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RFP Applications for Illinois SBDC and Illinois PTAC Now Available

All Interested Organizations - The 2013-2015 Request for Proposal (RFP) Application for the Illinois Small Business Development Center (SBDC) and the FY2014-FY2016 Request for Proposal (RFP) Application for the Illinois Procurement Technical Assistance Center (PTAC) are now available for download by going to www.ilsbdc.biz and clicking on the applicable icon in the right hand column. 

Universities, colleges, community colleges and non-profit business development organizations/chambers of commerce are eligible applicants for these programs. 

The Illinois SBDC application also includes the Illinois SBDC specialized services programs including the Illinois SBDC International Trade Center (ITC) services and the Illinois SBDC Technology, Innovation and Entrepreneurship Specialty (TIES)services. The templates contained within the RFP Application packages must be used for your response(s).  Please read the cover page and full application package, including instructions, very carefully before responding.   

All application pages must be completed and the narrative and budget information must be entered into the gray boxes in Section 8 of these templates. Proposals are due by 5:00 PM (CDT) on Friday, November 9, 2012.

The Illinois SBDC will host two information sessions via conference call to review the RFP Application packages and answer questions from interested organizations.  The informational sessions will be held on: 

Wednesday - October 10, 2012  - 11:00 AM – 12:00 PM

Tuesday    -   October 23, 2012  -  2:00 PM  –  3:00 PM 

Call In #:         888-494-4032   Pass Code #: 4738675963

Thank you for your interest in the Illinois SBDC and Illinois PTAC programs.  Please see the contact information listed in the applications if you have any questions. 

Goldman Sachs 10,000 Small Businesses Program

Goldman Sachs 10,000 Small Businesses at the City Colleges of Chicago (www.ccc.edu/10KSB) is a free, practical business management education program that helps established small business owners develop the skills they need to grow their companies.  Participants will receive one-on-one business advising from dedicated professionals to help them develop a tailored plan for growth.   
The curriculum focuses on developing skills that business owners can apply immediately to address the issues most critical to growing their businesses, including:
· Identifying and evaluating business opportunities;

· Understanding and managing the competitive business environment;

· Analyzing financial statements and using them to make management decisions;

· Accessing financial capital; and

· Leading a growing business.

In addition to the classroom experience, the 10,000 Small Businesses program will:

· Provide one-on-one advisory services to help business owners to develop and implement their tailored Growth Plans;

· Help participants drive growth by preparing their businesses to apply for financing; and

· Provide networks and mentors to help participants focus on their most critical business issues and increase business capacity

10,000 Small Businesses accepts applications from small businesses owners on a rolling basis,  year round.  To be considered for the January, 2013 class,  please submit your application no later than October 15, 2012.    For more information and links to the application, please visit our website at www.ccc.edu or contact us at 10KSB@ccc.edu.

Countdown to Small Business Saturday: Time to Start Preparing for Nov. 24th 

Each year, SmallBizTechnology does its best to help you prepare for one of the biggest small business events of the year: Small Business Saturday. Sponsored by American Express, Small Business Saturday is held each year on the Saturday that falls between Black Friday and Cyber Monday. This year that Saturday is November 24th. While it may seem like you have plenty of time left, it’s important to start preparing your website for the big day.

Each year, American Express seeks to help small businesses by encouraging patronage of small businesses. Customers who register their American Express cards to shop at small businesses on November 24th, will be given a $25 credit for each registered cardholder. Customers need only register their cards ahead of time to qualify for the refund.  “I think slowly the message is starting to seep in that it’s vital to shop at small businesses,” Josie Leavitt, Publishers Weekly blogger, wrote after last year’s success. Leavitt is a bookseller in Vermont. “It was heartening to see so many new faces. People actually thought about what small businesses to go to and were happy to let us know they’d chosen us.”

Here are some dates to use as a checklist as you prepare for the biggest shopping weekend of the year.

Today
‘Like’ the official Small Business Saturday Facebook page. This will not only sign you up for ongoing updates and reminders about Small Business Saturday, it will also provide information about participating in special contests hosted for small businesses.  Sign up for ShopSmall to receive ongoing communications about Small Business Saturday, including advice on how your small business can participate.  Evaluate your small business’s online presence, taking into account local customers who might be searching for you for the first time through sites like Yelp and Angie’s List. Make sure it’s easy for those customers to find  you.

October
Utilize the many ad tools available in the Small Business Saturday Toolkit. These include signs and tutorials on small business marketing activities like creating a Facebook presence and uploading a YouTube video.   Work with your web designer to make sure your website is ready for the influx of traffic. Decide which specials you’d like to offer and create banners and signage. The toolkit can help with this.   Promote the $25 American Express credit and let customers know you are participating in Small Business Saturday. You’ll be amazed how many customers hold American Express cards and will be willing to shop if they know they’re getting a $25 credit.   Create a way to capture customer information to a database. As you receive a larger-than-usual influx of customers on Small Business Saturday, take advantage of the opportunity to get information on those customers that you can use for future mailings.

November
Finalize website testing and optimization.   Hang Small Business Saturday signage prominently in your store’s window and/or near the cash register.  Promote your Small Business Saturday special offers on your company’s social media sites.  Don’t forget your current customers. Contact them to let them know about the special offers you’ll have for Small Business Saturday.  When it comes to promotion, it’s never too early to start preparing. Thanksgiving weekend will be here before we know it and with so much competition for attention, small businesses are more challenged than ever to make an impact on Small Business Saturday. 

This article can be found by clicking on: http://www.smallbiztechnology.com/archive/2012/09/countdown-to-small-business-saturday-time-to-start-preparing.html/
The Small Business Challenge $50,000 Giveaway
The Small Business Challenge is a competition that invites companies to compete for a share of $50,000 in cash, plus services from digital marketing agency lonelybrand to help grow their businesses. Signing up is simple and takes about ten minutes at www.smbchallenge.com.

The contest is aimed at supporting small businesses and boosting the U.S. economy. At the same time, it will give the crowd an opportunity to decide which businesses deserve to be funded. Each company that applies is required to make a pitch for how the Small Business Challenge will help their business create more jobs. The top three that demonstrate the most potential for growth and job creation - as determined by a panel of judges and then by public voting - will be announced on November 9th.

Businesses with less than 100 employees, as well as entrepreneurs with startup ideas, are eligible to participate. The winner will receive $25,000 in cash plus advertising support, while the second- and third-place winners will be awarded $15,000 and $10,000 in cash, respectively.

"We know that small business growth is one of the keys to helping the U.S. economy bounce back," said Maurice Lopes, founder and CEO of www.EarlyShares.com. "More than 3.5 million new businesses are founded each year, but credit is tight right now, and many entrepreneurs outside of hubs like Silicon Valley and New York have a difficult time competing for funding from venture capitalists and angel investors.  "Through the Small Business Challenge, we want to help fill that gap and give a boost to promising companies that have the most potential for job creation so that they continue to build their businesses and stimulate economic growth."

To qualify, businesses must submit an application at SMBchallenge.com and receive at least 100 votes from their supporters through social media and email campaigns. The submission, nomination and voting process runs from September 1st to October 31st.

After the initial voting period ends, the 25 companies with the most votes will be named automatic semifinalists. A judging panel will select another 25 semifinalists that demonstrate the most job-creating potential. The panel will then gather additional information about the semifinalists and their leadership teams and select 10 finalists. The three prize winners will be chosen by voters between November 2nd and 7th.

Program Success of the Week – More Polish Pottery

Rebecca Gengler, owner and founder of More Polish Pottery in Big Rock, started her "love affair" with polish pottery as a military wife stationed in Germany from 1998-2001. She collected the pottery during her travels, and dreamed of starting her own polish pottery business. She recognized that polish pottery was not just another stoneware piece - but something of high artisan quality with each piece having a story behind how it was made. With such a large polish heritage in Illinois (including her own), she couldn't wait to pursue this dream.

 

Fast forward to 2011, Rebecca and her husband purchased a five acre property in Big Rock, which conveniently included four greenhouses and an oversized garage from a previous business that was located on the site. Rebecca used part of the garage as a showroom and ordered an initial inventory of Ceramika Artstyczna polish pottery - over 200 shapes and sizes of bakeware, mugs, plates, bowls, and more. Her business immediately attracted a following, and she kept reinvesting into her business to keep up with demand. She now boasts the largest selection of polish pottery in the northern Midwest region at one retail setting.  

 

As her business took off, Rebecca sought assistance from the Illinois Small Business Development Center at Waubonsee Community College to help her develop her business plan and decide where to put her focus. She also attended SBDC round tables and presentations where she was able to connect with other small business owners. This has allowed her to learn money saving tips used during the start-up process, network with other wholesalers and retailers, learn smart inexpensive marketing techniques, and learn ways to create business wholesale packages.  

 

"With so many businesses that come and go, I wanted to ensure that my business plan matched my enthusiasm for sharing a product that I have believed in for so long. Our business continues to grow beyond our expectations and we look forward to continued education through the SBDC as we hire more employees, expand further into wholesale and retail markets, and stay on the cutting edge of trends in technology and marketing. We have learned so much in our first year and we are confident that we have amazing resources at our fingertips as we continue to learn for long-term growth and expansion."

 

SizeUp Available to Small Businesses 

SizeUp, a tool created to help small businesses learn and grow, is now available free of charge through the Small Business Administration. The widget shows businesses how they stack up against the competition in their area, and is available both on the SBA’s website, and the SizeUp website.


The tool can help businesses create a strategic plan for growth through by analyzing competition, seeing how their business currently stacks up in the market, and finding the right advertising markets to reach their target market. Upon visiting the site, business owners can enter their type of business (e.g. beauty salons) and metropolitan area. You can then view the top three businesses listed in that category, along with how their own business competes in terms of revenue, years in business, and employee salary. You can also view zip codes with the highest combined business revenue in the selected industry, so that they can better choose which markets will be the best advertising match.

Many larger businesses have the resources and ability to do this kind of research in-house or by way of a market research firm. For small businesses with fewer resources, this type of service is not always within reach.

SizeUp, which launched in 2011, was created with the intention to level the playing field for small and medium sized businesses that are at competitive disadvantage because of the lack of free and affordable tools available. The site operates with the hope that the knowledge provided to small businesses can help them choose the best location, find the right customers and vendors, save money, find opportunities, prevent failure, and outperform the competition.  SizeUp donated the license to the SBA so that the widget could be used on the site free of charge. However the SBA has no control over the information provided by SizeUp. The post SizeUp Gives Small Businesses Free Intelligence Resources appeared first on Small Business Trends.
NSF SBIR Webinar

The National Science Foundation (NSF) has recently scheduled several webinars to discuss our recently released Small Business Innovation Research (SBIR) solicitation. These webinars will discuss the appropriate topics (areas of research) for these solicitations and tips on the Phase I proposal process through NSF’s FastLane system.  The last webinar is on Wednesday, October 3rd. The details below can be found at the following URL: http://www.nsf.gov/eng/iip/sbir/sbir_2013_webinar.jsp.

Getting the Most Out of WebCATS
Choosing the correct funding source is crucial to recording accurate data in WebCATS.  Please use the chart below if you have questions.  Please remember, that for SBJA clients, you must also designate the sub funding source as “Jobs Act 2012.”

FUNDING SOURCE CHART

	CENTER TYPE
	FUNDING SOURCE
	SUB-FUNDING SOURCE

	SBDC


	SBDC
	ALL

	ITC


	SBA
	ALL

	TIES


	TIES
	ALL

	SBJA


	SBJA
	Jobs Act 2010

	PTAC


	DLA
	ALL

	Day Care


	Day Care
	ALL

	NOC


	Other
	ALL


Website of the Week – www.IRS.gov 

The redesigned IRS.gov makes finding information easier than ever.  Check out:

· Recommended Reading for Small Businesses  

· Small Business Forms and Publications  

· Help & Resources  

www.irs.gov
Resource of the Week - BoeFly Webinar Series
Some of you may have participated in the finance training session at the recent ASBDC Conference, led by Boefly.   It was an extremely productive session on financing because of the participation by the entire room.  Everyone took something of value away from the session. For those of you who attended as well as those of you who could not make it you can access the presentation here.  

The world as we know it is changing and it is important for you all to know that there is a much more efficient way to obtain financing for your clients. To get your clients started please visit www.boefly.com/sbdc to utilize their Fundability App.

BoeFly will be hosting a series of financing webinars for the SBDC counselors.  The first webinar is: "A Better Way To Get Funded", designed for SBDC Counselors, Directors and your Clients.   It will be held on Wednesday, October 10th at 2:00pm ET.    Register here for the webinar

What's New On CenterConnect 

New this week on CenterConnect you will find the free eBook from HubSpot entitled “How to Find Customers on Face Book – A Guide to Optimizing Your Face Book Presence for More Leads and Sales”.

Moves and News

ITC Director Opening - The Illinois SBDC International Trade Center (ITC) at Industrial Council of Nearwest Chicago (ICNC) is seeking those who may be interested in applying for the position of Director of the SBDC ITC.   This position became vacant recently, when Steve DeBretto accepted the position of Executive Director at the ICNC.  The position description can be found by clicking on the following link:  http://www.industrialcouncil.com/open-positions
 
New CGBPs - Congratulations to the Illinois SBDC at College of Lake County.   They can be proud of the fact that they now have 3 individuals who earned their Certified Global Business Professional (CGBP) status.  Our congratulations go out to Eric Nystrom, Frank Brisbois and Jan Bauer for achieving this coveted and distinguished certification.     
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The WEEKLY CONNECTION is distributed by the Illinois SBDC and DCEO Office of 

Entrepreneurship, Innovation & Technology each Monday to members of the 

DCEO Illinois SBDC Network to provide these service delivery partners with 

regular updates on small business issues, opportunities and resources.  If you 

have information you would like to share with the Network please e-mail to

mark.enstrom@illinois.gov.  Please feel free to forward this update to other 

interested resource providers and key stakeholders. 
--------------------------------------------------------------------------------------------------------------------------
