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· Website of the Week - www.edaincubatortool.org/   
· Resource Of The Week - MindView Mind Mapping® Free Webinar Today at 1PM
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· Moves And News

IMPORTANT - SB Week Nominations Deadline - December 9, 2011 
You can find more information on how to nominate a deserving small business by clicking on Small Business Week 2012 Nominations Guidelines.   Nominations must be sent to the SBA Illinois District Office in Chicago by close of business, Friday December 9, 2011.  Illinois SBDCs are expected to submit at least one nomination for the 2012 Awards Program. 
 

Nominate a Small Business or Small Business Advocate - In recognition of the small business community’s contribution to the American economy and society, the President of the United States designates one week each year as National Small Business Week.  Small Business Week 2012 will be celebrated the week of May 20th.  Leading up to National Small Business Week (SBW), the U.S. Small Business Administration (SBA), often in conjunction with public and private sector small business supporters, will host special events at the local and state levels to honor and present awards to local entrepreneurs and those who support and champion small business.  Many of the award winners from those local and state events will be invited to Washington, D.C. for SBW ‘12 — Celebrating National Small Business Week.
 

Please send to:  
 

Mark Ferguson
U.S. Small Business Administration
500 W Madison, Suite 1150
Chicago, IL 60661
Mark.Ferguson@sba.gov 
 

As a reminder, each Illinois SBDC is expected to submit at least one nomination for the 2012 Small Business Awards program.
	2012 ASBDC Annual Conference in New Orleans - September 11th -14th
The ASBDC is now accepting workshop proposals for the ASBDC Annual Conference in New Orleans, September 11-14, 2012.
 

The 2012 Call for Presentation Guidelines, Sample Proposal Format and Additional Topics of Interest documents have been posted on the ASBDC website.  They contain complete instructions regarding workshop program submissions. If you are interested in submitting, please be sure to review these documents as they will answer many questions you may have regarding the submission process. 
 

The deadline for submissions is 5:00 pm (EST), Friday, February 10, 2012.
 

Proposals will be vetted by members of the ASBDC Professional Development and Education/Conference Committee. All submissions will be contacted no later than April 20, 2012 regarding the status of their proposal. All proposals are to be submitted ON-LINE. 
 

Should you have any questions regarding the submission process, please don't hesitate to contact Betsy Kaufman at ASBDC at: 703-764-9850.  


	The Conference webpage is up!


The 2012 ASBDC Conference webpage is up and running.  The conference webpage will serve as a central point where all information related to Fall Conference will be available. The page will be updated frequently so please be sure to safe it to your "favorites."

 

What info is available now;
-2012 Call for Papers

-2012 Key Pre-Conference Dates

-New Orleans Hotel Info -Conference Schedule Overview

-2011 Certificate Info

-Plus links to learn more about New Orleans 

 

What's next...
-2012 Conference Prospectus

-Updates on Call for Papers

-Schedules

-Sponsor Info

and much more!

 

You can check out the conference page here.

 


Busting The 10 Biggest Small Business Myths
Unfortunately, small business owners believe a lot of myths about how to run their companies. These are things they assume to be true, but when put into practice, simply don’t work. Here are the top ten business myths, and the truth about each of them.

1. The customer is always right. 

2. Build it, and they will come. 

3. Sales is the most important number. 
4. Team work is about building consensus. 
5. The financial numbers can be outsourced. 
6. Customers only care about low prices. 

7. Under-promise and over-deliver. 
8. Success is about making money.  

9. Spend money to make money. 
10. Be active on all social networks. 

To get the details on each of these ten myths and to read this entire article recently written by Small Business Speaker, Consultant, and Author, Barry Moltz, pleas click on Busting he 10 Biggest Small Business Myths. 

Program Success Of The Week - ReavillMED LLC
After his 60-year-old father died from an infection from a central line catheter after heart surgery in 1994, Matt Reavill of Plainfield knew there had to be a better way.

Reavill, an SIU Carbondale alum, created the ReavillMED CV. Instead of catheterizing the heart through a surgical procedure through the neck, his device operates through an IV and enters through the arm without a need for any kind of surgery. By going through the IV tube, the catheter also stays in a sterile environment, cutting down the risk of infection.

"It's just that stupidly simple," Reavill said.

Reavill attended SIU from 1984 to 1988, receiving an education in engineering. At the time of his father's death, he was selling medical devices. That's when he realized there may be an easier way to monitor the heart. He later lost his job, but he saw it as a new opportunity.  "Now I had to do it," Reavill said. "Blessings appear in very odd form."

Reavill admits it's surprising no one has thought of doing this before, but now that his idea is out there, others are taking notice. His method, which has been approved by the FDA, recently won first place at the Health Pitch Battlefield in London. He will develop the ReavillMED CV out of the Illinois Small Business Development Center in the Dunn-Richmond Economic Development Center at SIU Carbondale.

"That's where my loyalties lie," Reavill said.

Reavill said he also plans to hire disabled veterans for the business because "it's only right the money goes back to the soldiers who gave everything they have."

Emily Carter, director of Entrepreneurship and Business Development at SIU, said being able to assist Reavill is a great opportunity.  "The Illinois Small Business Development Center at SIU is really excited about helping a creative alum like Matt," Carter said. "His desire to launch this innovate venture in our region could lead to not only new jobs, but showcase to others that Southern Illinois is a great place to be an entrepreneur."  ReavillMED LLC is an Illinois SBDC TIES client’s Success Story.

Getting The Most Out Of WebCATS
Automated Mapping of Districts & Counties - With last month's release of WebCATS build 431, you no longer need to manually assign federal congressional district, state congressional district, or county data to the addresses in your WebCATS database. WebCATS is handling all of this for you via nightly synchronizations. However, 9-digit ZIP Codes are required in order to ensure accurate reconciliation. Since this has been the cause of some confusion, we've detailed exactly how the new automated mapping of district and county data works in WebCATS:

1. When you create (or edit any area of) a client, contact, or conference record, WebCATS automatically validates the address using a USPS Web service and, upon successful validation, inserts the 9-digit ZIP Code into the record.

· There are two circumstances under which 9-digit ZIP Codes are not automatically inserted: (1) The address cannot be validated by USPS or (2) USPS does not have a 9-digit ZIP Code in its tables for the validated address. Although rare, we have come across instances where the USPS Web service did not provide a 9-digit ZIP Code for a valid address.

· Remember, in the days leading up to the release of build 431, OutreachSystems updated all your active client records (i.e. clients that have received counseling on or after January 1, 2010) and conference records with complete 9-digit ZIP Codes. So the vast majority of your records already have the necessary ZIP Codes present for the nightly synchronization process.

2. You'll notice that for brand new recordseven those with 9-digit ZIP Codesno county or district data displays upon saving the record. This data will not be present in the record until after the nightly synchronization, outlined in the next step.

3. Each night, WebCATS will update all client, contact, and conference records in your database that have been created/edited since 1/1/2000 (or, in the case of client records, have had a counseling session since 1/1/2000) with up-to-date district and county data. There was a delay in getting state legislative data, but this is now available and has been for the last two weeks.

· If the record has a 9-digit ZIP Code, WebCATS can accurately assign county and district data.

· If the record has a 5-digit ZIP Code, WebCATS will only assign county or district data if that ZIP Code is unambiguous. In other words, if the 5-digit ZIP Code extends across multiple counties or districts, WebCATS cannot assign a respective county or district because it won't know which one is the appropriate one. In these cases, the only way to get the missing county or district data into the record is by entering a 9-digit ZIP Code.

It's important to note that you are still responsible for HUBZone and distressed area assignments in your client records. This data is not updated as part of our nightly synchronizations. You may either use WinCATS' ZIP Code mapping tool to maintain HUBZone and distressed area tables or manually enter this data for new client record

Website of the Week - www.edaincubatortool.org/   
The U.S. Department of Commerce Economic Development Administration (EDA), a longtime financial supporter of business incubators, funded a research study to examine the relationship between incubator best practices and client outcomes. This research - conducted by the University of Michigan's Institute for Research on Labor, Employment and the Economy; the State University of New York at Albany, the National Business Incubation Association, and Cybergroup Inc. - used a robust methodology to collect and statistically analyze data, and determine specific relationships between how an incubation program operates and how its client companies perform, as measured by a number of outcomes.  The purpose of this study was to test whether there is a causal relationship between business incubation practices and client firm success, particularly after these firms have moved out of - or graduated - from the incubation program. Using the results of this study, the research team also created a Web-based tool for incubation practitioners that measures their program's performance compared with industry best practices and provides feedback about how they can improve their performance, and a brochure that highlights the study's findings.  The tool can be found at:  http://www.edaincubatortool.org/
Resource Of The Week - MindView Mind Mapping® Free Webinar Today at 1PM
MatchWare’s MindView 4 Business is a professional Mind Mapping® software application that allows users to brainstorm and visualize ideas quickly and easily. MindView 4 Business makes meetings more productive, accelerates project planning and helps turn ideas into action faster than ever before!
Looking for a fast and easy way to write a business plan? - MindView is a powerful, yet easy to use software program that helps you write your business plan and implement it successfully. MindView is ideal for brainstorming and presenting an overview of your business plans. With one-click export to Word and PowerPoint, MindView instantly converts your business plan to a report or presentation. 
Fast and Effective Project Planning - MindView lets you use Mind Mapping to help every member of your team fully understand the project, contribute to planning, follow the project timeline and clearly visualize all tasks in an organized manner. It lets you take notes “on-the-fly” for criteria or risk management and allows you to attach relevant files to each task in your Mind Map (Excel® files, technical drawings, etc). Task information such as resources, duration and priorities can also easily be applied directly onto your Mind Map. 

To help you learn more, a free webinar will be held for Illinois SBDCs on Monday, December 5th at 1pm.   Instructions to access the webinar are below. 

1.  Please join my meeting.
https://global.gotomeeting.com/join/633731469
*if you have any issues with the link working – go to website www.gotomeeting.com
*click join a meeting at top and enter Meeting ID 633-731-469, then click continue

2.  Please call into the conference number below at 1:00 p.m. CST to access the audio.

Dial +1 (630) 869-1019

Access Code: 633-731-469

Audio PIN: Shown after joining the meeting

Meeting ID: 633-731-469

To learn more about this valuable tool, please visit www.matchware.com  or contact: Tom Whitworth by Phone at: 813-254-6644 or email at: tom.whitworth@matchware.com
What's New On CenterConnect
This week on CenterConnect you will find a new section has been added in the left hand column of the front page entitled Technology, Innovation and Entrepreneurship Specialty (TIES).  Going forward you will find information, documents, tools and resources related to the Illinois SBDC TIES initiative located in this section. 
Moves And News
Veterans Entrepreneurial Boot Camp Success - More than 125 military veterans attended this month’s Veterans Entrepreneurial Boot Camp, sponsored by the Illinois Small Business Development Center at CenterPoint, Governors State University. The event’s keynote speaker was Patrick Rea, a retired U.S, Army Brigadier General, former Small Business Administration Regional Administrator, and current Tinley Park village clerk.

Participants, representing all branches of the military, learned from more than 40 staff and Chicago Southland business owners who volunteered their day to share their expertise in starting a business or improving an existing business. About half of the attendees own businesses and had opportunities to share their experiences with attendees wanting to start a business.

“I had a great day today. Thanks for putting on such an amazing program,” said Keith French of K French Photography. “The team was top-notch and very professional, yet down to earth and approachable. Well done by all.”

More than 550 veterans or family members have attended entrepreneurial boot camps at GSU over the last three years. Following boot camps, many participants have continued to access the Illinois Small Business Development Center, International Trade Center and SCORE Chicago consulting and educational services.

Provided by Bob Rakstang, Director - Illinois Small Business Development Center at Governors State University

2011 Small Business Technology Makeover Competition

The Women’s Business Development Center (WBDC) is now accepting applications for its 2011 Small Business Technology Makeover Competition with a chance to win more than $100,000 in FREE technology products and business services to help your business grow.

The prize package will include a small business server; 1 networked printer; 1 projector; 2 headsets; 7 laptop computers; $30,000 scholarship to Executive Business Training Website development, including brand design and content; installation and configuration hardware, labor and support; 5 licenses of Microsoft Small Business Server Premium 2008, Microsoft Office Professional 2010 and Windows 7 Ultimate; full suite of email marketing products, and much more.

To be eligible, applicants must be a for-profit business located in Illinois with a minimum of two years of business operation, maintain a minimum of four employee workstations, and have at least $1 million in revenue.

Prize packages provided by CDW, COSi, Constant Contact, Falkor, MarketM, The Microsoft Store, Microsoft, Directions Training Center, and the Women’s Business Development Center.

The deadline for applications is Thursday, December 15th at 5 p.m.  For complete information and to apply, please visit www.wbdctechnologymakeover.com
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The WEEKLY CONNECTION is distributed by the Illinois SBDC and the DCEO Office of
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