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In Today's IEN Weekly Connection:

- IMPORTANT - END OF PERIOD REPORTING

- ANGEL INVESTMENT TAX CREDIT - SIGNED INTO LAW

- IRS HIRE ACT - FREE WEBINAR ON JULY 8TH 

- NEXT STEPS IN BUILDING THE WIND SUPPLY CHAIN - JULY 13TH 

- 2010 IRS NATIONWIDE TAX FORUM - IN CHICAGO JULY 13TH  - 15TH 

- IEN PROGRAM SUCCESS OF THE WEEK – WWW.MENUWHO.COM
- GETTING THE MOST OUT OF WEBCATS - ENTERING FUNDING SOURCES

- WEBSITE OF THE WEEK - WWW.SBDC.DONTDECLARE.COM
- RESOURCE OF THE WEEK - NEW EMPLOYMENT FIRM SIZE DATA

- WHAT'S NEW ON CENTERCONNECT
- DISASTER ASSISTANCE AND RECOVERY (DAR) PROJECT UPDATES

- MOVES AND NEWS
IMPORTANT - END OF PERIOD REPORTING

Wednesday, June 30th is the end of the of the State Fiscal Year 2010, the end of the 2nd Quarter of the Calendar Year and the end of the 3rd Quarter of the Federal Fiscal Year.   All IEN centers (SBDCs, SBDC ITCs, PTACs and ECs) should now be securing all outstanding client economic impact verifications, completing input of all outstanding client information, including consultation hours and advisor notes, entering all outstanding success story profiles and making any other needed additions and revisions to your client files in the Illinois WebCATS system.  

As a reminder you have 10 calendar days after the end of the month to complete your input.  Since July 10th  falls on Saturday you will have until the end of the day July 11, 2010 to complete your input into WebCATS.  On Monday, July 12th at 7:00 AM WebCATS will be “locked down” so we can run our end of period reports.   Thank you very much for your continued support and cooperation and very special thanks for your outstanding service to Illinois small businesses and entrepreneurs. map

ANGEL INVESTMENT TAX CREDIT - SIGNED INTO LAW

On Thursday, June 24, 2010 Governor Pat Quinn signed a bill into law that will encourage investment into Illinois’ businesses. 

Senate Bill 2093 will create the Angel Investment Tax Credit to support direct investment by Illinois entrepreneurs and start-up companies and will double the state’s existing New Markets Tax Credit for new investment into small businesses in underserved communities. 

The new tax credit encourages investment into innovative Illinois businesses that are working to get off the ground.  Under the new law, investors may claim 25 percent of an investment into a qualified Illinois business venture - up to $2 million in investment for a $500,000 credit. The program is capped at $10 million in tax credits, which will drive $40 million in investment.

“Governor Quinn and the General Assembly should be congratulated for enacting the Angel Tax Credit,” said David Miller, CEO of the Illinois Biotechnology Industry Organization (known as iBIO®). “Passage of this measure sends a strong signal that Illinois – always among the best in research – will take its rightful place as among the best in generating and attracting high-paying technology jobs.”

The new law doubles the cap on Illinois’ existing New Markets Tax Credit program - from $10 million to $20 million.  The program provides tax credits for new investment into small businesses in low-income communities. The increased cap could generate $125 million in private investment into Illinois businesses.  Illinois began its New Markets Tax Credit last year and exhausted the $10 million cap within six months.

IRS HIRE ACT - FREE WEBINAR ON JULY 8TH 
Under the Hiring Incentives to Restore Employment (HIRE) Act, enacted March 18, 2010, two new tax benefits are available to employers who hire certain previously unemployed workers (“qualified employees”).

The first, referred to as the payroll tax exemption, provides employers with an exemption from the employer’s 6.2 percent share of social security tax on wages paid to qualifying employees, effective for wages paid from March 19, 2010 through December 31, 2010.

In addition, for each qualified employee retained for at least 52 consecutive weeks, businesses will also be eligible for a general business tax credit, referred to as the new hire retention credit, of 6.2 percent of wages paid to the qualified employee over the 52 week period, up to a maximum credit of $1,000.

Small Businesses can learn more about the HIRE Act at a July 8th IRS HIRE Webinar.  The webinar will begin at 1pm.  They can learn about:

· The HIRE Act payroll tax exemption and retention income tax credit for employers who hire previously unemployed workers 

· Who qualifies as an eligible individual for each benefit 

· What businesses may claim each benefit 

· How business can claim those HIRE benefits

To register for this event, visit the Internal Revenue Service Webinar Registration Web site at http://www.visualwebcaster.com/IRS/69705/reg.asp?id=69705.

	


NEXT STEPS IN BUILDING THE WIND SUPPLY CHAIN - JULY 13TH WORKSHOP

The upcoming workshop, "Next Steps in Building the Wind Supply Chain" is being held in Peoria on July 13th at the Peoria Civic Center in Peoria, Illinois, 8:30 a.m. to 5:30 p.m.  The workshop is hosted by the Center for Renewable Energy at Illinois State University and IMEC - Illinois Manufacturing Extension Center.   The workshop will not only provide information to help manufacturers evaluate their potential to participate in this growing market, but will also provide opportunities for them to meet with supply chain managers from OEM and major 1st Tier suppliers in the Wind Power industry.   

Thanks to a grant from the Illinois DCEO ETIP program, 50% of the registration cost for this workshop will reimbursed to participating manufacturers, reducing the cost to less than $100.   

Attendees should use the secure online registration form at www.RenewableEnergy.ilstu.edu for more information and to register – select this event in “Upcoming Conferences” at right, then “Attendee Registration Online by Credit Card.”

2010 IRS NATIONWIDE TAX FORUM - IN CHICAGO JULY 13TH  - 15TH 

The IRS Nationwide Tax Forum welcomes the participation of their association partners: the American Bar Association (ABA), the American Institute of Certified Public Accountants (AICPA), the National Association of Enrolled Agents (NAEA), the National Association of Tax Professionals (NATP), the National Society of Accountants (NSA), and the National Society of Tax Professionals (NSTP).


Enjoy and learn during three days of informative educational sessions, training and networking, featuring a full agenda of the latest tax law information, hands-on workshops, networking opportunities and exhibits of the latest products and services for your business needs.   


Seminars – Hear the latest on key federal and state tax issues from top IRS executives and leading industry experts.  Earn valuable continuing professional education (CPE) and certified financial planner (CFP) credits. Select from more than 40 valuable and relevant tax topics. 

Workshop (Advance registration is required) - The Form 990, the return that many charities and other tax-exempt organizations are required to file annually, went through a significant redesign. This two-hour workshop will highlight the major areas that tax-exempt organizations should focus on when completing the Form 990. NOTE: This is a continuous hands-on-workshop, with breaks determined by the instructor.  Space is limited to 150 people per session. 
e-IRS Room – Visit the e-IRS Room and see how e-Services can benefit your business.

Case Resolution Program – Bring your toughest unresolved case (one per tax business) to the Case Resolution Room and meet one-on-one with IRS representatives by appointment only to discuss the case. To expedite scheduling, bring a completed Nationwide Tax Forum Case Data Sheet with you.

IRS Oversight Board – Visit with IRS Oversight Board representatives and offer your comments on various IRS initiatives and programs.

For more information and to register, please click on: Chicago 
IEN PROGRAM SUCCESS OF THE WEEK – WWW.MENUWHO.COM   
Twenty years ago it was simple. Restaurant owners would buy an ad in the Yellow Pages and open their doors the next day. Today, it takes more than a directory ad to bring people to a booth or table; it takes an expanding presence on the Internet. One entrepreneur couple believes they know how to do that better than anyone else. Their solution is MenuWho.com.

 

"Eating is one of my favorite things to do," said Chris Penhale who is co-owner of MenuWho.com with his wife Janna. That love of eating led to frustration when the young couple could not find a single source of restaurant information online. Their frustration led to MenuWho.com where patrons can find the restaurant that will match their culinary desires. It has become a website that does more than provide online reviews.

 

"We wanted to get away from posting live reviews," said Penhale. "Instead, we give restaurant customers the ability to write surveys that go directly to restaurant owners who can read them and take appropriate action." According to Penhale, the goal is to provide a restaurant with an Internet presence that allows visitors to find them, download a menu, and view a few professionally-shot photographs of their dining area. It is designed to give restaurant patrons a place to find a new dining experience or order a great meatball sandwich.

 

"I was really impressed with the business concept and how well thought out it was," said Brian Thompson, business analyst with the Illinois Small Business Development Center at Joliet Junior College. "When I first met them, they brought in their sales promotion kit which was a well-designed package that was surprisingly inexpensive to produce and very effective."

 

Penhale's promotional package is a pizza box with a label on the top showing the MenuWho.com logo and contact information.  Inside the box is a series of bold simply designed cards that explain the overall service. "Almost everyone opens the box and reads the material," said Penhale who does most of the selling. His wife Janna coordinates all the details and oversees the day-to-day operations.

 

"I got a lot of good advice from Brian," said Penhale. "It is good to know that I can talk to him; it eliminates the feeling of being alone."

 

Creating the website and the overall business service did not happen right away. As with most ideas, it started out as a foggy dream that got clarified as the Penhale couple worked on it. "I did a lot of thinking while driving, talked to my wife about it, and made more and more changes to it," said Penhale. Part of that process involved adding more than web services to the business. MenuWho.com provides restaurants with menu design and printing, specialty advertising services, and a variety of other promotional tools designed to help restaurants bring in more patrons.

 

 "While not all Internet businesses succeed, I believe this one has tremendous potential," said Thompson. "It fulfills the basic requirement of any business which is to fill a need. MenuWho.com does that by helping restaurants and patrons find each other. It is sort of an 'e-Harmony' for people who like to eat out."

 

GETTING THE MOST OUT OF WEBCATS - ENTERING FUNDING SOURCES
Please make sure that all WebCATS users are entering the appropriate funding sources for the various programs.  Funding sources should be listed for counseling, milestones, investments, awards, etc. according to the following list:

SBDC's - SBDC Funding Source

ITC's   -     SBA Funding Source

NOC's  -   Other Funding Source

PTAC's -   DLA Funding Source

Disaster Assistance  - DAR Funding Source

Day Care -  Day Care Funding Source

EC's  -   State Funding Source

Thank you for your attention to ensuring that this information is being entered accurately into WebCATS.

NEWS - ECENTER DIRECT SURVEY - ECONOMIC IMPACT REPORTING

It has come to our attention that economic impact data may not be recorded properly when using the new eCenter 2.0 survey mechanism.   We are currently working with Outreach Systems to find a solution to the problem.  Please do not create any new economic impact surveys in eCenter until further notice.  Please continue to use the other methods of collecting economic impact verifications that you currently have in place at your center.  

WEBSITE OF THE WEEK - WWW.SBDC.DONTDECLARE.COM
The most recent free guides and video tutorials: "How to Pay Business Debts You Can't Afford" and "The 27 Biggest Mistakes to Avoid When Negotiating Business Debt," co-developed with the ASBDC by Corporate Turnaround, have been in great demand.  SBDC Business Advisors from all over the country have been distributing both the guide and the video from their website, through newsletters and during webinars and workshops.

"How to Pay Business Debts You Can't Afford" is designed for business owners who can afford to pay off their debts within a year. The proper monthly budget is around 8% of their problem debt. For those who can't afford 8% a month, negotiating debts can be a risky proposition.

They realized these businesses would need some sound advice on some of the most common mistakes even seasoned negotiators make, so they wrote the "The 27 Biggest Mistakes To Avoid When Negotiating Business Debt."

This guide and video address the unforeseen dangers that arise when negotiating business debt. Both guides and videos 

are available free at http://www.sbdc.dontdeclare.com
RESOURCE OF THE WEEK - NEW EMPLOYMENT FIRM SIZE DATA 
The U.S. Census Bureau employment size of firm data (partially funded by the Office of Advocacy) has been updated for 2007.   The data lists the number of firms, establishments, employment, annual payroll and receipts by firm size for regions by industry.  The data is now available for a twenty-year period covering a few business cycles, making time series analysis a possibility.  

Additions to the data for this year include county figures and more industry detail for states (going back to 1998.)  Historic county figures are a future priority.

In 2007 similar to 2001, small firm (fewer than 500 employees) employment fell below large firm employment.  If employment patterns after the 2001 downturn hold, small firm employment will pass large firm employment when the economy expands.  With 2007 being an Economic Census year, receipts are available.  Small firm receipts for 2007 were $11.4 trillion, representing 38 percent of private-sector receipts (similar to 2002's 39 percent.)

Data on firm turnover (starts and stops) and job churn by firm size will be available for 2006 to 2007 at a later date.

To access this data, please click on http://www.sba.gov/advo/research/data.html   

WHAT'S NEW ON CENTERCONNECT 

The May 2010 IEN statistics report is now on CenterConnect.   This report includes not only the May Monthly numbers, but includes statistics from both State Fiscal Year 2010 to date figures as well as Calendar Year 2010 accomplishments.  You will find this report in the right hand column of the CenterConnect main page.
DISASTER ASSISTANCE AND RECOVERY (DAR) PROJECT UPDATES 

This update is from the DAR Project at the Illinois SBDC at Harper College.   We wish to thank them for this report, which covers their activities from May through March, 2010.

Since the Program began in September 2009, we have built a strong foundation to support and successfully launch the Disaster Assistance and Recovery (DAR) initiative program.   Our primary focus when the grant was received was to contract with knowledgeable consultants who could help establish the program.   Two contractors were assigned to the program; one being existing SBDC personnel; and one outside contractor was hired, who had experience in business continuity planning and whose time is 100% dedicated to the DAR program 

We successfully created a project rollout plan, researched existing resources we could leverage, developed key relationships with outside agencies that could deepen our understanding of the program and challenges implementing, developed marketing collateral, trained all SBDC staff on disaster assistance and business continuity planning, and created business continuity planning materials to be used in advising sessions.

Completed efforts to date from March through May, 2010 include:

1. Successful in conducting and scheduling  ten (10) additional outreach activities, including 1-1 meetings with service providers; seminars and presentations with Chambers, Libraries, Villages, and economic development agencies.  Response has been very positive.

2. Conducted five ( 5) training event workshops for forty (40) attendees. Since  inception of the program, we have conducted a total of ten (10) training event workshops  with one hundred (100) attendees.

3. Updated the Business Continuity Toolkit for 1-1 client sessions, which is bound, and is a FREE give-a-way item valued at $39; this has sparked an increase in 1-1 advising activity.

4. Have had ongoing email promotion campaigns, used to promote ‘Survive and Thrive’ seminars, to pull people in for 1-1 sessions, and promote the FREE business continuity planning tool kit.

5. Direct mail campaign to three thousand (3000) local businesses, promoting 1-1 services and free toolkit was sent in March.

6. Conducted nineteen (19) 1-1 DAR client sessions and a total of 29.25 total client hours.   Since inception of the program we have conducted thirty nine (39) DAR client sessions and a total of (51) total client hours. 

7. DAR page resides on Harper website.

8. At Harper College’s annual conference event, Entrepreneur’s Quest 2010, held April 24, conducted a workshop on Disaster Preparedness. There were over one hundred (100) attendees at the event.

Future Planned Activity

1. Continued Outreach meetings scheduled with local communities and organizations.

2. Schedule 6 additional Disaster workshops. Continue advertising workshops in the local newspapers. (Daily Herald and Chicago Tribune). 

3. Follow-up with outreach activities to other SBDCs in area to promote 1-1 advising, toolkit availability, and seminars.

4. Follow up networking meetings with Continuity Planning Professionals in the local area including the Institute for Business and Home Safety.

We are anticipating that as awareness of the DAR Program increases, so will the number of clients served in our geographic region.

MOVES AND NEWS
The move of the Springfield Offices of the Illinois Department of Commerce and Economic Opportunity is now complete.   Effective immediately, the mailing address for the DCEO Office of Entrepreneurship, Innovation and Technology is:

500 East Monroe, Springfield, Illinois 62701-1643

Our office is located on the 5th floor.  All staff phone numbers and email addresses remain the same.   We want to thank each of you for your patience as we moved into our new office location in Springfield.
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 “Providing Guidance for Business Growth"

===============================================================
The IEN WEEKLY CONNECTION is distributed by the Illinois SBDC each Monday to the members of
the DCEO Illinois Entrepreneurship Network to provide these service delivery partners with
regular updates on small business issues, opportunities and resources.  Please forward this update
to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===============================================================  
