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Illinois Small Business Week 2012 – Nominations

Nominate a Small Business by Nov. 4th - In recognition of the small business community’s contribution to the American economy and society, the President of the United States designates one week each year as National Small Business Week.  Small Business Week 2012 will be celebrated the week of May 20.  Leading up to National Small Business Week (SBW), the U.S. Small Business Administration (SBA), often in conjunction with public- and private-sector small business supporters, will host special events at the local and state levels to honor and present awards to local entrepreneurs and those who support and champion small business.  Many of the award winners from those local and state events will be invited to Washington, D.C. for SBW ‘12 — Celebrating National Small Business Week.

You can find more information on how to nominate a deserving small business at Illinois Small Business Week 2012 Nominations Guidelines.  The nomination forms referenced in the Guidelines can be accessed at Nomination Forms. Nominations are due in the SBA Illinois District Office in Chicago by November 4, 2011.  Please send to:  
Mark Ferguson
U.S. Small Business Administration
500 W Madison, Suite 1150
Chicago, IL 60661

Mark.Ferguson@sba.gov 

Each Illinois SBDC is strongly encouraged to submit at least one nomination for the 2012 Small Business Awards program.

 

Chicago Innovation Awards

Judges have selected this year's Top 75 nominees for the 10th annual Chicago Innovation Awards! You can find the full list here where you can vote on this year's People's Choice Award winner.

In the coming weeks, the judges will be meeting again to choose this year's official ten winners. In the meantime, we invite you to tell us what you think makes a great innovation. Is it design? Creation of new markets? Social impact? With the People's Choice Award competition, you get to be the judge.

Spread the word to your friends, family, and co-workers. Each person can vote for up to five different innovations. Each user's vote counts only once. The organization with the most votes by October 14th will be awarded this year’s People’s Choice Award winner at the Chicago Innovation Awards at the Harris Theater on November 8th. Invitations to the event will be sent to you soon. We'll have some exciting announcements to share.

Good luck to the Top 75 nominees and spread the word that voting is now open!

New Law Changes System For Awarding Patents

Legislation overhauling the nation's patent laws will help federal officials quickly process a fast-rising mountain of applications filed by inventors, President Obama said in signing the measure into law on 9/16.

An overhaul of the nation's patent system, the first in almost 60 years, should help speed the path from innovation to implementation in bringing new ideas to the marketplace.  Other provisions in the America Invents Act will reduce costly legal battles that sometimes sidetrack innovative ideas for years.

The U.S. Patent Office has a backlog of 1.2 million pending patents. According to the Associated Press, it takes as long as three years to get a patent approved. More than 700,000 patent applications haven't even been reviewed yet.

In signing the bill into law, President Barack Obama noted "Somewhere in that stack of applications could be the next technological breakthrough, the next miracle drug. We should be making it easier and faster to turn new ideas into jobs.  The U.S. Chamber of Commerce backed the bill, as did major companies and the Consumer Electronics Association, which in a press release applauded the revisions.

Included below are several links to summaries of the provisions that make up the America Invents Act (Patent Reform Act). If you are interested, the last link takes you to a PDF version of the bill’s full text.  

http://leahy.senate.gov/imo/media/doc/PRESS-Summary-OnePager-FINAL.pdf 

http://www.businessinsider.com/summary-of-new-patent-bill-america-invents-act-2011-9 
http://www.gpo.gov/fdsys/pkg/BILLS-112hr1249enr/pdf/BILLS-112hr1249enr.pdf 

National SBIR Fall Conference - In New Orleans November 6th - 9th, 2011

The National SBIR Fall Conference,  “Small Business Growth Through Technology: Innovate & Create” , will be held in New Orleans from November 6th through 9th, 2011.   

The meeting location is the Marriott Hotel, 555 Canal Street in New Orleans, Louisiana

Registration is open at www.sbirla.org Early registration is $495, available until October 5th.  Late registration begins on October 6th and is $595.

To receive the discounted hotel rate, please book by October 5th. Please visit the website www.sbirla.org for complete information.

Goldman Sachs - 10,000 Small Businesses Project

National Overview - Goldman Sachs 10,000 Small Businesses is a $500 million investment to help small businesses in the United States create jobs and economic growth by providing entrepreneurs with a practical business education, access to capital and business support services. The program is based on the broadly held view of leading experts that greater access to this combination of education, capital and support services best addresses barriers to growth. 10,000 Small Businesses is funded by Goldman Sachs and The Goldman Sachs Foundation. 

• Practical Business and Management Education: Goldman Sachs 10,000 Small Businesses is contributing $200 million to program partners, including local community colleges and business schools. Funds go towards scholarships, and faculty training and technical assistance to help build the organizations’ capacity. Students receive a practical education that focuses on skills they can apply immediately, including accounting, marketing and human resources management. 

• Access to Capital: Goldman Sachs 10,000 Small Businesses has committed $300 million through a combination of lending and philanthropic support to Community Development Financial Institutions (CDFIs). The investment will increase the amount of growth capital available to small businesses in underserved communities and expand the capacity of CDFIs to deliver financing and technical assistance to small businesses. 

• Business Support Services: Small business owners often face challenges finding networking opportunities and expert advice. The initiative provides these vital support services through partnerships with national and local business organizations, professional services firms and the people of Goldman Sachs. 

Eligible Small Businesses - Goldman Sachs 10,000 Small Businesses is designed for business owners with limited resources who have a business poised for growth. Applicants must demonstrate a commitment to growing their business and creating jobs within their community. Business owners targeted include, but are not limited to: business revenues between $150,000 and $4 million in the most recent fiscal year; in operation for at least two years; at least four full-time employees; operations in economically disadvantaged areas; and a business model that could scale to create more jobs. 

 

Locations - The program is currently operating in Chicago, Houston, Long Beach, Los Angeles, New Orleans and New York. It will continue to expand on a city-by-city basis. 

About Chicago - The Greater Chicago area is home to approximately 14 small businesses per square mile, for a total of approximately 100,000 small businesses. Small Businesses, companies with fewer than 100 employees, account for 66.6% of employment in the Chicago.

According to Mayor Rahm Emanuel’s office, one in every five Chicagoans is an immigrant, and immigrants are 50% more likely to start small businesses. In addition, the city has recently created the Promote Innovation and Entrepreneurship Initiative that outlines faster and easier processing for permits and licenses for Chicago businesses. This initiative will help reduce the paperwork and administrative burden on small businesses looking to expand. 

Goldman Sachs 10,000 Small Businesses at the City Colleges of Chicago is a practical business management education program that helps small business owners develop the skills they need to grow their companies.  Participants will receive one-on-one business advising from dedicated professionals to help them develop a tailored plan for growth.

 

Applications for the upcoming class at City Colleges of Chicago are due October 26, 2011 at 5:00pm for classes starting in January. After the deadline, applications will be accepted via rolling submissions, with priority being on a first-come, first-served basis.

For additional information visit: http://www2.goldmansachs.com/citizenship/10000-small-businesses/index.html
For questions, visit www.goldmansachs.com/10000smallbusinesses or contact Jenny Kaplan at Goldman Sachs at Jenny.Kaplan@gs.com
Doing Business With The Government - A Forum In Chicago Tuesday, October 4th

The Chicago Urban League, in partnership with Government Partnership for Economic Development (GPED) will host the first nextCONNECTION Business Access and Exchange Forum, “Myths, Truths, Challenges and Opportunities: Real Talk About Doing Business with the Government."  It will be held on Tuesday, October 4th from 8am to Noon at the Chicago Urban League located at 4510 South Michigan Avenue in Chicago.

The event will feature presentations from Judith Roussel, Director, U.S. Small Business Administration Illinois District and Malcolm Weems, Director, Illinois Department of Central Management Services (CMS).   There will also be a lively panel discussion among procurement professionals from government and corporate entities that will address both the challenges and opportunities that African American entrepreneurs face in securing procurement opportunities and forging subcontractor relationships.  Panelists include: Rosalinda "Rusty" Castillo – Deputy Director of Procurement, Public Building Commission of Chicago; Valerie Hawthorne-Berry – Director of Procurement, Chicago Housing Authority; Laverne Hall, Director Contract Compliance, Cook County; Shannon Andrews, Procurement Office, City of Chicago and Sharla Roberts, Deputy Director, Procurement, State of Illinois.  

One-on-One Consultation at Resource and Procurement Tables will be provided.  Learn more about Federal Tax Credits for small businesses and State of Illinois Business Incentives from GPED member agencies:

· Central Management Services/Business Enterprise Program

· City of Chicago Department of Business Affairs Consumer Protection

· Cook County Department of Economic Development

· Illinois Department of Employment Security

· Independent Accountants Association of Illinois

· Internal Revenue Service

· Lawndale Business & Local Development Corporation/SBDC

· Office of State Treasurer Dan Rutherford

· Secretary of State – Business Services Department

· Small Business Administration, Illinois District

· City Treasurer

· Department of Employment Security

This meeting will launch the Chicago Urban League Entrepreneurship Center's newest program, nextCONNECTION -- a central resource center comprised of an entrepreneurial network of business owners, corporations, government entities, business assistance providers and strategically aligned community partners to facilitate revenue growth, profitability, procurement opportunities, and operational best practices of African American owned businesses.

For more information,  please visit: http://www.cvent.com/d/ycq7w8/1Q
or contact Darice Wright, Entrepreneurship Program Manager, at 773-624-8822 by phone or email at: dwright@thechicagourbanleague.org
Program Success Of The Week - Illinois SBDC ITC State Fiscal Year 2011 Impact
Congratulations to the Illinois SBDC International Trade Centers on the results that your clients were able to achieve through your assistance efforts in State Fiscal Year 2011.  Those 626 Illinois SBDC ITC clients were able to secure export sales of over $178 million.  That in turn, led to the creation and retention of 1,793 jobs in Illinois.  

Export assistance is clearly a high priority at the state and national levels as a way to assist companies in finding new markets that will help create jobs.  With the expansion of the number of Illinois SBDC ITCs in Illinois, we look forward to even greater economic impact from your efforts in the years to come.   Thank You and congratulations on a great SFY 2011.

Getting The Most Out Of WebCATS 

How do I use the "*Last Client View"?   The key to restricting client activity records to just those that are associated with a specific subset of clients is the "* Last Client View" filter. This filter is available from the record summary view of any type of client activity form (counseling session, investment, milestone, award, or custom activity unique to your database) and it restricts the activity records to just those that are associated with the client records in the client subset. For example, if you were to view inactive clients from the client summary view and then filter award records by "* Last Client View," only awards belonging to inactive clients would display.

Before you can successfully use the "*Last Client View" filter, you must first make sure that the very last view displayed in the Clients/Pre-clients record summary view is of the client subset. Once you've generated your client subset, select View|<client activity record type> to open the record summary view of the client activity you are interested in. Then, select the "* Last Client View" option from the top drop-down menu.

This restricts the display of client activity records to only those that are associated with the clients in your subset. However, it's important to keep in mind that the criteria in the record status filter box  is also a factor in the resulting record display. The "* Last Client View" filter and the criteria in the record status filter box combine to further restrict your results. So be sure that date range, funding source, and so on are all in line with what you are trying to achieve.

Once you have defined the parameters in the record status filter box, click Requery to display the results. Scroll to the bottom of the record summary view and you will see summary information for the records that meet your client subset and filter box criteria. You may also run reports on this set of data by clicking the Report button.

Note: If you do not see the "*Last Client View" option when you go to the client activity form, then a client view has not been generated during your log in session and you will need to go to the Clients/Pre-clients view to do so.

Note: Unlike normal behavior for client activity views in WebCATS, "*Last Client View" results are not restricted to records from the current center that you are working in. All activity records from all centers that have worked with clients last viewed at the Clients/Pre-clients page will be displayed.
Website Of The Week - www.SizeUp.com  
At the International Economic Development Council (IEDC) annual conference in Charlotte, GIS Planning unveiled a free small business market, customer, peer, and competitor intelligence engine called SizeUp which can be accessed at: www.SizeUp.com  (data sources and other info are available at this site as well). 

The site seems to seamlessly pull together literally hundreds of public and private data sources into one, easy to use portal for benchmarking small business performance, assessing competitiveness, and finding the best spots to target marketing. 

More specifically, you can: see how a business sizes up by comparing performance to all other competitors in the industry; map where competitors, customers and suppliers are located; determine how to best serve existing customers, find new ones and pick suppliers; and determine the best areas to target marketing campaigns. 

For more information on how it works go to: http://www.sizeup.com/help/how-it-works and to see FAQs about the site go to: http://www.sizeup.com/help/faq. 

Resource Of The Week - BusinessPlanGenerator
VenPlan, LLC knows that you are always looking for tools that can help you assist your center clients.

They are proud to announce that www.BusinessPlanGenerator.com is available to help your clients produce business plans at NO charge to you or the client!  This system is full blown business plan software.

This software is completely web-based - So you your client and counselor can access the plan in real time from any internet connection.  Simple one-step sign up.  Clients can also share with potential investors, or banks.

Smart Forecaster - There are no spreadsheet formulas... everything is entered in simple terms.  If an expense is $1,000 per month starting in the third month, that’s what is entered.  If an expense is 5% of a particular sales item, that’s what you enter.  The system looks after the rest.  If the user switches from a 3 year to a 5 year forecast, the system will forecast using the same logic.  No need to enter a whole bunch of new numbers.  Plus you can SEE the assumptions made in the model…no looking at excel type formulas that no one can understand.  Your clients can  also see what they are doing visually as they enter their forecast….  all sales and expense entries are shown graphically during entry.  

Advanced Text Editor - There is full font control, and the ability to easily re-order the sections.  Smart Numbers ™ can be dropped into the text, and they automatically update if the financials change.  No more searching the body of the plan for references to financial numbers to be updated.  Smart Graphs™ and Smart Tables™ do the same thing.  They can be dropped into the text anywhere.  Picture and images can be placed into the text anywhere as well.

Publish - All plans are output as PDF documents.  All financial information can be output in PDF or Excel format on a page by page basis.  For instance, the monthly income statement for year 1 can easily be printed.

Templates - The system has templates that clients can use for normal business plan format, loan document, financials only, etc.  We can easily add a template to handle your specific requirements.  Templates can be setup with a complete outline and help text embedded directly into the template.  

File Manager System - The file system is designed for consultants that are working with numerous clients.  So you can keep things organized and simple.

There are numerous other features designed to keep things simple for the user.  For instance personnel expenses can be entered as salary per month, or $/hr with a number of hours per week, or per month.  All this data is entered the way the user thinks about it !

Sign in now and have a look at: www.businessplangenerator.com   They would love to receive any feedback from you, or suggestions for improving the system.

                                                                                     

If you have questions or need additional information, contact Ray Smalley, VenPlan, LLC at Ph:(413) 642-0603

Toll Free:1-800-596-0351 or visit: www.venplan.com
What's New On CenterConnect 
This week on CenterConnect you will find the you will find a copy of the 2012 Illinois Small Business Week Awards nomination guidelines and also a  copy of the 2012 SBA Small Business Week Awards Nomination Form.
Moves And News

Kathleen Conway will be leaving the Office of Entrepreneurship, Innovation and Technology on Friday, September 30th.  She will be retiring from DCEO after 33 years in the Chicago Office.   We want to thank her for her many years of dedication and service and extend our best wishes for a happy retirement.  Thanks and Good Luck, Kathleen !

Rock Valley College is pleased to announce the hiring of Brian McIntyre as Program Director, Illinois Small Business Development Center, Technology, Innovation and Entrepreneurship, effective September 19, 2011.

Mr. McIntyre comes to Rock Valley College with small business experience, having been involved in start-ups, turnaround and companies needing management consulting and direction. He is a Rock Valley College alum, and earned his accounting degree from Arizona State University.

Most recently, he has been Vice President of THAMES Management Group, a group that invests in a variety of companies and acquires small to medium size businesses. He has been the President of Marengo Valve and Foundry, and General Manager of Sievert Industries. He has experience in sales, management, small business development, has been an entrepreneur, and has held key positions in both manufacturing and technology.

Welcome to the Illinois SBDC, Brian !
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The WEEKLY CONNECTION is distributed by the Illinois SBDC and the DCEO Office of

Entrepreneurship, Innovation and Technology each Monday to the members of the DCEO

Illinois SBDC Network to provide these service delivery partners with regular updates 

on small business issues, opportunities and resources.  If you have information you would 

like to share with the Network please e-mail to mark.enstrom@illinois.gov. Please feel free to 

forward this update to any other interested resource providers and key stakeholders. 
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