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BUSINESS LEDGER INTERVIEW WITH ILLINOIS SBA DISTRICT DIRECTOR

Recently The Business Ledger included an interview conducted with Judith Roussel, U. s. Small Business Administration Illinois District Director.  Please click here to for a link to the Q and A with Business Ledger Q and A with Judith Roussel.   
SBA $10M SURETY BOND GUARANTEE - CONSTRUCTION / SERVICE 
Building on Recovery Act provisions implemented earlier this year, the U.S. Small Business Administration announced it can now provide surety bond guarantees on federal contracts valued at up to $10 million, if the contracting officer certifies that the guarantee is in the best interests of the government. An Interim Final Rule is available for public inspection at The Federal Register.  

Currently, under a related provision of the Recovery Act that was implemented in March, SBA can provide bond guarantees up to $5 million through September 2010 on all public and private contracts and subcontracts.  SBA partners with the surety industry to help small businesses that would otherwise be unable to obtain bonding in the traditional commercial marketplace.  Under the partnership, SBA provides a guarantee to the participating surety company of between 70 and 90 percent of the bond amount. 

Raising the surety bond limit is a critical step in making sure small businesses in the construction and service sectors have access to federal contracting opportunities that will help drive economic recovery.  These changes support small and emerging businesses nationwide, particularly construction contractors who have seen their markets hurt by a poor economy and lagging construction. 

Additional program enhancements published in the rule include:

• a new small business size standard for this program; • authorization for SBA to exercise discretion in deciding bond liability issues; and, • a definition of “Order” issued under an Indefinite Delivery Contract.

The new size standard (which will be in effect until Sept. 30, 2010) temporarily replaces the current size standard for the surety bond guarantee program. It states that a business is small if the business, combined with its affiliates, does not exceed the size standard designated for the primary industry of the business combined with its affiliates.  The North American Industry Classification System (NAICS) Codes contained in 13 CFR Part 121 establishes size standards for all industries 

http://www.sba.gov/contractingopportunities/owners/basics/GC_SMALL_BUSINESS.html
Through its Bond Guarantee program, SBA will also help by guaranteeing bid, payment and performance bonds to protect the project owner against financial loss if a contractor defaults or fails to perform.

Finally, the rule adds a definition for an “Order” issued under an Indefinite Delivery Contract to clarify that SBA bond guarantees apply to individual orders, as well as contracts.

SBA assistance in locating a participating surety company or agent, and completing application forms, is available online.  For more information on SBA’s Surety Bond Guarantee Program, including Surety Office contacts, go online to http://www.sba.gov/osg/ , or call 1-800-U ASK SBA.

RESEARCH CONTRACTING OPPORTUNITIES
The SBA Office of Advocacy’s mission includes providing research documenting the status of small businesses and the impact of important trends on them.  Areas of continuing interest are listed below.  In addition to increasing knowledge about small business in general, these areas are noteworthy because they may provide policymaking insight or serve as a foundation for further research.

NOTE THAT PROCEDURES FOR SUBMITTING PROPOSALS ARE DIFFERENT THIS YEAR.

These research opportunities are being offered through a broad agency announcement (BAA) with various research areas listed.  Bidders will submit proposals in one or more of the following areas based on this one solicitation.  

Bidders are not required to submit a proposal on each topic.

THE DEADLINE FOR SUBMITTING PROPOSALS IS FRIDAY, AUGUST 14, 2009 – a shorter time period than in the past.  The following issue areas are currently open:

· SBAHQ-09-Q-0014: Research on the Tax Gap and Small Business

· SBAHQ-09-Q-0015: Credit Markets for Small Businesses in the United States 

· SBAHQ-09-Q-0016: The Role of H1-B Visa Availability in Small Firm Hiring

· SBAHQ-09-Q-0017: Research on Small Business and Innovation, Job Growth, and Green Entrepreneurship

· SBAHQ-09-Q-0018: Research on Health Insurance and Small Business

· SBAHQ-09-Q-0019: Research on Small Business Procurement

· SBAHQ-09-Q-0020: Research on Veteran Entrepreneurship

· SBAHQ-09-Q-0021: Small Business Industrial Organization Research

· SBAHQ-09-Q-0022: Small Business Research by Graduate Students

The proposal solicitations and synopses are listed in FedBizOpps (https://www.fbo.gov/index?s=agency&mode=form&tab=notices&id=2452a817ef67bc6a1609fffe201f1ed9). 

 

(If this link is not active, go to http://www.fbo.gov and search for Small Business Administration listings, solicitation number SBAHQ072309BAA.)  Each of these research opportunities are small business set-asides.  See the performance work statements on FedBizOpps for more information on each issue area.  It is important that all respondents follow the instructions provided for submitting proposals.  Please note that regular mail to government offices in Washington, D.C., experiences significant delays.  Other methods, such as overnight and certified mail, are preferred and are more timely.  

For ideas of previously funded research by the Office of Advocacy, see http://www.sba.gov/advo/research/chron.html.

TREASURY PREPARES TO LAUNCH BAILOUT PLAN

The Treasury Department is finalizing a $15 billion initiative to stimulate lending by the Small Business Administration by using funds from the federal bailout program to buy up SBA loans.   After private investors grew reluctant last year about buying SBA loans from the firms that finance them, these firms found themselves weighed down with old loans, which prevented them from funding new loans for small businesses. 

The initiative to use bailout money to buy loans is designed to assure lenders and their financiers that a reliable source of funding will be available even if private investors again become skittish.  That effort could be launched within days. While SBA credit markets are healthier than several months ago, they remain vulnerable to a relapse if, for instance, the wider financial industry suffers another crisis of investor confidence. 

Separately, administration officials are weighing whether to increase the amount businesses can borrow from the SBA, possibly by using a portion of the $700 billion bailout package. 

The government program to buy up SBA loans includes a concession to small business loan providers aimed at resolving a problem that had hamstrung the effort: These financial firms were balking at conditions imposed on this and other initiatives by the bailout law adopted by Congress. For one, firms selling SBA loans to the government are required to give it ownership stakes. But many have no stock to offer; others are divisions of large corporations. 

Treasury officials are now considering offering these financial firms a deal. They would be able to issue stakes to the government and then repurchase them immediately. The officials have concluded that this quick flip would fulfill the requirements of the bailout legislation. 

The recovery of the SBA credit markets has been a rare bright spot for small business lending. While SBA loans remain a fraction of the overall credit issued to small businesses, these government-backed loans have been on the upswing since the administration's $787 billion economic stimulus package was approved by Congress in February. That legislation waived many of the fees that banks pay to the government for offering SBA loans and raised the public guarantee on any loan losses to 90 percent. 

There is little doubt that the $15 billion purchasing backstop had a positive announcement impact on secondary market activity.   Loan volume in the agency's most popular programs has risen 45 percent since the stimulus bill passed. 

CIT, a leading small business lender that barely avoided bankruptcy this past weekend, had been the first to test out the SBA credit markets. In mid-April, the company offered $160 million worth of SBA loans to investors and received multiple bids. That attracted the attention of other SBA financiers, called pool assemblers, who package SBA loans and trade them like stocks. 

Executives at these firms attributed improvements in the credit markets to action by the Federal Reserve.  By purchasing government bonds called Treasurys, the Fed helped lower interest rates. That in turn allowed lenders and investors in the credit markets to borrow at lower cost, allowing them to make a profit on the SBA loans they buy with borrowed money. SBA loans became especially desirable because the government guarantees 90 percent of any losses.  Historically, its small businesses that lead us out of recessions.  They can't do that if they can't get access to capital. 

CHANGES TO THE SBA SMALL BUSINESS INVESTMENT COMPANY 

Small businesses that would otherwise have difficulty securing private equity or venture capital may find funding easier to get as a result of changes made as part of the American Recovery and Reinvestment Act to the U.S. Small Business Administration’s Small Business Investment Company program. 

The Recovery Act expands SBA’s venture capital program to increase the pool of investment funding available to the Small Business Investment Companies licensed by SBA.  Those companies will be better equipped by these changes to help sustain and grow small businesses for their next important growth steps. 

SBICs are privately owned and managed venture capital firms which are licensed and regulated by SBA. SBICs use a combination of funds raised from private sources and money raised through the use of SBA guarantees to make equity and mezzanine capital investments in small businesses. There are approximately 338 SBICs with $17.4 billion in capital under management.

The changes made as part of the Recovery Act are: 

· The Recovery Act makes SBICs eligible for greater SBA guaranteed funding and requires SBICs to invest 25 percent of their investment dollars into “smaller” businesses.  Also, the amount of funding an SBIC may invest in a single small business is set at 10 percent of an SBIC’s total capital rather than the previous limit of 20 percent of an SBIC’s private capital only. This translates to an effective 50 percent increase in funding available to a single business by an SBIC.
· Maximum SBA funding levels to SBICs will increase up to three times the private capital raised by the SBIC, up to a maximum of $150 million for single SBICs, or up to $225 million for multiple SBICs that are under common control. The cap for all licensees was set at $137.1 million before the Recovery Act.

· These limits are even higher for SBICs that are licensed after October 1, 2009, that certify that at least 50 percent of their investments will be made in small businesses located in low-income areas, up to $175 million for single licensees and up to $250 million for jointly controlled multiple licensees. 

· Changes made to the SBIC program under the Recovery Act are permanent.

Industry associations have commended SBA for these changes and SBA continues to encourage new SBICs to apply for licensing and actively participate in the program. 

The SBIC program was created to stimulate the growth of America’s small businesses by supplementing the long-term debt and private-equity capital available to them.  Since the SBIC program’s formation in 1958 through April 2009, it has invested approximately $56 billion in more than 106,000 small businesses in the United States.  For more information about the SBA’s Investment Division and SBIC program, go to www.sba.gov/INV  or call 1-800-U ASK SBA.

SEDAC NEWSLETTER

The Smart Energy Design Assistance Center (SEDAC) is pleased to announce that  this month's issue of your free subscription to SEDAC's monthly newsletter is now available for download at www.sedac.org.
GROW YOUR BUSINESS THROUGH GOVERNMENT CONTRACTS

It is time to grow your business through government contracts !   That is the theme of a workshop being hosted by the Illinois PTAC at College of Lake County.   Below are details with more information on this Wednesday, August 5th event being held in Grayslake.

o       Attend presentations on how to sell your product or service to the federal, state and local government 

o       Meet experts from government and industry 

o       Develop your network of vital business contacts 

o       Participate, its free, open to all businesses and an opportunity you shouldn't miss 

o       Follow-up during a Networking BBQ from 11:30 am to 1 pm ($15 fee) 

For additional information and to see who is attending - Check out the event web site at: http://clcpages.clcillinois.edu/depts/pta/bg2009.htm
Wednesday, August 5, 2009
8:00 a.m. to 1 p.m. 
LRC/Library Atrium
College of Lake County Grayslake Campus,
19351 W. Washington St., Grayslake IL 60030 

For information and to register, call the Illinois Procurement Technical Assistance Center (847) 543-2025 or Email: mviolante@clcillinois.edu  or bhensel@clcillinois.edu 

2009 OSHA BREAKFAST SERIES – AUGUST 12TH IN ROCKFORD
This ongoing series of OSHA training workshops continues in August in Rockford.  The Wednesday, August 12th program will be  "Machine Guarding".   This session will be held from 7:30am to 10:00am.   It will take place at the EIGERlab which is located at 605 Fulton Avenue in Rockford.    Your $25 registration fee includes a hot breakfast, the training program and all materials.    Advance payment is required to reserve your place in the workshop.    For additional information, please contact Laura VanNatta by phone at: 815-965-3522 or by email at: lvannatta@eigerlab.org
IEN PROGRAM SUCCESS OF THE WEEK - ELASTEC, INC.
Elastec, Inc., based in Carmi, was one of four businesses presented with the "2009 Business of the Year" award in recognition of their outstanding contribution to the small business community by the Illinois Small Business Development Center at Southeastern Illinois College in Harrisburg.   The award was given in honor of National Small Business Week 2009 during SIC's annual legislative breakfast on Tuesday, June 30th.

Since 2003, the Illinois Small Business Development Center at Southeastern Illinois College has worked with Elastec on a variety of projects. During this time the SBDC has assisted them on two expansion projects allowing the company to grow both in square footage and personnel.  In addition, the SBDC has assisted Elastec with various training projects including forklift training, LEAN manufacturing, and OSHA training.

The SBDC has also referred them to the ITC program, the Entrepreneurship Center program and the PTAC for expansion in all aspects of the business. The SBDC has also met with Elastec while working on ETIP grants, Homeland Security projects, and is currently working with them on a REM grant project.

Congratulations to Elastec on their award and long term success in Southern Illinois.   We also applaud the efforts of the Illinois SBDC at Southeastern Illinois College for not only the assistance they have provided this client, but also for bringing the other resources of the IEN Partners in to help this client.   

GETTING THE MOST OUT OF WEBCATS - BUSINESS TYPE FIELD
The "Not in Business" option was removed from the Business Type field on the client record.  To indicate a company's in-business/not in business status, use the Company Status and Date Established fields.

WEBSITE OF THE WEEK - WWW.SMALLBIZTRENDS.COM
Small Business Trends is an award-winning comprehensive online publication for small business owners, entrepreneurs and the people who interact with them.  It offers a variety of features to help you stay informed about the small business market.  You can track, explore and learn from trends affecting small business through these informational resources:

Small Business Trends — Our flagship site (you are on it right now) in which we explore the trends driving the small business market. Updated regularly. 

Small Biz Experts — Small Business Trends has an avid community of experts who volunteer their knowledge, insights, experiences, successes and failures. 

Radio — The Small Business Trends Radio show airs on the Internet on Tuesdays at 1:30 PM Eastern U.S. time. (Past archives are available as podcasts.) Features interviews of small business experts and business owners sharing their expertise. 

Newsletter — Offered 17 times a year, our free email newsletter is a convenient way to stay up on the SMB market. 

Forums — Seek advice and opinions from other small business owners 

Small Biz Trends Facebook Community — Our Community on Facebook - members are welcome to post their events and news 

Marketing Tips — We have a specially-designated section of this site underwritten by HP. It gives information about do-it-yourself marketing. Many thanks to HP for making it possible to provide the information in that section. 

TrendTracker — Essays on 9 major trends in the small business market 

To learn more, please visit their website, which is: www.smallbiztrends.com
RESOURCE OF THE WEEK - "FROM BRAINSTORM TO FIRESTORM" 

Thank you for your interest in today's webcast from Buzz 2009, "From Brainstorm to Firestorm: Creating an Environment for Viral Marketing Success" - Roundtable with Guy Kawasaki and Andy Sernovitz."  The reviews of the presentation are overwhelmingly positive.  In order to view the recording of the 90-minute webcast, click on the link below. http://www.krm.com/buzz2009. 

MOVES AND NEWS

Mr. Bob Conner, Assistant District Director with the U.S. Small Business Administration Illinois District Office passed away on Wednesday, July 15th.   Many of you know Bob from his work with the 8(a) and HUBZone Programs.   The IEN and Illinois SBDC would like to express our condolences to Bobs Family and the many friends he had throughout the Network.    His dedication to helping small businesses and partnership with our programs will be greatly missed.



      

     
 “Providing Guidance for Business Growth"

===============================================================
The IEN WEEKLY CONNECTION is distributed by the Illinois SBDC each Monday to the members of
the DCEO Illinois Entrepreneurship Network to provide these service delivery partners with
regular updates on small business issues, opportunities and resources.  Please forward this update
to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===============================================================  
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