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· TechWeek 100: 100 Most Innovative Names in Chicago Technology

· 5 Questions To Ask Before Calling It Quits

· GreenChill Advanced Refrigeration Partnership

· DoD SBIR/STTR Conference - Save the Date

· Program Success Of The Week - Austin BBQ

· Getting The Most Out Of WebCATS
· Website Of The Week http://illinois.startupamericapartnership.org/
· Resource Of The Week - www.SBDCGlobal.com
· What's New On CenterConnect 

· Moves And News

Two Illinois SBs in the Running for Makeover and $20K

American Express (Small Business Saturday) has teamed up with Facebook to give 5 small businesses a Facebook makeover and $20K to grow their businesses with social media.  Over 11,000 entered and now it's down to 10 businesses.  You can vote for 5 businesses up until JULY 19th.  TWO OF THE BUSINESSES ARE FROM ILLINOIS - one is Distinctive Gardens in Dixon (A Main Street Community) and the other is ParkWhiz.com in Chicago. Please go to the link below and vote and also help spread the word and ask for everyone's support for these Local Illinois Businesses!  http://www.facebook.com/SmallBusinessSaturday?sk=app_140670829343013 

TechWeek 100: The 100 Most Innovative Names in Chicago Technology

The purpose of the TechWeek 100 is to give credit to those individuals who are impacting the business and technology landscape on a global scale, from managing fast-growing technology companies to inventing new computer programming languages. The TechWeek 100 is not a rankings but rather a list of 100 technology leaders chosen through a review of nominations by the TechWeek advisors and the TechWeek team.
Methodology: We reviewed 5 major factors in the nomination process. Our aim for generating the TechWeek 100 is to represent a diversity of exemplary leaders, as evidenced by both nomination form entries and background research. The 5 major factors are: 

1. Founder or executive of a fast-growth technology company: Has this person lead the growth of an accelerating Chicago-based technology company?

2. Publicity for technology leadership: Has this person been featured in notable news publications regarding their technology leadership?

3. Managing technology for corporations in Chicagoland: Has this person lead specific innovative technology initiatives of large public or private corporations?

4. Support of the technology startup community: Has this person been active in the technology startup community as an advisor, investor or leader?

5. Making a public impact with technology: Has this person created a net benefit for the public, for example; inventing a coding language or leading a civic initiative?

We would like to Congratulate Orlando Saez for being included in the TechWeek 100 List.   His information is below.

Orlando Saez - Deputy for Entrepreneurship, Innovation, and Technology, Illinois Department of Commerce & Economic Opportunity (DCEO)

 

Orlando is Managing Partner of Saez Brunner Capital Group, LLC, a small business strategy development company. Before starting the firm, he worked as Vice President of Airport Marketing at Boingo Wireless, the world largest wireless Wi-Fi service provider. He was responsible for the market development of Boingo's operated wireless networks in over 60 top airports in the USA, Canada, UK and the Caribbean. Orlando has led several startup companies including a Chicago Internet Service Provider into a ($10M+) successful acquisition by the large telecom service provider, NASDAQ Winstar/IDT.

To read the complete Tech Week 100 list, please click on: http://techweek.com/conference/techweek-100/
5 Questions To Ask Before Calling It Quits

Building a business will test your resolve every single day. Unfortunately, most companies do not survive. In many cases, it is not easy to decide whether to continue or to call it quits. You have enough success to barely stay in business, but it is still a daily struggle and cash flow is always tight.

Conventional business wisdom tells us that “winners never quit and quitters never win.” But, as Will Rogers said, “If you find yourself in a hole, the first thing to do is to stop digging.”

The real winners in this world know when to quit. The successful small business owners know “…when to hold them, and when to fold them.” Winners never just stay the course or just go with the flow.

There are many examples of successful quitters.  Donald Trump branded companies have gone bankrupt four times. Bill Gates, Mark Zuckerberg, and Michael Dell all quit college to start billion dollar companies. So how do you know when it's time to quit?  If you can answer "yes" to any of these questions, it's the right time to look for that next adventure:

1. Have you have lost passion for the business?
2. Are you are still losing cash every month?
3. Do you not have a strategy that will be a game changer?
4. Have you lost a key competitive advantage?
5. Do you understand the profitable and unprofitable parts of your business?
Don’t be afraid to quit. Quitting is not failure. It is an evolution to decide what the next stage of your business or career will be.

To read the details of the five questions and this entire article written by Small Business Consultant and Author, Barry Moltz, please click on: http://www.openforum.com/articles/5-questions-to-ask-before-calling-it-quits?extlink=em-openf-SBdaily
GreenChill Advanced Refrigeration Partnership

GreenChill is an EPA Partnership with food retailers to reduce refrigerant emissions and decrease their impact on the ozone layer and climate change.

GreenChill works to help food retailers:

· Transition to environmentally friendlier refrigerants; 

· Lower refrigerant charge sizes and eliminate leaks; and

· Adopt green refrigeration technologies, strategies, and practices.

The GreenChill Partnership has three main programs that help food retailers reduce their refrigerant emissions:

· The Food Retailer Corporate Emissions Reduction Program 

· The Store Certification Program for Advanced Refrigeration

· The Advanced Refrigeration Promotion Program

To learn more, please click on the following links:

http://epa.gov/greenchill/index.html 

http://epa.gov/greenchill/events.html
DoD SBIR/STTR Conference - Save the Date

The DoD Office of Small Business Programs has announced plans for the un upcoming conference, 2011 National SBIR Beyond Phase II Conference & Technology Showcase to be held on September 12-15, 2011 at the Omni Hotel at CNN Center, Atlanta, Georgia.  Please to website www.beyondphaseii.com for more information and Click Here for a Printable flyer with additional details. 
Program Success Of The Week - Austin BBQ

Don and Ellen Pierce own Austin BBQ in Wheaton, which opened in January. This type of restaurant is rare, Don Pierce said, and that was an important part of his plan.  

He owned a pizza parlor for ten years, and then decided there was too much competition. So he got out his best home BBQ recipe and made a change in venue, choosing West Front Street near the Wheaton Metra station for his new facility. Tweaking the recipe, though, came first.

Having an unusual business is important, he added, but financial institutions wanted more assurance of his future success.
“Basically, every bank I went to said: ‘You don’t have a job; we can’t loan to you. How are you going to pay us back?’” he recalled.   “I was so committed to this, I decided to invest all of my own money. When we opened the doors, there wasn’t very much decoration here. It was a little bit sparse". 

Pierce attributes a lot of the help with his plan to two people: his wife, who is with him 24 hours a day, and Harriet Parker, Manager of the Illinois Small Business Development Center at Waubonsee Community College, who gave him advice.

The recession has created some opportunities, Parker said.  “There definitely has been a shakeout in the market, so in some places there’s less competition than their used to be,” she said.  However, finding the right location can be paramount before opening a new business. “Probably the biggest mistake that people make is they take too much space. They saddle themselves with too much overhead, without really knowing how their revenues are going to develop.

“The ones that are no longer in business — because they fail — either they didn’t do a good job planning, and/or they were undercapitalized, meaning they didn’t start out with enough money to get them past the start-up phase,” Parker said.
Parker says entrepreneurs are not always the best planners. “A lot of times I will have a client that will come in and we will get them started on their business plan. I usually recommend that clients come back and see me once they get a first draft of their business plan and we can go through it and make changes.”
Getting The Most Out Of WebCATS 

Please be advised that the following two menu selections have been deleted since they are obsolete with the new scorecard functionality in WebCATS: 

· Worksheets (old) 

· Saved Worksheets (old)

All of the old system worksheets have now been converted to scorecards.  You can run system scorecards by clicking on scorecards - - layouts - - and choosing the scorecard that mirrors the old worksheet.  Enter your parameters and generate the scorecard.

Website Of The Week - http://illinois.startupamericapartnership.org/
Startup Illinois enables mentors, advisors, funders, major corporations, service providers and government organizations to collaborate in order to help entrepreneurs start and scale companies in our state. We are focused on serving young companies with high growth potential.  Driven by the Illinois Innovation Network, we are leveraging the best practices and national network of the Startup America Partnership, which celebrates and accelerates entrepreneurs across the country, to expand opportunities for Illinois entrepreneurs and startups.

We believe that as a state, Illinois is currently poised to take a leadership position in building and launching the new businesses that will drive the economic future of our country. Our goal is to deliver strategic resources to Illinois startups and strengthen our entrepreneurial ecosystem to help build the companies that will ultimately lead to job growth and economic prosperity.  

Through the Illinois Innovation Network and the Startup America Partnership, we have already started assembling commitments from a wide range of both national and Illinois-based companies and organizations to provide assistance to entrepreneurs in the following areas:

Expertise: Connect entrepreneurs with training, mentors, advisors and accelerators

Services: Provide entrepreneurs access to critical services at reduced costs

Talent: Assist entrepreneurs in recruiting and training the people that can help them grow

Customers: Help to scale startups through new and existing markets

Capital: Highlight sources of capital available to entrepreneurs in various regions and sectors

To learn more, please visit: http://illinois.startupamericapartnership.org/
Resource Of The Week - www.SBDCGlobal.com
SBDCGlobal.com is a free on-line trade platform that will help your SBDC Clients connect with counterparts in the US, Mexico, Colombia, and El Salvador for facilitated domestic and international business opportunities. 

 

SBDCGlobal.com will help:
·      Open new markets for SBDC Clients – SBDCGlobal.com will connect SBDC Clients with potential buyers from over 50 cities in Mexico, 5 in El Salvador and 5 in Colombia and will soon expand to other countries in Latin America.  With such connections, small businesses will be able to increase their global competitiveness, expand sales, and create jobs.
 

·      Receive business resources – SBDCGlobal.com will also provide SBDC Business Advisors with free international tools and market information which can be used to assist Clients; 
 

·      Manage business projects – through SBDCGlobal.com Business Advisors will be able to manage Client business projects easier through site features such as on-line project management tools, tasks, and templates.  
 

Illinois SBDCs can become a part of SBDCGlobal.com by contacting Carla Gonzalez, our SBDCGlobal.com Site Specialist, at 210-458-2470 or at carla.gonzalez@utsa.edu.  Many of you participated in the breakout session at the IESBGA Conference that Carla presented in Normal.   You may also visit www.sbdcglobal.com for more information.
 

What's New On CenterConnect 

On CenterConnect you will find the June, 2011 Performance Reports for the Illinois SBDC, SBDC ITC, PTAC, BIC, SBEAP and ECs.  

Moves And News 

Reminder – The Illinois SBDC Monthly Connection Call is held on the 4th Monday of each month at 10:00am.   The Illinois SBDC International Trade Center Monthly Connection Call is also held on the 4th Monday of each month at 11:00am.    The next date for both of these conference calls is Monday, July 25th.  Please mark your calendars with these important reoccurring meetings.

	Governor Quinn Signs Legislation to Help Businesses Grow In Illinois

	New Law Simplifies and Streamlines Environmental Permit Process to Help Illinois’ Employers Create More Jobs
CHICAGO – July 12, 2011. As part of his aggressive business agenda, Governor Pat Quinn today signed legislation that will make it easier to open and expand a business in Illinois. House Bill 1297 will help employers create more jobs by streamlining the environmental permitting process in Illinois, establish a plan for long-term funding, and make the Illinois Environmental Protection Agency (IEPA) more efficient. 

“Simplifying and speeding up the review process for environmental permits will help Illinois companies begin hiring, investing and producing more quickly,” said Governor Quinn. “This law is a great example of my administration’s commitment to reducing the burden on Illinois’ businesses – both large and small – so they can grow and create more jobs.” 
            
Like the recent worker’s compensation reform law, HB 1297 was pushed by Governor Quinn to strengthen Illinois’ business climate. Sponsored by former Rep. Dan Reitz (D-Steeleville) and Sen. James F. Clayborne, Jr. (D-East St. Louis), House Bill 1297 requires the Illinois Environmental Protection Agency (IEPA) to speed up and streamline the permitting process. 

Under the new law, IEPA will begin to use more efficient techniques such as online permitting, processing and tracking to make the permitting process easier to navigate for businesses. The new law also allows for expedited permitting, general permitting and permitting by rule for certain classes of facilities.  
            
“These changes will improve the agency’s operations and make it more efficient, while ensuring that environmental standards are never compromised,” said IEPA Interim Director Lisa Bonnett. 
           
“For too long, Illinois’ environmental regulatory process has hindered economic development and made it more difficult for businesses to compete,” said Greg Baise, president and CEO of the Illinois Manufacturers’ Association. “We applaud Governor Quinn’s support of this new law that modernizes and streamlines the process, allowing businesses to save time and money. It balances environmental and economic interests.”

In addition to making the permitting process easier for businesses, the new law also creates an online portal to assist with the permitting process. As a result, companies can begin production and other projects more quickly. The new law also allows the IEPA to create a new, logical funding source based on revenue from products used to lower emissions. By establishing a Registration of Smaller Sources (ROSS) program for smaller entities, a significant number of low-polluting small businesses will be able to register with the agency instead of obtaining a more extensive air permit. This will reduce the burden on small businesses by lowering the fee for emissions, eliminating the need to hire permit consultants and speeding up the approval process.
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