDC Client Success Stories - Island Girl, Coffee and Quenchers]

	Guam SBDC Client Success Stories - Island Girl, Coffee and Quenchers


 
 


[bookmark: LETTER.BLOCK16]
	80%of Small businesses Will Not Add Employees in the Next Two Years
So says the Chamber of Commerce first quarter 2013 Small Business Outlook Study
 
- 70% say their business is headed in the right direction
- 79% say the US economy is in the wrong direction
- 20% say they will add employees in the next two years
- 44% cite economic uncertainty as the top threat to their business
- 24% say the small business climate has improved the last two years
- 77% say higher energy prices are an "immediate" threat to their business



Article provided by the U.S. Chamber of Commerce


[bookmark: LETTER.BLOCK18]
	National Small Business Week
The U.S. Small Business Administration is proud to announce that its signature event, National Small Business Week, will be held June 17th through June 21st. This year's events will take place all across the country and feature exciting and informative events designed to help small businesses start, grow and succeed.
 
This year's activities will include forums discussing the small business landscape, business coaching services, matchmaking events as well as networking opportunities and award ceremonies. The week's events culminate in Washington where the 2013 National Small Business Person of the Year will be announced. Candidates from all 50 states and territories will be competing for the award.  And all small businesses that attend will interact with federal government officials, local elected leaders, representatives from national businesses and other small business experts.  The locations and dates for National Small Business Week are: 
 
*           Seattle - June 17
*           Dallas - June 18
*           St. Louis - June 19
*           Pittsburgh - June 20
*           Washington, D.C. - June 21
 
In addition to the in-person events, National Small Business Week will also feature daily online forums that will focus on subjects such as exporting and access to capital.  All events will be live-streamed on SBA's website,. 
 



[bookmark: LETTER.BLOCK20]
	Free Procurement Opportunities Guide for Your Clients
America's SBDC has cooperated with Microsoft on a project to provide something of value to your small business clients: a guide to government procurement. To help facilitate your communication with your clients we are including a letter template with cover picture and the download link from the America's SBDC homepage. 
 
The American Chamber of Commerce Executives (ACCE) sent the same communication out to their members this week and Microsoft has already seen over 4,300 downloads. We encourage you to send the email below to your centers, notifying them of this free benefit and encouraging them to share with their clients. 
 
Click here for the 
DOWNLOAD the guide now on the 


[bookmark: LETTER.BLOCK15]
	Don't Miss the "Hire Smart" Event
Intuit & LinkedIn know there's a lot to think about when hiring your first employees. That's why they're hosting a FREE event to help small businesses make the right decisions as they look to grow. They will walk away with:
1. Expert advice from one-on-one conversations with accountants, HR [image: Description: Description: http://ih.constantcontact.com/fs183/1101380815442/img/768.jpg]specialists, lawyers and other successful small businesses
1. The tools you need to get started, including three free months of Intuit Online Payroll and a LinkedIn "First Hire" package, including free premium LinkedIn Talent Finder access and special rates for posting jobs
1. Insights from guest speakers like Bill Rancic, Rhonda Abrams, Intuit CEO Brad Smith and LinkedIn CEO Jeff Weiner
 | 


[bookmark: LETTER.BLOCK17]
	Alternative Financing: How to get your clients the collateral they need to secure a SBA Loan

The SBA 7(a) Loan Program requires 20% to 30% collateral in order to qualify [image: Description: Description: http://ih.constantcontact.com/fs183/1101380815442/img/702.jpg]for a loan. Benetrends has one of the highest approval ratings in the industry at 87% with a monthly average of $4 million in approved loans. Today, Rollover for Business Startup (ROBS) or 401(k)/IRA rollover funding is a key funding strategy in securing the much needed capital entrepreneurs need to start a new business. Benetrends is the original architect of rollover funding that allows an entrepreneur to access their retirement funds tax deferred and penalty free to start or purchase a business. 

401(k)/IRA rollover funding has several benefits and can be used as a capital injection to qualify for a SBA Loan. 

We are strategic partners with the ASBDC to provide funding solutions to help your candidates get the funding they need.




[bookmark: LETTER.BLOCK21]
	Contests 
 
Love Your Local Business Contest
You've probably heard from small business owners who say, "I [image: Description: Description: http://ih.constantcontact.com/fs183/1101380815442/img/681.jpg]know I could take my business to the next level, if only I had a..." Whether it be new equipment, a new sign, a renovation, or more marketing, Intuit can help grant their wishes this spring! Between April 2nd and May 12th, 2013, small business owners can tell Intuit what they need for their business this season through the  campaign. Intuit will then select 15 of these wishes and make them come true.
 
SBA Export Video Contest - DEADLINE EXTENDED
	[image: Description: Description: Exporting Video Contest 2013]

	Exporting Video Contest 2013


Please direct your exporter clients to  where they could register and enter the contest. The winner will receive $10,000! Until April 22nd this site will be accepting 3-minute videos provided by small business exporters.  The 2013 SBA/VISA Exporter Video Contest is an extraordinary way for small business exporters to convey their "secrets of exporting success" and also become eligible for financial prizes.  for a promotional flyer to share.


[bookmark: LETTER.BLOCK22]
	Conference Corner
 
[image: Description: Description: 2013 Logo]"Who is your State Star?"  
It’s that time of year to select your State's star! for details on submissions.
Conference Highlights
Starting on page three () co-written by Mario A. Iezzoni, Certified Business Analyst with the University of South Florida SBDC, Tampa.  Mario's concentration with the SBDC is working with medical doctors and groups who often have little or no business training, a growing opportunity for many SBDC's across the nation.  America's SBDC Network's Annual Conference will host a Health Care Discussion Forum at this year's Annual Conference being held in Orlando, Florida, September 9-12, 2013, for those business counselors interested in this field. 
 
The Conference Prospectus has been released. To access the Prospectus click here. View & Register with the 

 
The Conference App
The Conference App proved to be another valuable asset at this year's conference. Besides utilizing all the app's features onsite you should be sure to take advantage of the app all year long. It serves as a great reference tool to what you attended, your notes, speaker bios, and workshop handouts.
 

One-stop-shop for everything you need to know about the 2013 Annual Conference in sunny Orlando, Florida. 
 
Save the Date!
Monday, September 9 - 12, 2013


[bookmark: LETTER.BLOCK23]
	SBDC Career Opportunities
  
1. March 28, 2013 - Panama City, Florida. Certified Business Analyst, Veterans Business Outreach Center at Gulf Coast State College. For details, click here.
1. March 19, 2013 - Lawrenceville, Georgia. Business Consultant, University of Georgia SBDC - Gwinnett Area. For details, click here. (Applications must be received by April 30, 2013)
1. March 18, 2013 - El Centro, California. Center Director, Imperial Valley SBDC. For details, click here. 
1. March 14, 2013 - Los Alamos, New Mexico. Manager, University of New Mexico Los Alamos SBDC. For details, click here. 
1. March 11, 2013 - Columbus, Ohio. Deputy Chief and SBDC State Director, Ohio Office of Business Assistance. For details, click here.
1. March 4, 2013 - Greensboro, North Carolina. Assistant Director, Strategy & Organization Development, North Carolina SBTDC. For details, click here.
to visit the Career Opportunities page.




	






	





 

	
	The WEEKLY CONNECTION is distributed by the Illinois SBDC and DCEO Office of Entrepreneurship, Innovation & Technology each Monday to members of the 
DCEO Illinois SBDC Network to provide these service delivery partners with 
regular updates on small business issues, opportunities and resources.  If you 
have information you would like to share with the Network please e-mail to 
.  Please feel free to forward this update to other 
interested resource providers and key stakeholders
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