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CLEAN ENERGY CHALLENGE 2011

The Clean Energy Trust is announcing details of their inaugural Clean Energy Challenge business plan competition.   The winner will receive a $100,000 prize.    Applications are due by Friday, December 3rd.  Sponsored by the U.S. Department of Energy, this exciting new opportunity is seeking transformative business ideas from Illinois entrepreneurs working in:

· Renewable energy

· Next generation transportation

· Smart grid

· Advanced batteries

· Energy efficiency

· Green buildings

· Carbon abatement

· Water conservation and contaminant mitigation

· Energy information systems

· Alternative fuels

Application Process
· Applicants will submit a 3 page executive summary that describes their business concept

· Teams must pay the $50 application fee no later than December 3rd
· Phase 1 of the judging process will begin December 6th
· By January 1st , a maximum of 10 teams will be chosen for the final round of evaluations.

· Finalists must pay an additional $150 per team member. This fee will cover all mentoring support and preparation for the event on March 3rd.

Additional information about the business plan competition can be found at: http://www.cleanenergytrust.org/events/
NEW LAW STRENGTHENS SMALL BUSINESSES’ ABILITY TO COMPETE FOR CONTRACTS

The law reaffirms “parity” among federal small business contracting programs. Contracting officers will be free to choose among businesses owned by women and service-disabled veterans, as well as those participating in HUBZone and 8(a) programs, and soon the women’s contracting program when conducting contracts that are set-aside for small business.

Agency procurement officers will now have more ability to provide both large prime contracts and micro contracts to small businesses.  It makes it harder for agencies to “bundle” contracts, a practice that often takes opportunities away from small business.  Stronger enforcement is now in place so agencies will be held more accountable for reaching small business goals.

The law enforces stronger subcontracting plan requirements for large prime contractors to ensure small businesses are utilized in subcontracting.  It also discourages late payments to small subcontractors.  The law enforces SBA’s continuing efforts to combat fraud, waste, and abuse.  Federal agencies, including the Department of Justice, will have more ability to vigorously pursue companies that win contracts by misrepresenting their small business status.

The law also provides $10 million for a new pilot project that provides grants that will help small businesses team up with each other to compete for larger and more complex federal government contracts.
FOOD SCRAP COMPOSTING IN ILLINOIS WORKSHOP

DCEO's Office of Recycling and Waste Reduction is working to foster Illinois' composting infrastructure.  We are hopeful that you can help us spread the word about an upcoming event.  The details are noted below.  This workshop looks at food scrap composting in Illinois and would be of interest to a diverse and still growing group of interested parties, including:

· government decision makers and local solid waste officials

· Generators of large volumes of food scraps (e.g., restaurants, food processing operations, grocery stores, farmer's markets)

· Farmers, garden centers, landscaping business

· Recycling and composting businesses

· Hardware stores 

· Road and bridge construction industry

There is a nominal registration cost to attend, but this is a DCEO supported event and we can host a few guest to the event.  If you'd like to attend or have any questions please do not hesitate to contact me.  Thanks.  

David E. Smith

DCEO's Illinois Energy Office - Recycling Programs, 

500 East Monroe - Ridgley 12 (New)

Springfield, IL  62701-1643

217-785-2006

David.E.Smith@Illinois.Gov
____________________________________________________________________________________________________________________

Workshop - Food Scrap Composting in Illinois 

Nov 10, 2010 (9:00am - 4:00pm)

Bloomington-Normal Marriott Hotel and Conference Center

This educational opportunity is offered by the Illinois Recycling Association (IRA) and the School and Community Assistance for Recycling and Composting Education (SCARCE) under guidance and support from the Illinois Department of Commerce and Economic Opportunity (DCEO).  This event will explore the status of food scrap composting in Illinois with a special focus on potential outlets and markets for finished compost.  

The daylong seminar will be held on November 10, 2010, in the brand new Marriott Hotel in the heart of Uptown Normal and Illinois State University.  A small registration fee will be charged at the below listed rates and includes coffee and pastries in the morning and a buffet lunch.  All food scraps generated in preparation and service of this function will be composted.

· Attendee: $35 ($40 after 11/5)

· Exhibitor: $45 ($55 after 11/5)

Please click here to register for this event.  If you have any questions about this seminar please contact:

Mike Mitchell

Executive Director

Illinois Recycling Association

P.O. Box 3717

Oak Park, IL 60303-3717

Phone: 708-358-0050

Fax: 708-851-0474 

executivedirector@illinoisrecycles.org
Workshop Site Information:

Bloomington-Normal Marriott Hotel and Conference Center

201 Broadway Ave.

Normal, IL  61761

309-862-9000

800-627-7468

PROFITCENTS - WEBINAR RECAP AND FUTURE TRAINING OPPORTUNITIES

On CenterConnect you will find the six slides from the ProfitCents webinar that was held on Wednesday, October 13th.  Although there were some technical difficulties at the beginning of the presentation, we want to thank all of the SBDCs who participated.    

Dustin Lubertazzi, our webinar presenter mentioned that there are many free ProfitCents online classes and training programs that are available to Illinois SBDCs.   The easiest way to access the online courses is to click on "Online Classes" under Additional Support which is on the right hand side of the ProfitCents main page.  The link below will also take you to that site.  The list is updated every month. https://www.profitcents.com/USEN/runreport/productselection.aspx?GUID=e19a8d44-5b21-48ba-b05a-4a5ba8f02474
If you do not have the Illinois SBDC login and access code for ProfitCents, please contact Mark Enstrom at: mark.enstrom@illinois.gov
IEN PROGRAM SUCCESS OF THE WEEK - REALM WELLNESS SPA

Joan and Mike Fiame contacted the Illinois SBDC at Black Hawk College for assistance to open a wellness spa. The couple had recently married and Ms Fiame moved to the Rock Island area.  Ms Fiame is a successful business owner in the Chicago land area and wanted to open her business in Rock Island. 

The Fiame’s have taken the Small Business Certificate Program and have received their certificates.   They have also received extensive counseling, reviews of their business plan, loan packaging and assistance with their cash flow statement.  The business is located in "The District” of Rock Island, an up and coming area of the downtown.

The client was assisted in the first phase of owning/operating a business by helping them to create a three year projection with spread sheets. The second phase of the assistance from the SBDC included the development of a comprehensive business plan.  

Next, funding resources were identified and the clients business plan was shared with financial institutions. The client was assisted in applying to two low interest revolving loan fund programs.   They were successful in obtaining funding and opened Realm Wellness Spa in early 2010.   They created 8 new jobs when they opened and in September, 2010, with the help of the SBDC, they retained an additional 5 jobs.

"The staff at the Illinois SBDC at Black Hawk College is a vital source for small businesses either in the start up phase or the expansion phase. Their knowledge and expertise in putting together a plan for new businesses and businesses that want to grow is irreplaceable". 

"They are professional and supportive with every phase of the business plan process. We are so happy to have participated in their program and will continue to use them as a resource for our business. The program not only helped us to write the business plan but introduced us to resources and other business owners within the community that will only enhance our business and theirs".  

"Finally, the business plan is now a tool that will assist in the startup phase of our business and help to gage our success going forward.  The SBDC is a wonderful resource for startup business and even businesses that have been in the market awhile.  The staff is amazing at helping to put you in touch with people that will make a difference for your business.”   

Joan Fiame - Realm Wellness Spa
GETTING THE MOST OUT OF WEBCATS 

How do I track Professional Development and Outreach in WebCATS? - WebCATS gives us the ability to track both professional development and outreach as inquiries. To do this you first must create (your center) as a contact by going to add contact and filling out the appropriate contact fields. Once this is completed you can add professional development, outreach, etc. for the center by clicking on view inquiries. Click the "new button" at the top of the screen and then select your center as the contact. Enter the date, time spent, type of inquiry (Professional Development or Outreach), and counselor for the record and then click add. By doing this you can track your professional development and outreach for any calendar or fiscal year by counselor and hours.

WEBSITE OF THE WEEK - WWW.SMALLBIZTECHNOLOGY.COM
Smallbiztechnology.com is a media company which educates growing businesses with information on how to strategically use technology as a tool to grow their businesses. This education is done through content and events.

Smallbiztechnology.com is all about helping "regular" small business owners - those who are not technically savvy - know what technology they need to boost productivity, save time, increase revenue and boost customer service in their business.

Content includes news, articles, discussion boards, resources, analysis & events for the owners of small- to medium-sized businesses.   

To learn more, please visit them at: www.smallbiztechnology.com 
RESOURCE OF THE WEEK - WHAT'S YOUR SIGNAGE ?  A GUIDE FOR SMALL BUSINESSES

Commercial advertising can briefly be described as an organized and measurable communication system designed to promote a product or a service.  On-premise signage is but one method among many available to a business. Different types of small businesses require different marketing and advertising strategies. Given the expense, most small businesses cannot afford the major media advertising campaigns typically waged by large corporations.

However, an on-premise sign is an economical way to display and reinforce your message.  You pay for your sign once, and it works for you 24 hours a day, 7 days a week.  On-premise signage has been proven to attract customers, and has also been

shown to have significant economic impact.

The New York Small Business Development Center, in partnership with the Signage Foundation for Communication Excellence and the SBA have created, "What's Your Signage ?".   It is a handbook about How On-Premise Signs Help Small Businesses Tap Into a Hidden Profit Center.

You can find this publication in pdf form by clicking on: http://www.nyssbdc.org/resources/Publications/Whats_Your_Signage.pdf
WHAT'S NEW ON CENTERCONNECT
The September 2010 IEN statistics report is now on CenterConnect.   This report includes not only the September Monthly numbers, but includes statistics from both State Fiscal Year 2010 to date figures as well as Calendar Year 2010 accomplishments.  You will find this report in the right hand column of the CenterConnect main page.
DISASTER ASSISTANCE AND RECOVERY PROJECT UPDATES 

Illinois Small Business Development Center at Illinois Eastern Community College - Quarterly Report ending August 31, 2010

Training

Conducted a workshop in Newton, IL for local businesses on June 17, 2010.  Covered the essentials of disaster preparedness including identification, planning, and resources available through the ISBDC @ IECC to assist in their preparedness needs.  Outcome of this meeting was signing a large employer in Newton as a client and assisting their company develop a Disaster Plan along with their sister facility in Greenup.

Outreach efforts

Was a feature program at the quarterly SAIL (Southeaster Alliance of Illinois) in Olney on July 15, 2010. SAIL is a leading regional economic development consortium in Southeastern Illinois.  Gave their membership an overview of the DAR program and resources available through the ISBDC @ IECC to assist in disaster preparedness.

Make monthly contact with key Economic Development managers in the FEMA disaster area of IECC’s district which includes:

· Ken Larimore, University of Illinois Extension, Newton, IL

· Bob Berty, Crawford County Development Association, Robinson, IL

· Nicole Weigand, Casey Industries, Inc., Casey, IL

· Julie Bounds, City of Marshall, Marshall, IL

· Tiffany Macke, University of Illinois Extension, Clark County, IL

· Mary Wetzel, Mattoon Chamber of Commerce, Mattoon, IL

· Carol Jo Fitts, First Neighbor Bank, Toledo, IL

· Billie Chambers, Toledo Democrat, Toledo, IL

Sent out monthly emails through Constant Contact to previous workshop attendees identifying the ISBDC@IECC resources in assisting with their disaster preparedness needs.  Email links to SBA.gov disaster loan programs and Ready.gov planning forms and checklists with assurances the ISBDC@ IECC will work with their company in their preparedness needs.

Other Activity

Contracted with a video producer JayeliTV owned by Dan Swainey and former CNN Sports Broadcaster, Larry Smith, to produce a Disaster Preparedness video that can be distribute via DVD or public domain on the internet. Mr. Smith will lend his credits and voice to the video.  JayeliTV is a client of the ISBDC@IECC and local to Mattoon.  It will be a useful tool for SBDC’s in Illinois and their clients in guiding them through the disaster preparedness planning.  Along with the video footage collected from various TV stations throughout Illinois, we have contacted and started filming inside companies who have experienced disaster or actively involved in the preparedness process. 

We will be developing the video in “DVD chapters” which will include:

1. Identify Disaster both Natural and Economic

2. Why Prepare?

3. Interviews with key staff of Parson’s Manufacturing (Roanoake, IL) that properly prepared and survived an F4 tornado saving the lives of 150 employees

4. Interviews with Statefarm identifying proper insurance checklists for small business

5. Interviews with key staff of EVAPCO, Inc. (Newton, IL) as they initiate the preparedness process.

6. The planning process and outlines for action

7. ISBDC & SBA resources

Future activities

Increase counseling hours with clients that have attended workshops by setting up face-to-face visits to go over the preparedness workbook and though word of mouth referrals.  Workshops are to be scheduled in Mattoon and Toledo, IL in 4th quarter, 2010.  Will be contacting Rotary, Chambers, and other economic development entities in the targeted region to offer guest speaking services on the program.

The Illinois Disaster Preparedness video is expected to have the first draft available by October 1st with the final cut being ready for distribution by the end of October.

MOVES AND NEWS 

The IRS has announced a new Small Business / Self Employed (SBSE) Senior Stakeholder Liaison for downstate Illinois, located in their Springfield Office.  This is the position formerly held by Katie Beard that many of you will remember.

The IRS will split responsibility for the Illinois SBDC's between Morgan Wise and Doug Blade.  Morgan will still be the lead for the upstate SBDCs, while Doug will be the lead for the downstate SBDC's.
 

Contact information for Doug Blade is below.
 

Doug Blade, CPA
Internal Revenue Service
Senior Stakeholder Liaison
3101 Constitution Drive
Springfield, IL 62704
Office  (217) 862-6262
Fax      (217) 862-6336
e-mail  douglas.blade@irs.gov



 HYPERLINK "http://www.illinoisbiz.biz/dceo/" 


 HYPERLINK "http://www.buyillinois.net/buy1/home.aspx" 
      
     

“Providing Guidance for Business Growth"

===========================================================
The WEEKLY CONNECTION is distributed by the Illinois SBDC and the DCEO Office of

Entrepreneurship, Innovation and Technology each Monday to the members of the DCEO

Illinois Entrepreneurship Network to provide these service delivery partners with regular

updates on small business issues, opportunities and resources.  Please forward this update

to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===========================================================






