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Important Message About Federal Tax Deposit Coupons 

You may soon be required to make deposits electronically.  The government has recently issued a proposed regulation that provides that Federal Tax Deposit coupons will no longer be accepted as of January 1, 2011.  If this regulatory change takes effect as proposed, your business may be required to make deposits electronically, and may be charged a 10% penalty for each non-electronic deposit.
What You Need To Do - 

· For a convenient and quick way to make electronic deposits, the IRS encourages you to activate your enrollment in the Electronic Federal Tax Payment System (EFTPS).  This system is a free, secure service available from the U.S. Department of the Treasury.

· If you're already making deposits using EFTPS, you don't need to do anything.  You can continue to schedule payments over the internet or phone.

Additional information - If you have questions about your EFTPS enrollment, please contact the IRS at: 1-888-434-7338 or visit their website at: www.eftps.gov for additional information.

If this regulatory change takes effect, some very small businesses - typically, those with a federal tax liability of less than $2,500 per quarter - would still have the option of mailing a check with their quarterly or annual returns.  To determine whether this check-with-return option is available to you, please call the IRS at 1-800-830-5215.

For more information about Federal Tax Deposits, please visit: www.irs.gov and search on "Tax Topics 757".

IRS and Illinois DOR E-Filing Workshops in Springfield, Edwardsville, Chicago

Plan on attending the FREE 2010 Illinois Fed/State E-File Seminars and come learn about the latest in electronic filing information.  Representatives from the Internal Revenue Service Small Business/Self-Employed Stakeholder Liaison office, the Illinois Department of Revenue Electronic Commerce Division, Illinois Department of Employment Security, the Social Security Administration and the Independent Accountants Association of Illinois will be on hand to provide information about the latest tax law and E-Filing program up-dates, current information on electronic payment options, and more. 

Attendees who qualify will receive up to four (4) hours CPE credit for attending the event. 
All seminars will be held from 9:00 AM to 1:00 PM.  (There will be no lunch break) 

Springfield Seminar - Tuesday, November 16th at the Lincoln Land Community College Capitol City Training Center, located at 130 West Mason Street in the Lower Level Meeting Room 

Edwardsville Seminar - Wednesday, December 1st at the SIU Edwardsville Morris University Center Hickory/Hackberry/ Oak/Redbud Rooms on the 2nd Floor

Chicago Seminar - Thursday, December 9th at the James R. Thompson Center, 100 West Randolph Street in the Assembly Hall on the Concourse Level 

Class size is limited… Reserve your spot today!   Please be sure to register prior to the event. You may register via fax or email.    Email your registration information to rev.econnection@illinois.gov or Fax your registration information to (217) 782-7992. 

Required registration information: Date and location of session you wish to attend, Attendee(s) name and firm’s name 

EFIN/EIN, Email address, mailing address and telephone number. 

Forget Outsourcing, Try Rural Sourcing

A year ago, when Michael Clark co-founded Safety Web, he knew he needed to farm out some important duties to an outsourcing company.  He started his Denver-based business to help parents monitor anything written online involving their children, both comments regarding their offspring and authored by them.

To keep costs down, he wanted to use an off-site team to help customers with technical questions and screening web content, as well as to handle inbound sales.   But for Clark, shipping the jobs to India didn’t make sense. First, he knew he’d need to make periodic visits to the outsourcing provider, in order to monitor training.  And, thanks to the sensitive nature of the calls, he feared that language and cultural differences would cause miscommunication problems.

His solution?  Clark ended up choosing an alternative: rural outsourcing. To that end, he signed on with an Iowa-based company, Caleris, to provide the support he needed from their offices in the Midwest.

Clark is one of a growing number of small business owners deciding to go the rural sourcing route. (It’s also known as onshoring.) That means choosing companies based in rural areas or small towns and cities, where residents need jobs and the cost of living is less expensive than in many other parts of the country.  While using these companies isn’t as cheap as outsourcing, say, to India, rates are anywhere from 25 to 50 percent less costly than hiring personnel from more-urban locations.

They have a number of other advantages, as well. For starters, you don’t have to deal with different time zones. Plus, you have fewer problems caused by language and cultural variations.  You don’t have to worry about sending proprietary information to countries with less stringent intellectual property laws.  And travel costs are substantially cheaper.  “You’re not dealing with a trip to India, on the one hand, or a $400 Manhattan hotel room,” says Clark. “For $60 a night, you get a nice place to stay.”

To make the most out of your rural sourcing experience, Clark has the following suggestions:

1.  Make sure your choice employs people with the right skills. 
2.  It’s best to look at a number of possibilities. 
3.  Do a test run. 
4.  Pay frequent visits. 

5.  Plan ahead. 
To read the entire article, please click on the following link:

http://www.openforum.com/idea-hub/topics/managing/article/forget-outsourcing-try-rural-sourcing-anne-field
IEN Program Success Of The Week - Fresh D'Lite

The Illinois Small Business Development Center at Elgin Community College (ECC) has assisted many individuals in achieving their dreams of owning their own businesses.  But for Paul Chaudury of South Elgin, the dream, and how to achieve it, is a bit larger.

With ECC’s guidance, Chaudury has opened Fresh D’Lite, a restaurant serving nutritious fast food in the Geneva Commons Shopping Center in Geneva. For ECC’s Illinois Small Business Development Center, the venture is the largest they have undertaken. 

For Chaudury, it’s new and exciting territory for a person normally accustomed to launching new ventures for large-scale food corporations like Sara Lee and ConAgra Foods.

The task itself is something Kriss Knowles, Director of the Illinois Small Business Development Center at ECC, is quite accustomed.  A highly regarded resource in starting a small business, Knowles helped Chaudury obtain financing and incorporation and assisted with payroll and accounting. 

“He held my hand on the 50 to 100 little things I’ve never heard of,” said Chaudury. “He’s a guy who knows what he’s doing.”

In the few months since its opening, Fresh D’Lite has met or exceeded customer expectations for a business surrounded by the likes of California Pizza Kitchen and Noodles and Company.  Chaudury says his first days of business finished with a result that was meant to be met after six months.
Getting The Most Out Of WebCATS 

How do I find all clients marked as "Start-up" who have now been in business more than one year?

Although WebCATS no longer allows you to have conflicting data in the Company Status and Date Established fields (e.g. a status of start-up, but an established date that is two years past) for a client record, this built-in intelligence hasn't always been around. Records that haven't been edited since before December 2006 (when this intelligence was introduced to WebCATS) could show a current business status of start-up, even though they've long since qualified for an "In-Business" status. If you'd like to identify those client records that are in conflict in this way for the purpose of cleaning up your database, you can do so by creating a client subset, as outlined next:

1. Select View|Clients/Pre-clients and from the client record summary screen, click the Client Subset button. 

2. In the subset criteria screen, select the Date Company Established and Current Company Status fields, and click the Specify Criteria button. 

3. If you’d like to search client records for centers other than, or in addition to, the current active center, expand the Center(s) selection field and select the duplicate center. 

4. For the Current Company Status field, select "Start-up (in bus. < 1 year)". You can also select "Undefined" and/or "Pre-venture/Nascent" if you'd like to find client records with these statuses that have an established date older than one year. 

5. For the Date Company Established date range, enter an end date that is one year (plus one day) earlier than the current date. Leave the beginning date blank. 

6. If you’d like to save this subset, select the Save Subset for future use? option and enter a descriptive name for it in the adjacent Name field. 

7. Click the Finish button to generate a list of all client records (for the centers selected in step 3) whose company status is in conflict with the business established date. 

Website of the Week - http://www.defensesolutions.gov
The U.S. Department of Defense (DoD) is looking for a few really good ideas–concepts that have the potential to advance our military’s missions. This program focuses on the development of leading edge, research-oriented technology culminating in the assembly of a pre-acquisition prototype or multiple prototypes suitable for field testing.

DefenseSolutions.gov is a portal through which innovative companies, entrepreneurs, and research organizations can offer potential solutions to the DoD needs. Although anyone can submit an idea, this portal, and the team behind it, primarily are designed to encourage companies to participate that have never considered doing business with the DoD. Government organizations, laboratories, institutions, and personnel are ineligible.

Use this portal to submit your ideas and get an initial response in less than 30 days.  This process depends on direct communication with you when you submit an attractive idea in an area needing a solution.

To learn more, please visit the DoD's New Idea Portal at: http://www.defensesolutions.gov
Resource of the Week – BizBuySell
BizBuySell is the Internet's largest and most heavily trafficked business for sale marketplace, with more businesses for sale listings, more unique users, and more search activity than any other service.  BizBuySell currently has an inventory of over 45,000 businesses for sale, and more than 725,000 monthly visits. They also have one of the largest databases of sale comparables for recently sold businesses and one of the industry's leading franchise directories. 

BizBuySell was founded in 1996 and acquired by LoopNet, Inc. in 2004. LoopNet operates the largest commercial real estate listing service online, with more than $450 billion of property listed for sale and 6.8 billion square feet of space for lease. With over 4 million members, LoopNet attracts the Internet's largest community of commercial real estate professionals. 

The BizBuySell marketplace consists of not only established businesses for sale, but also asset sales, franchise opportunities & business real estate.   There are over 25,000 buyers registered with BizBuySell who receive notification when a business matching their search parameters is posted to the database.  Thousands of business brokers subscribe to BizBuySell's BrokerWorks service. Broker members can list multiple businesses for sale and can contact registered buyers. In addition, broker members are provided with a web page to promote their business on the Internet, and are included in BrokerPages, the premier directory of business brokers on the Internet. 

To learn more about this service, please visit them at: www.bizbuysell.com. 
What's New On CenterConnect
The Illinois SBDC Accreditation Self Study Guide and the accompanying exhibits that were provided to the ASBDC Accreditation Team are now available on CenterConnect.  On the main page of CenterConnect click on Illinois SBDC Accreditation in the left hand column to access the accreditation documents.  

The Illinois SBDC at Southern Illinois University in Carbondale is hosting a Go Global Seminar and Luncheon on Tuesday, November 30th from 9am to 1pm.   A PDF brochure of this event is now on available on CenterConnect.
Disaster Assistance And Recovery Project Updates 

Disaster Assistance and Recovery Initiative Update - Illinois Small Business Development Center at Harper College - Quarterly Report - June 1 through August 31, 2010

The Following are completed activities from June 1, 2010 through August 31, 2010:
1. Successful in conducting and scheduling  four (4) additional outreach activities, including 1-1 meetings with service providers; seminars and presentations with Chambers, Libraries, Villages, and economic development agencies. 

2. Conducted five ( 5) training event workshops for forty five (45) attendees. Since  inception of the program, we have conducted a total of fifteen (15) training event workshops  with one hundred forty five (145) attendees.

3. Updated the Business Continuity Toolkit for 1-1 client sessions, which is bound, and is a FREE give-a-way item valued at $39; this has sparked an increase in 1-1 advising activity.

4. Have had ongoing email promotion campaigns, used to promote ‘Survive and Thrive’ seminars, to pull people in for 1-1 sessions, and promote the FREE business continuity planning tool kit.

5. Conducted one (1) 1-1 DAR client sessions and a total of two (2) total client hours.   Since inception of the program we have conducted forty five (45) DAR client sessions and a total of sixty eight (68) total client hours. 

Future Planned Activity

1. Continued Outreach meetings scheduled with local communities and organizations including a session held October 21st, with the Greater O’Hare Association and Elk Grove Chamber of Commerce, titled, “Rising from the Ashes-A Triumphant Business Story.” 

2. Direct mail campaign to over six hundred (600) local manufacturing businesses, promoting 1-1 services and free toolkit began in August, and will continue through October.

3. Conduct a 4-part workshop series on Business Preparedness. This series will include industry presenters discussing various topics and will be marketed to their network list.  Topics include:

a. Protecting Your Customer/Client/Patient Information

b. Protecting Your Employees

c. Protecting Your Computer Environment

d. Protecting Your Bottom Line

The intent of these workshops is to leverage guest speakers’ contact lists, to expose more business owners to disaster preparedness, to drive 1-1 sessions.
We are anticipating that as awareness of the disaster assistance and recovery program increases, so will the number of clients served in our geographic region through training and advising activities.

Moves And News 

The Business Ledger publication - The Business Resource for Suburban Chicago, has announced their list of "Influential Women in Business" for 2010.   Two of the 22 business owners and executives named to this list are associated with the Illinois SBDC.   Congratulations to Amy Murphy at Joliet Junior College and to Susan Van Weelden at Elgin Community College.   Both are among those on this list.   An awards celebration was held to recognize their accomplishments on Thursday, November 4th in Wheaton.  This is a well deserved honor and we are proud to have them be a part of the Illinois SBDC.   On behalf of the entire IEN, we extend our congratulations to Amy and Susan.

We would like to welcome Tony Cambas back to the Illinois Small Business Development Center.   Tony has joined the staff of the Illinois SBDC International Trade Center at Southern Illinois University in Carbondale.    He will be working as a full-time International Trade Specialist.   To contact Tony, his email address is: acambas@biz.siu.edu.    Welcome back Tony !

The Illinois SBDC at Southern Illinois University in Carbondale is hosting a Go Global Seminar and Luncheon on Tuesday, November 30th from 9am to 1pm.  The event is free, however, you must register by Wednesday, November 24th as seating is limited.   You may register by email or phone at: sbdc@siu.edu or 618-453-3805. A PDF brochure of this event is available on CenterConnect.



 HYPERLINK "http://www.illinoisbiz.biz/dceo/" 


 HYPERLINK "http://www.buyillinois.net/buy1/home.aspx" 
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