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Season Greetings and Happy Holidays

All of the staff of the DCEO Office of  Entrepreneurship, Innovation and Technology would like to offer each of you, your family and loved ones the very, very best for this Holiday Season.  We hope you have a peaceful, joyful and happy Christmas Holiday and a prosperous, healthy and safe 2011 ! ! !   

2011 Illinois Small Business Week Awards -  Nominations Due 1-5-10

You will find information on the Illinois Small Business Award nominations on CenterConnect and also on our webpage at www.ilsbdc.biz find details about the nomination process for the SBA 2011 Small Business Week Awards.  Each Illinois SBDC is expected to submit at least one nomination the Illinois Small Business Awards Program.  We are confident that every center in the network has at least one company or advocate that they feel is deserving of receiving special recognition during the 2011 Illinois Small Business Week Awards Celebration.  The award nominations should be submitted to the Illinois SBA District Office in Chicago by January 5, 2011.  For questions please contact Mark Ferguson (312) 353-5430 or Christine Pollard (312) 886-0704. 

Please make the nomination of a deserving small business owner or advocate the TOP PRIORITY of your Center in the New Year.  It is vital that the Illinois SBDC and all of the Network’s programs be well represented with nominations for this important recognition program.  We ask that you please contact our office when you submit your nomination(s). 

New Initiatives Aimed at Increasing Lending in Underserved Communities
With small business owners and entrepreneurs in traditionally underserved communities continuing to face challenges accessing capital, the U.S. Small Business Administration has announced two new initiatives aimed at increasing SBA-backed loans to small businesses in these markets. 

SBA Administrator Karen Mills also named Catherine L. Hughes, chairperson and founder of Radio One, Inc., and a former SBA borrower, to chair the agency’s new Advisory Council on Underserved Communities.

SBA and U.S. Department of Commerce studies have shown the importance of lower-dollar loans to small business formation and growth in underserved communities. With that in mind, the two new loan initiatives – Small Loan Advantage and Community Advantage – are aimed at increasing the number of lower-dollar SBA 7(a) loans going to small businesses and entrepreneurs in underserved communities. The agency’s most popular loan product, 7(a) government-guaranteed loans can be used for variety of general business purposes, including working capital and purchases of equipment and real estate.  

In conjunction with the implementation of these two new Advantage loan initiatives by March 15th, the agency will end its existing Community Express pilot loan program on April 30th.

Built on what the agency refers to as its “Advantage” platform, both Small Loan Advantage and Community Advantage will offer a streamlined application process for SBA-guaranteed 7(a) loans up to $250,000. These loans will come with the regular 7(a) government guarantee, 85 percent for loans up to $150,000 and 75 percent for those greater than $150,000.

Small Loan Advantage will be available to the 630 financial institutions across the country in the agency’s Preferred Lender Program (PLP).  Under PLP, which includes most of the agency’s highest volume lenders, SBA delegates the final credit decisions to lenders.

With Community Advantage, the agency will expand the points of access small business owners have for getting loans by opening SBA’s 7(a) loan program to “mission-focused” financial institutions, including Community Development Financial Institutions, Certified Development Companies and non-profit micro-lending intermediaries. Community Advantage will leverage the experience these institutions already have in lending to minority, women-owned and start-up companies in economically challenged markets, along with their management and technical assistance expertise, to help make their borrowers successful.

“These two new loan initiatives tackle a couple of factors we know exist when it comes to the challenges small business owners face,” Mills said. “First, to add more incentive for lower-dollar loans in these communities, we are providing a streamlined process for lenders along with the regular 7(a) government guarantee. Second, we are taking steps that will increase the number of places small business owners in underserved communities can go to get loans. And also, with Community Advantage, we are making sure that the additional assistance some borrowers may need through counseling and technical assistance will be available.”

The new loan initiatives are in line with the agency’s core mission of supporting small business growth and job creation, and goals of the new Advisory Council on Underserved Communities. The Council will provide input, advice and recommendations on how SBA can help strengthen competiveness and sustainability for small businesses in underserved communities.

The agency’s new Advisory Council on Underserved Communities will consist of 20 members from across the country. Over the next few weeks, the SBA will accept nominations for members to serve on the CUC. Members will provide a critical link between SBA and small businesses in traditionally underserved communities. It is anticipated that members will reflect a variety of key sectors, including business owners, banking and finance, community development, nonprofit and academia. Member nominations can be emailed to underservedcouncil@sba.gov.
Small Business Advocate Newsletter
The U.S. Small Business Administration, Office of Advocacy, Small Business Advocate newsletter is now available at http://www.sba.gov/advo/dec10.pdf. The Small Business Advocate is a periodic newsletter that details economic developments and regulatory trends related to small business as well as the latest initiatives of the Small Business Administration's Office of Advocacy.
IRS News for Business – January 2011
■ Find Current schedules and registration and archived presentations on-line.  The IRS will no longer be sending out e-mails announcing webinars and phone forums, so if you haven’t already subscribed to one or more of these e-newsletters, the time is now.    e-News for Small Businesses
  
■ IR 10-119   Notice 10-88 provides the 2011 standard mileage rates for taxpayers to use in computing the deductible costs of operating an automobile for business, medical, or moving expense purposes.  Revenue Procedure 10-51
■ IR 10-117 and  Notice 10-82 provides guidance on the small employer tax credit under section 45R. Section III A, on page three, addresses spouses for purposes of this credit. 

■ Revenue Procedure 10-47 sets out the cost limitations for expensing property under section 179 for taxable years beginning in 2010.  The aggregate cost of any section 179 property a taxpayer may elect to treat as an expense cannot exceed $500,000.  This amount is reduced by the amount by which the cost of the property placed in service during the year exceeds $2,000,000.  These amounts reflect statutory changes made by the Small Business Jobs Act.  

Visit www.ssa.gov/employer/wage_reporting_specialists.htm for a complete list of Social Security experts that can help with complicated questions about submitting W-2s/W-3s.   In Illinois - Contact Paul Dieterle at paul.dieterle@ssa.gov 
IEN Program Success Of The Week - Lotus Creative Innovations
An introduction into wind energy was the inspiration for Ashish Gavali's filling a need.  Lotus Creative Innovation is a client who began his higher education as a non-traditional student after serving in 2003 Operation Iraqi Freedom after 9/11 and left
with his Combat Infantry Badge and 2 Army Commendation Awards.  He then attended Iowa Lakes College in Estherville, Iowa where he enrolled in the wind energy program.  That is where he was inspired to pursue the design and construction of a wind turbine prototype model to be used in training students.  

His idea was innovative, in that he was able to see an opportunity to provide assistance to students in the assembly and repair of these large towering structures with a small version of a full size tower.  The challenge was to design a working and fully functioning model that students could easily participate with hands-on training in a classroom setting. 

Ashish called the Illinois SBDC at Illinois Valley Community College for help in developing a business plan and strategy for marketing his product.  With the help and support for private funding from his mother and marketing/PR assistance from his brother, he was able to stay on course with his plan.  He was immediately introduced to the Northwest Region Entrepreneurship Center Director for additional counseling.   Additional help was provided by the Illinois SBDC at Black Hawk College and the Illinois SBDC at Rock Valley College.

Ashish Gavali first presented his demo at an energy trade show in Chicago and received interest not only nationally but internationally.   He unveiled his first demonstration in the Spring of 2010 to Illinois Valley Community College for a newly created "Certification for Wind Energy Technician".  As of the Fall of 2010, he is shipping his more finely designed and finely crafted model to Carnegie College in Scotland just in time for the opening day for their new Energy Tech building. 

Congratulations to all of the Centers who contributed to the success of this client in the wind energy field.

Getting The Most Out Of WebCATS 

How do I calculate my percentage of In Business Clients?  The steps below will give you the ability to report your percentage of In Business clients in WebCATS.

1. Select Center

2. Select All Clients/Pre-Clients

3. Create Client Subset

4. Check Date Company Established 

5. Click on specify criteria button at the bottom of the screen

6. For the date company established you want to choose a time frame that will capture all established companies.  Always start with 01/01/1980 and end the date criteria sometime past the current date that you are creating the subset.   

7. Click Finish -  - This will give us an up to date list of all In Business Clients for that center

8. Next Click on the worksheets button and run a SBA 2007 Quarterly Case Report

9. Criteria for the worksheet should include correct center, funding source date range, and most importantly make sure you check the box that says “Last Client View” (subset search results).  This will make sure that you only report on the subset and not all center records.

10. Run the worksheet to get the total number of In Business Clients for your selected time frame.

Website Of The Week - www.claritas.com
When customizing a proposal (or even a sales letter or cover letter) to show that you understand your client's audience, a great complement to demographic data is psychographic data.  Demographic information is quantifiable population data. Psychographic information, on the other hand, measures attitudes, lifestyles, and behaviors. 
Typically, companies pay tens of thousands of dollars for access to psychographic information.  However, you can access basic psychographic data for free via Claritas' “You Are Where You Live” tool. 
To get a report, just go to the site and click on the Zip Code Lookup button on the right side.  Next, enter the zip code you're interested in, type in the security code that appears in the grayed out area, click the Submit button, and receive psychographic information about the people who live in your selected area. 
Claritas breaks each zip code into five distinct segments. When you click on a segment, you get general information about the people from that segment in that zip code. 
It's important to remember that the data are an average; it does not perfectly represent the people in a particular classification.
You can also access this website, by clicking on: http://www.claritas.com/MyBestSegments/Default.jsp
Resource Of The Week - Small Biz U

Small Biz U is an online learning curriculum created for small businesses and entrepreneurs.   They have 30 core courses covering the 3M's of Money, Marketing and Management.   They offer the program through affiliates, and the Pennsylvania SBDCs are one of them.  Please take a look at this resource and see what you think.  If you have thoughts, comments or opinions on the value of this resource, please send them to mark.enstrom@illinois.gov    To view the products that are available through this resource, please go to: www.smallbizu.org
What's New On CenterConnect 
On CenterConnect you will find the November 2010 IEN Performance Report for the Illinois SBDC, SBDC ITC, PTAC, BIC, SBEAP and ECs.  You will also find a copy of the FFY11 Illinois SBDC Performance Report through November.  

Also on CenterConnect you will find the updated SBA Illinois District Lenders Performance list for Fiscal Year 2011, starting from 10/01/10 to 11/30/10 and the 2011 SBA Lender Orientation Schedule.  Processing Sessions will emphasize loan eligibility and processing, but will also include information on other aspects of SBA lending. Portfolio Sessions will emphasize closing, servicing and liquidation. The target audience consists of Lenders, SBDC personnel, and technical assistance (T/A) providers.  All new Illinois SBDC Business Advisors and Directors must attend one of these orientation sessions. 

Dates and times are subject to change, so please call Steve Konkle at (312) 886-4208 to confirm and register for the above dates. Orientations will be held at the SBA District Office, which is located at: 500 W. Madison, 11th Floor, Chicago, Illinois 60661.
Moves And News 

Dan Voorhis is retiring on January 31st.   He was recognized by Western Illinois University at a luncheon on December 2nd for his 25 years of service.   Included in those years of service are 19 years as Director of the Illinois Small Business Development Center at Western Illinois University in Macomb.   We want to congratulate Dan and say "Thank You" for all of his efforts on behalf of small businesses and entrepreneurs in Western Illinois.   Best wishes from all of us, for an enjoyable retirement. 

PROPEL Business Plan Competition
PROPEL is pleased to announce the third annual PROPEL Business Plan Competition to spotlight formation-stage and early-stage life sciences companies in Illinois and the surrounding Midwest. In this highly selective competition, entrepreneurs will compete for a $10,000 cash award!  

A solid business plan that outlines a company’s technology and market is vital to the success of any organization. Your ability to clearly and concisely convey this information to potential investors and partners is also critical. Our judges will evaluate both written and oral presentations of your plan. This competition is not only a chance to win a cash award, but also a terrific opportunity to have your company’s business plan reviewed on by industry professionals. 

How It Works:

The Preliminaries consist of a formal application submitted by applicants. A panel of life sciences community members will score each application, and a maximum of six companies will advance to the finals. At the Finals, companies will be judged on their 5-minute presentation (plus a limited time for Q&A). Finals will take place at the 2011 iBIO IndEx on February 16, 2011. 

Contact Monique Velasquez, iBIO Executive Assistant, at 312.422.1111x6 or mvelasquez@ibio.org  with any questions.

To download the application, click HERE.

The application must be completed and received via e-mail to PROPEL@ibio.org  no later than 5 p.m. on January 18, 2011. 

Eligibility:

A company must meet ALL of the following criteria:

• Its main company offices or staff must be located in Illinois, Michigan, Minnesota, Ohio, Wisconsin, Iowa, Missouri or Indiana

• It must be a life sciences company or a current or past PROPEL participant

• It must be in the pre-revenue stage or have revenue of less than $2 million in 2010

• It must be a legal entity formed by January 1, 2011

 

Important Dates:

Application Deadline 

Tuesday, January 18, 2011 by 5 p.m.

Announcement and Notification of Finalists

Tuesday, February 1, 2011

PROPEL Business Plan Competition Finals

Wednesday, February 16, 2011

2011 iBIO IndEx

Hyatt Regency - Downtown Chicago

151 East Wacker Dr.

Chicago, IL 60601  
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