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SBA WOMEN OWNED SMALL BUSINESSS CONTRACTING PROGRAM - FINAL RULE RELEASED
With the publication of a final rule in the Federal Register, the U.S, Small Business Administration will begin implementation of its women-owned small business (WOSB) contracting program.  The agency expects the program to be available for WOSBs in early 2011.

The rule will expand opportunities for small businesses to compete for federal contracts, in particular those owned by women, socially and economically disadvantaged persons and veterans.  This rule identifies 83 industries in which WOSBs are under-represented or substantially under-represented in the federal contract Marketplace.  In addition to opening up more opportunities for WOSBs, the rule is also another tool to help achieve the statutory goal that 5 percent of federal contracting dollars go to women owned small businesses.

Some of the components of the Women-Owned Small Business rule include:

• To be eligible, a firm must be 51 percent owned and controlled by one or more women, and primarily managed by one or more women. The women must be U.S. citizens.  The firm must be “small” in its primary industry in accordance with SBA’s size standards for that industry. In order for a WOSB to be deemed “economically disadvantaged,” its owners must demonstrate economic disadvantage in accordance with the requirements set forth in the final rule.

• Based upon the analysis in a study commissioned by the SBA from the Kauffman-RAND Foundation, the final rule identifies 83 industries (identified by “NAICS” codes) in which women-owned small businesses are under-represented or substantially under-represented in federal procurements.

o The SBA has identified eligible industries based upon the combination of both the “share of contracting dollars” analysis, as well as the “share of number of contracts awarded” analysis used in the RAND study. This differs from an earlier proposed version of the rule which identified only four industries in which women-owned small businesses were under-represented. This earlier version proposed to identify eligible industries based solely on the “share of contracting dollars” analysis used in the RAND study.

• In accordance with the statute, the final rule authorizes a set-aside of federal contracts for WOSBs where the anticipated contract price does not exceed $5 million in the case of manufacturing contracts and $3 million in the case of other contracts. Contracts with values in excess of these limits are not subject to set-aside under this program.

• The final rule removes the requirement, set forth in a prior proposed version, that each federal agency certify that it had engaged in discrimination against women-owned small businesses in order for the program to apply to contracting by that agency.

• The proposed rule allows women-owned small businesses to self-certify as “WOSBs” or to be certified by third-party certifiers, including government entities and private certification groups.

o The final rule requires WOSBs which self-certify to submit a robust certification verification, to complete the certifications at the federal Online Representation and Certification Application (“ORCA”) Web site, and also to submit a core set of eligibility-related documents to an online “document repository” to be maintained by the SBA. Each agency’s contracting officers will have full access to this repository.

o The SBA intends to engage in a significant number of program examinations to confirm eligibility of individual WOSBs.

o In the event of a contract protest or program review, the SBA has the authority to request substantial additional documentation from the WOSB to establish eligibility.

o SBA intends to pursue vigorously punitive action against ineligible firms which seek to take advantage of this program and in so doing to deny its benefits to the intended legitimate WOSBs.

CONSUMER PRODUCT ENHANCEMENT COMPETITION FOR ENTREPRENEURS - WIN $10,000 !

In an announcement made at the Women’s Business Development Center’s (WBDC) 24th Annual Hall of Fame Awards Luncheon, The Nielsen Company, leading global provider of media and consumer information and analytics, in partnership with the WBDC and Walgreens, is sponsoring a Consumer Product Enhancement Competition for entrepreneurs who own consumer products goods businesses. The winner will receive $10,000 in cash, $5,000 worth of technical assistance and consumer measurement data from Nielsen and the potential to become a qualified Walgreens supplier. 

Please forward the attached flyer to  your database of clients.  Interested business owners can begin submitting applications now until November 17, 2010; the winner will be announced on December 15, 2010. Interested parties should visit www.WBDC.org  or www.nielsencpecompetition.com.

Attached is the updated Lenders Performance list for Fiscal Year 2010, starting from 10/01/09 to 9/30/10.   More lenders than ever are using our SBA loan programs here in Illinois.  For FY 2010, 221 lenders, in the Illinois District, had SBA loans approved compared to 175 lenders last year.  In Illinois, we ended up with a 43.6% increase in 7(a) loans and a 9% increase in 504 loans from last year. 

SBA FINANCING UPDATE

The Small Business Jobs Act of 2010, which President Obama signed into law on September 27, includes the following permanent loan limit increases:

· 7(a) loans from $2 million to $5 million;

· 504 loans from $2 million to $5 million for standard borrowers (supporting a total project of $12.5 million), and from $4 million to $5.5 million for manufacturers (supporting a total project of $13.75 million); and

· Microloans from $35,000 to $50,000
In addition, the Act temporarily increases SBA Express loan limits from $350,000 to $1 million through September 27, 2011.

The new larger loan limits also carry higher 7(a) guaranty caps. The Small Business Jobs Act allows lenders to receive a 90% guaranty on 7(a) loans through December 31, 2010 (which would provide a guaranty cap of $4,500,000 on a $5 million loan). On January 1, 2011, the maximum guaranty levels will return to 75%/85%, and the guaranty cap on a $5 million loan will drop to $3,750,000 (75%). 

The maximum guaranty level for SBA Express loans remains 50%. Through September 27, 2011, lenders may apply for larger SBA Express loans (see above), and receive a maximum guaranty of $500,000.

The maximum guaranty levels for Export Working Capital Program (EWCP) loans and International Trade loans are permanently raised to 90%, providing a guaranty cap of $4,500,000 on a $5 million loan.

The maximum guaranty levels for Export Express loans are permanently raised to 90% for loans of $350,000 and less. The guaranty levels remain at 75% for loans between $350,000 and $500,000.

Lenders who use E-Tran to submit loan applications, or who submit loans directly to an SBA processing center, can begin applying for loans immediately.

Lenders who use proprietary or vendor-designed (third-party) software to submit applications will need to check with their software vendors. Some vendors have already adjusted their software programs to permit larger-dollar loans and higher guaranties, while others will be making those adjustments in the coming weeks. 

IEN PROGRAM SUCCESS OF THE WEEK - WORKFORCE LANGUAGE SERVICES

Workforce Language Services is a Chicago-based WBE that helps companies bridge language and culture gaps in the workplace and beyond.  Whether you have a diverse workforce or customer base – or both – our services help improve communication and cross-cultural understanding and are designed to positively affect your bottom line.  Services include multilingual translation, transcription and interpretation; customized English and Spanish training (including Spanish for heritage/native speakers); diversity training; bilingual leadership development and bilingual harassment prevention.

Workforce Language Services has been an Illinois Hispanic Entrepreneurship Center (IHEC) client for over two years now.  We’ve found that as a small business you can always count on the IHEC as a source of networking opportunities, but more than that, the IHEC been an invaluable source of support for me and my growing business. With their help, I was recently awarded a $200,000 contract with a state agency – a very large project for a company of my size.  

They helped me complete my DBE application and even hand-delivered it, and they’ve made some valuable introductions for me.  I was fortunate to be a recipient of an IHEC grant recently, which has allowed me to create a strategic marketing and communications plan for the new division of my company, Multilingual Chicago – a language school in the Logan Square/Avondale area. From assistance with operations and technical paperwork to business expansion assistance, the IHEC has been a critical partner including assistance in finding and applying for grants or bank products.  I appreciate knowing that someone's looking out for my interests and helping me grow.
GETTING THE MOST OUT OF WEBCATS 

You’ve asked for them—and now they’re on their way: Scorecards! The next build of WebCATS will be able to generate scorecards on a per-counselor, per-center, per-region and per-program basis.  By attaching a set of goals to a system or custom worksheet, a scorecard can be based on any criteria desired.  It can also be attached to any user account in the database.  Once attached to a user account, the scorecard displays on that user’s home page immediately upon login—in the Scorecard Dashboard!   The new build is set to be released around Christmas time.

WEBSITE OF THE WEEK - WWW.BOEFLY.COM
BoeFly streamlines loan origination through technology, by utilizing member banks’ criteria to match compatible parties by making the process more efficient using BoeFly’s tools and services, and by expanding access to borrowers/lenders both within and outside of one's geographical area.   BoeFly was at the ASBDC Conference in San Antonio.

For banks to make a judgment about a borrower, countless, fruitless staff hours are spent collecting and evaluating the documentation necessary to determine whether a loan request is a match. It is not uncommon for brokers and bankers to sift through scores of submissions to find only one or two that can be presented to the bank’s credit committee. This is no longer the case with BoeFly. 

Based on 30 years of experience in commercial lending and small business and real estate ownership, as well as the stated needs and frustration of countless deal makers, BoeFly has brought together a team of business and technological experts to revolutionize the way deals gets done in America, placing at its members’ fingertips, on a single secure website, all the tools and resources they need to match the customized credit criteria of banks with loan submissions, and link banks with investors interested in purchasing troubled loans. 

BoeFly brings to commercial lending what online solutions have brought to other innovative and highly successful industries, even our personal lives: efficiency, transparency, and matching capabilities, thus decreasing costs, increasing profitability, and revolutionizing how deals get done in America. To learn more about how BoeFly may be able to help your clients, please visit them at: www.boefly.com
RESOURCE OF THE WEEK - ILLINOIS ENERGY EXPO OCTOBER 28TH - 30TH IN NORMAL

The Association of Professional Energy Consultant’s (APEC) 2010 Illinois Energy Expo will take place on October 28th -30th at the Marriott Conference Center in Normal. 

Details about the 2010 Illinois Energy Expo can be found at www.apec-online.org/2010_expo.html.

  

For a list of Exhibitors (Exhibition Hall admission is free to the public - registration not required), visit http://www.apec-online.org/expoexhibitors.html
For a Schedule of Events (note: subject to change), visit http://www.apec-online.org/exposchedule2010.html.  Note: All presentations scheduled in Redbird Rooms E and F are free to the public.  Registration not required.

 

To register for the Solar Market Transformation Conference (Partner Event: registration fee required), visit: 

http://www.apec-online.org/solarconference.html.

To register for the Maximizing Renewable Energy Applications in Commercial Real Estate (Partner Event: registration fee required), visit http://www.apec-online.org/expopartnerevents.html.  To become an exhibitor at the 2010 Illinois Energy Expo, visit http://www.apec-online.org/2010ExpoExhibitor.html
WHAT'S NEW ON CENTERCONNECT
Congressional Briefings for Calendar Year 2009 are now on CenterConnect.   Along with impact information for each of the 19 Illinois Congressional Districts, there are statewide impact numbers included.   Each District also has a list of Illinois SBDC, SBDC ITC and PTAC Centers that serve that District.  You will find these documents on the left hand side of the page under the "Impact" section.

Also, this week on CenterConnect you will find the latest IEN-SBDC Monthly Performance Report for September 2010 and the latest SBA Lenders Performance report for the period of October 1, 2009 through September 30, 2010. 
DISASTER ASSISTANCE AND RECOVERY PROJECT UPDATES 

The following is the DAR Project Quarterly Report submitted by the Illinois SBDC at Black Hawk College.   We thank them for their efforts and sharing their accomplishments in this project.

Efforts this past quarter (June 1, 2010 to August 31, 2010)

1) We continued to work on trying to sign-up businesses for a Disaster Planning Symposium for September 21, 2010. 

2) We have lined up 4 keynote speakers. 

3) Weekly meetings were held to plan this event.

4) A save the date flyer was emailed to 4 different area Chambers and the businesses associated with each Chamber.

5) Counseling on disaster planning was conducted

6) A vehicle disaster kit was prepared for attendance give-a-away for the Symposium

Future planned activity

1) 8 businesses have signed up for the Symposium and outreach will be made to conduct disaster planning advising sessions.

2) SBDC Director will speak at a Federal Bank Seminar on October 6, 2010 in regards to disaster planning for the small business.

MOVES AND NEWS 

IMPORTANT DATES TO REMEMBER

· 2010 Illinois SBDC Accreditation – November 14-19, 2010

· Strategic Planning Session – December 9–10, 2010 – Springfield 
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“Providing Guidance for Business Growth"

===========================================================
The WEEKLY CONNECTION is distributed by the Illinois SBDC and the DCEO Office of

Entrepreneurship, Innovation and Technology each Monday to the members of the DCEO

Illinois Entrepreneurship Network to provide these service delivery partners with regular

updates on small business issues, opportunities and resources.  Please forward this update

to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===========================================================






