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Venture Capital Deals In Illinois On Pace For Record

Illinois Innovation Index being launched to collect, analyze data on new businesses

The following is an article that was printed in the Chicago Tribune on 9/15, highlighting the first significant effort from the Illinois Innovation Council.  The DCEO was instrumental in providing funding via an ISTC grant and strategic support building the case for metrics, convening the stakeholders listed and in taking this to market.

A portion of that article is presented here.   The entire article can be found by clicking on the link below.

Venture capital investment in Illinois companies reached a record $1.45 billion last year and is on track to surpass that level in 2011, according to new data by a group of four local organizations.  The numbers also show that $864.5 million has been invested during the first half of 2011. The lion's share of investment, about $856 million, has flowed to the Chicago metropolitan area, .

The data represent the first monthly installment of the Illinois Innovation Index, which is being launched to collect and analyze comprehensive data on venture capital investment and economic activity related to new businesses.

According to the index, the number of venture capital deals in Illinois hit 63 during the first half of the year, compared with 43 deals during the same period in 2010. The data capture activity across the state's technology sectors, from consumer-oriented Web startups to companies working in life sciences.

This effort involving the Chicagoland Chamber of Commerce, the Chicago Metropolitan Agency for Planning, World Business Chicago and the Illinois Science and Technology Coalition started a year and a half ago. 

The project "made sense for us because we all have basically a mission of, one, sharing the Illinois story; two, pursuing economic development; and three, developing the strategies to support one and two," said Matthew Summy, president of the science and technology coalition, a member organization comprising private and public-sector groups focused on research and development. "This became a powerful way for us to do it."

Data on entrepreneurial activity is fragmented, often forcing policymakers and industry officials to seek out dozens of disparate sources. Maura O'Hara, executive director of the Illinois Venture Capital Association, said tracking down reliable information on venture funding has "always been a big issue," especially because many investors prefer to keep their deals private. The result is that sources can disagree widely on venture funding, in some cases differing on whether activity went up or down during a period of time.

Summy said the index attempts to cover the widest breadth of data and make the information available in a dynamic, visual online format. Some of the raw underlying data will also be released for use by groups that want to run their own analysis.

Although the inaugural September issue of the index focuses on venture capital investment, the spotlight for each month will change. Next month, the results of a survey on entrepreneurship conducted in partnership with the Chicagoland Entrepreneurial Center will be presented. Other months, the focus will be on employment and new business starts.

To read the entire Tribune story, please click on the following link:

http://www.chicagotribune.com/business/ct-biz-0915-venture-capital-20110915,0,7030871,print.story
Landing page with the index publication

http://www.illinoisinnovation.com/innovationindex/
http://www.illinoisinnovation.com/wp-content/uploads/2011/09/IllinoisInnovationIndex01.pdf
Facebook Plans Ad Giveaway That Targets Small Businesses
Facebook is planning to give away $50 in free advertising to as many as 200,000 small businesses in a bid to give them a taste of the social network's marketing potential, Chief Operating Officer Sheryl Sandberg says. "Credits like that can go a long way," Sandberg says. "For $50, most small businesses can target every single person they need to target at least once, and then they can grow their business from there." 

To learn more about this offer, please visit: 
http://www.usatoday.com/tech/news/story/2011-09-16/facebook-small-business-sandberg/50419654/1
Bringing Manufacturing Back to Illinois - September 30th 

We wanted to let you know about a special manufacturing seminar being held on Friday, September 30, designed to:

· Bring jobs back to Illinois

· Level the playing field 

· Debunk the myth that Illinois manufacturers cannot be cost-competitive in a global economy

The Midwest Reshoring Initiative, part of the National Reshoring Initiative, offers a FREE software program to manufacturers that identifies and calculates 35 "hidden costs" of offshore manufacturing. This Initiative provides technology, innovation, and education to organizations to compete with and beat offshore manufacturing and make product innovation more effective.  

 

Entitled "Bringing Manufacturing Back to America", the half-day event will be held at the headquarters of the Tooling and Manufacturing Association in Park Ridge and provides manufacturers and suppliers the strategy and tools they need to increase sales and bring manufacturing jobs back. More information and registration is available at www.midwestreshoring.org 

 

Everyone's talking about creating jobs - but the Midwest Reshoring Initiative is doing something about it... and you can too.   Please forward this information.

 

Please see the attached pdf brochure for complete details about this event.

Rand Haas, Co-Chair - Midwest Reshoring Initiative, 630-204-9795

Disney's Approach to Business Excellence - Carbondale

The Illinois Small Business Development Center at SIU Carbondale is proud to welcome Disney’s Approach to Business Excellence One-Day Workshop to Carbondale. For over 85 years, The Walt Disney Company has maintained a comfortable and lasting position in the marketplace due to a strong commitment to its core values.  Throughout this course, you will gain insight into the strategies that drive the Disney organization, including its emphasis on inspiring creativity, leadership excellence, people management, quality service and brand loyalty practices.  Discover how to adapt these methods to strengthen your organization and help drive long-term results.

You can learn how to:

· Adapt Disney business strategies and practices to improve your organization.

· Develop a leadership vision that inspires dedication and commitment among employees

· Apply key elements of the Disney people management strategy to strengthen your culture.

· Develop an organizational culture that supports consistent delivery of exceptional quality service.

· Foster a collaborative environment that draws on the creative resources of your entire organization.

· Incorporate time-tested principles for building and fortifying brand loyalty.

Thursday, September 29, 2011, 8:30 – 9:00 Registration, 9:00 – 4:00 Program

Holiday Inn and Conference Center, Carbondale, Illinois

$275 Person

Please contact the Illinois Small Business Development Center at SIU Carbondale to reserve your space for Disney’s Approach to Business Excellence at (618) 536-2424 or register online at www.siusbdc.com/disney   Register today!   Space is limited.

Small Business Development Centers Help In Tragedies

The following is a recent article that appeared in the USA Today and was written by Rhonda Abrams, president of The Planning Shop and publisher of books for entrepreneurs.
Ten years ago, airplanes hit the twin towers and tragedy hit our nation.

Our economy took a huge hit, too, including small businesses. Thousands of small companies went out of business immediately. And as the overall economy went in to a slump, millions of small businesses all across the country struggled in 9/11's aftermath.

It was a tough time. But many individuals and organizations rolled up their sleeves, went to work, and did what they could to help individuals and our nation recover. Personally, I observed the work of one group of people — a group that didn't get much attention — that devoted itself to helping small companies recover, federal Small Business Development Centers and their counselors. The offices in the New York region set up special centers to help 9/11 small-business victims manage the process of getting back up on their feet.

Throughout the country, the centers worked with businesses affected by 9/11 to counsel them on how to survive.  Now you may know that when a crisis happens — such as a hurricane, an earthquake, a flood, or on September 11, 2001, a terrorist attack — U.S. Small Business Administration loans may become available to help businesses recover.

But what you may not know is that those loans aren't just handed out. Business owners must fill out applications, produce financial documents, and qualify to get these loans or other government help. That can be a daunting process, and as was frequently the case after 9/11, business records are destroyed, making it even more difficult to qualify for critical assistance.   (That's why it's essential that you keep off-site copies of all your financial records.)

In such cases, Small Business Development Centers counselors typically are called on to be on the front lines, helping business owners complete the paperwork and recreate lost records. Most important, because these counselors are trained in business — and often former business owners themselves — they can help devastated business owners re-start and re-energize their companies.

It doesn't take a tragedy for Small Business Development Centers to make a difference in America.

Every day, all across the country, these counselors help entrepreneurs create businesses and create jobs. They work with small American companies to become exporters, improving our balance of trade. They assist entrepreneurs in learning business skills that make them more competitive and productive. They help the unemployed become self-employed.

The cost to the individual? Free. At roughly 1000 centers across the country, nearly a million entrepreneurs a year get in-depth, one-on-one business counseling. Many millions more take workshops, get free market research, use their center's library.  The centers, generally partnerships between the federal government and state universities, depend on federal, state, and sometimes private money to survive.

But in this era of tight state budgets, money has been eliminated or drastically cut.  For example, in California, the nation's most populous state, the SBDC network is fighting for $6 million — or as someone put it, in a state budget of about $100 billion that's just "budget dust." In light of previous budget cuts, last year my company donated more than $250,000 in books to these centers.  But private dollars alone can't save them.

I am a devoted fan of the SBDC network. I once was a client. I attend their national conference and some state and local programs. I know hundreds of counselors and see how hard they train, take classes, and hungrily learn whatever they can to help their clients succeed.   They must take continuing education to keep up on their skills.

Now, these centers aren't very sexy to the media. They're quasi-government agencies and not very flashy. Most centers occupy drab offices, typically in community colleges.  As a result, you may not know that there's one in your community, available to help you and your business grow, survive, add jobs.

It's now popular to bash government and every government program, but I can tell you that these centers are worth every dollar. In fact, Small Business Development Centers generate about $9 for every $1 spent.  They directly help create jobs. We need them.

So, as I remember 9/11, yes, I'll remember the small businesses that were lost. But I'll also remember the small companies that were saved, thanks to the work of Small Business Development Center counselors.

This article may be found by clicking on the following link:

http://www.usatoday.com/money/smallbusiness/columnist/abrams/story/2011-09-08/Strategies-Small-business-centers-help-in-tragedies/50328288/1
Program Success Of The Week - Illinois PTAC SFY11 Impact

We wanted to share some of the SFY 2011 impact that has resulted from the efforts and hard work by the Illinois PTAC Program.   From July 1, 2010 through June 30, 2011, Centers of the Illinois PTAC provided business advice  to 1,936 clients and an additional 3,935 individuals participated in training opportunities.   

Illinois PTAC clients were able to secure 3,129 contracts that were worth over $1.35 Billion.  Those efforts resulted in 1,803 new jobs being created and 4,289 jobs that were able to be retained.

Congratulations and Thank You, to all of the Illinois PTACs for your hard work, time and efforts on behalf of Illinois small businesses and entrepreneurs.

Getting The Most Out Of WebCATS 

What is the MyWebCATS Page? - MyWebCATS is a pop-up window that displays a listing of timely events affecting your user account. It's available by selecting View|MyWebCATS from the navigation menu or, depending on your settings, it may automatically open upon login to WebCATS.

MyWebCATS features up to five types of events: 

· Client follow-ups that recently came due or will come due shortly 

· Clients that haven't been counseled for a significant period of time  

· Conferences that are scheduled to begin shortly or that are currently in progress  

· Counseling requests, conference requests, and survey completions that were recently submitted through eCenter Direct, an optional component of WebCATS 

· Records that were recently edited, added, or deleted 

By default, MyWebCATS has system-defined filters in place for each event type to make them more relevant to your user account. For example, when viewing client follow-ups, you'll initially only see those clients whose primary counselor is the counselor that matches the default counselor associated with your user account. You can modify the default filter settings for each event type, either temporarily or permanently, in the same manner as you would modify the filter settings for a summary of client activity records.

Note: As with other record listings, you can click on any blue hyperlink that displays in the MyWebCATS window to open its related record or to generate an e-mail message.

Website Of The Week - www.tapcongress.us 
TAP Congress is the first and only small business Congressional Website and App.

It has been:

...created especially for the network of small business trade association members; loaded with useful tips on how to prepare, conduct and follow up on meetings with Members of Congress and their staffs

...designed to help small-business owners/decision makers utilize constituent services of their U.S. Representatives and Senators

... which provides "Viewpoints," featuring expert advice from trade association executives, business leaders, and government specialists on the economy, regulatory compliance, and other important issues affecting small business

Key Features Include:

· - What a Congressional office can and cannot do for a small business constituent

· - Communicating with your U.S. Representative or Senator

· - How Congressional offices and small business trade associations can work together and

· Congressional member and key staff locators

· Congressional delegations by state

· VIEWpoint, expert advice for small biz

· Committee assignments (Senate/House)

· Joint Committees (including the new "super committee")

· Small Business snapshots by state

· Legislative Process

· Legislative Terms

· Congressional district maps

· Major federal government and media links

· Maps of Capitol Hill and Congressional room locator

To visit this valuable website, please click on: www.tapcongress.us
Resource Of The Week - Renewable Energy BD Program

DCEO has just released a Request for Application (RFA) for the Renewable Energy Business Development Program.  This RFA is a competitive solicitation, with applications due to DCEO on or before 4:30 p.m. on October 28, 2011.  Program guidelines and application forms are attached and may also be accessed from the Illinois Energy Office’s website at http://www.illinoisbiz.biz/dceo/Bureaus/Energy_Recycling/Energy/Clean+Energy/.  

The purpose of this incentive program is  to support development or expansion of renewable energy businesses and component manufacturers. The Program targets projects that develop and expand these manufacturing sectors and corresponding supply chains while improving the economy of the State through new business development.  

The Department will solicit and receive applications through a competitive Request-for-Application process. Proposed projects are eligible for grants up to 50 percent of eligible project cost.  The minimum grant award allowed is $100,000, and the maximum grant award is $500,000.    Eligible expenditures include the purchase and installation of machinery, equipment and new industrial systems, project necessary site improvements, technical or engineering services for process improvements in key functions, and/or the conversion of existing processes.  

If you have any questions, please contact:

Alyson Grady, Illinois Department of Commerce and Economic Opportunity

Illinois Energy Office, by Phone:  217/785-3983, Fax:  217/558-2647 or Email at:  alyson.grady@illinois.gov
What's New On CenterConnect 
New this week on CenterConnect you will find updated Request for Consultation and Follow-Up forms have been uploaded in the Forms Section for both the Illinois SBDC and Illinois PTAC programs. Also on CenterConnect you will find the August, 2011 Performance Reports for the Illinois SBDC, SBDC ITC, PTAC, BIC, SBEAP and ECs.  

Moves And News 

Roxanne Brewer-Coffey is the new Director of the Illinois Procurement Technical Assistance Center Program at John A. Logan College in Carterville.    Many of you we are sure, will remember Roxanne as she was previously the PTAC Director at this same Center.  We are very happy to welcome her back.    Roxanne started her new duties as Director on Monday, 9/12.   Congratulations and Welcome Back, Roxanne !

Reminder – The Illinois SBDC Monthly Connection Call is held on the 4th Monday of each month at 10:00am.   The Illinois SBDC International Trade Center Monthly Connection Call is also held on the 4th Monday of each month at 11:00am.    The next date for both of these conference calls is Monday, September 26th.  Please mark your calendars with these important reoccurring meetings.
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The WEEKLY CONNECTION is distributed by the Illinois SBDC and the DCEO Office of

Entrepreneurship, Innovation and Technology each Monday to the members of the DCEO

Illinois SBDC Network to provide these service delivery partners with regular updates 

on small business issues, opportunities and resources.  If you have information you would 

like to share with the Network please e-mail to mark.enstrom@illinois.gov. Please feel free to 

forward this update to any other interested resource providers and key stakeholders. 
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