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In Today's IEN Weekly Connection:

- SPECIAL NOTICE - SMALL BUSINESS WEEK EVENT – FREE TO NEXT 150

- TEN PERCENT TAX ON TANNING SERVICES -  EFFECTIVE JULY 1ST

- IEN PROGRAM SUCCESS OF THE WEEK - ALTO PASS VINEYARDS, LTD.

- GETTING THE MOST OUT OF WEBCATS 
- WEBSITE OF THE WEEK - WWW.FAMEE.ORG
- RESOURCE OF THE WEEK - WOMEN ON THE MOVE TRAINING SEMINAR
- WHAT'S NEW ON CENTERCONNECT - SBA LENDER / CDC REPORT

- DISASTER ASSISTANCE AND RECOVERY PROJECT UPDATES 

- MOVES AND NEWS

SPECIAL NOTICE – SMALL BUSINESS WEEK EVENT – FREE TO NEXT 150

Encourage your clients to click on https://www.bmmreg.com/SBASmallBusinessWeek/  this morning to get an opportunity for a free registration.  They will see the message: THROUGH THE GENEROSITY OF SEVERAL DONORS, IF YOU ARE ONE OF THE NEXT 150 TO REGISTER, REGISTRATION FOR THE ENTIRE DAY'S ACTIVITIES (EXCEPT THE AWARDS LUNCHEON) WILL BE FREE!    When they register, they will also be able to meet with buyers from GSA, Navy, Corps of Engineers, VA  and DOE…without making appointments. 
TEN PERCENT TAX ON TANNING SERVICES -  EFFECTIVE JULY 1ST

The Internal Revenue Service (IRS) has issued regulations outlining the administration of a 10 percent excise tax on indoor tanning services that goes into effect on July 1st.  The regulations have been published in the Federal Register.  

In general, providers of indoor tanning services will collect the tax at the time the purchaser pays for the tanning services.  

The provider then pays these amounts to the government quarterly, along with IRS Form 720, Quarterly Federal Excise Tax Return. 

The tax does not apply to phototherapy services performed by a licensed medical professional on his or her premises.  The regulations also provide an exception for certain physical fitness facilities that offer tanning as an incidental service to members without a separately identifiable fee.   

Below are some frequently asked questions with answers to help explain the tanning tax in more detail.

Q. Who is required to pay the new excise tax on tanning services?

A. The tax must be paid by persons paying for indoor tanning services after June 30, 2010.

Q. How and when is the tax collected?

A.  The tanning service provider must collect the tax at the time the purchaser pays for the tanning services.

Q. Does the tax apply to all types of tanning services?

A. No, the tax does not cover phototherapy service provided for medical reasons, such as to treat wounds, dermatological conditions, seasonal effective disorder, neonatal jaundice and the like. The service must be provided by, and on the premises of, a licensed medical professional, such as a dermatologist, psychologist or registered nurse.   For purposes of this tax, tanning services do not include "spray-on" tanning services. 

Q. Must all businesses that provide indoor tanning services collect and remit the tax?

A. No, there is a limited exception for certain qualified physical fitness facilities that offer indoor tanning services. The tax does not have to be paid on membership fees for such facilities if access to tanning services is incidental to the fitness facility’s main business activity and the fitness facility does not sell tanning services to the general public, among other things.

The exception does not apply to a qualified physical fitness facility that charges separately for indoor tanning services, or otherwise offers different pricing options to members based on whether access to indoor tanning services is included. 

Q. What happens if the purchaser of tanning services does not pay the tanning tax?

A. If the purchaser fails to pay the tax, the tanning service provider is liable for the tax.

Q. How soon must businesses begin reporting and paying the tax?

A.  Beginning July 1, 2010, the tanning service provider must collect the tax at the time the purchaser pays for the tanning services.   Tanning service providers will not begin to report and pay the tax immediately, but must do so on a quarterly 

basis. The first tax payment is due to the IRS on October 31, 2010.  Along with the payment of tax, tanning service providers 

must file IRS Form 720, Quarterly Federal Excise Tax Return.  To file a Form 720, the tanning service provider must have an Employer Identification Number (EIN). The IRS is revising the Form 720 to add a line for the indoor tanning tax. 

 

Q. How is the tax calculated if other goods and services are purchased along with tanning services?

A. If a payment covers charges for tanning services along with, for example, purchase of protective eyewear and use of towels, those other goods and services may be excluded from the tax if they are separately stated and the charges do not exceed the fair market value for those other goods and services. If the customer purchases bundled services and the charges are not separately stated, the tax applies to the portion of the payment that can reasonably be attributed to indoor tanning services.

Q. Why is this new tax being imposed?

A. The tax was included in the Affordable Care Act that was enacted in March.

Q.  What is the IRS doing to make the public aware of this new excise tax?  

A.  The IRS will be implementing a communication and outreach strategy to ensure those affected are aware of the new tax.

IEN PROGRAM SUCCESS OF THE WEEK - ALTO PASS VINEYARDS, LTD. 
An Alto Pass vineyard is the recipient of a statewide business award, and the winning nomination came from the Illinois 

Small Business Development Center at Southern Illinois University Carbondale

Alto Pass Vineyards Ltd., with Paul A. Renzaglia as winemaker and general manager, is the winner of the 2010 U.S. Small Business Administration Jeffrey Butland Family-Owned Small Business of the Year Award.  Judith Roussel, Illinois District Director for the SBA, presented the award to the winery during a ceremony held on Wednesday, June 16th in Carbondale.

Guy Renzaglia, Paul’s father, founded the winery in 1984, following a family tradition originally rooted in a small Italian seaside village.  Alto Vineyards produced its first wine in 1988 and sold its first 1,200 gallons of wine in one weekend. The vineyard, now employing 14, has annual sales of more than $1 million.  It became a third-generation business when Elissa Hopkins-Renzaglia joined the business in 2003. The vineyard currently produces about 30,000 gallons of wine annually, including 21 different varieties. The vineyard is the recipient of more than 75 national and international wine competition awards, while Paul and his father before him have each claimed numerous awards.

In a letter endorsing Alto Vineyards for the award, SIU President Glenn Poshard said the vineyard is very deserving of the award and is a “vital member of a rural economy.” 

Congratulations to this family owned small business for their award and for three generations of success in Southern Illinois.

GETTING THE MOST OUT OF WEBCATS 
All user's now have the ability to edit active profiles across the network.  Many of you may have noticed after the upgrade there were several restricted duplicate clients in the database.  Moving forward you should not add new activity to any restricted duplicate.  However there will be an active profile for that same client that may be housed under another center number.   All user's have permissions set up to go into the profile and edit such things as phone number, e-mail, etc.  Please note that these edit permissions are only active for client profiles.  User's do not have the ability to edit counseling sessions, milestones, etc. that belong to another center.

WEBSITE OF THE WEEK - WWW.FAMEE.ORG
The Foundation for the Advancement of Marketing Excellence in Entrepreneurs (FAMEE) is proud to offer an extensive array of resources to help small and medium sized companies improve how they grow profitable, sustainable, long-term customer revenue streams - the lifeblood of every company! 

They do this by providing free resources, training programs, and guidance to both entrepreneurs and SBDC Business Advisors.  They believe these valuable training programs will help small businesses address key marketing and business development challenges and grow their firms.  Please take some time to explore their many tools.

The FAMEE foundation serves entrepreneurs in small and medium sized organizations by assisting them to develop solid, long-term, and profitable relationships with their customers. Customer revenue streams are the lifeblood of these organizations and ultimately determines their success. Helping these entrepreneurs succeed is not only important to the individual, but to the entire community. 
	Click here to learn more about the mission and vision of the foundation.
Click here to learn more about our approach to serving entrepreneurs with small business marketing.
Click here to learn about our faculty of marketing experts.
Click here to learn about our free marketing training model.
The foundation is based in Lawrence, Kansas and has received its 501c3 not-for-profit designation from the IRS. It has also registered as a charitable corporation with the state of Kansas. 

Please contact them at info@famee.org for more information. Or click here for more contact information.


To reach the homepage of the FAMEE Foundation, please click on: www.famee.org
RESOURCE OF THE WEEK - WOMEN ON THE MOVE TRAINING SEMINAR
Women On The Move & The KARS Consulting Group Partner to Offer Empowerment Tour--$10,000 in Grants To Be Awarded to Women-Owned Startups”

As an off-shoot of its KARS Grant Writing Workshop, "Reel World" Theatre & Pizza Party Tour, The KARS Consulting Group, LTD has created a collaborative partnership with Women On The Move™, a nonprofit 501(c)3 organization, to provide empowerment and education to women-run and women-focused nonprofits, organizations, agencies, small businesses and groups.  The Women On The Move™ sponsored Women's Empowerment and Education Tour is designed to bring Grant Writing instruction, resources and information to attendees in communities across the country. 

Leslie Harris, Founder of Women On The Move, summed up their partnership in this way, “We wanted to provide an opportunity for women across the country to not only receive the education and information that they need to effectively communicate their message and garner support for their businesses and organizations, but we also wanted to provide a bit 

of support to help them in the process.  Our partnership with The KARS Consulting Group enabled us to accomplish both goals in a creative way.”  

Presented by Keisha Rivers-Shorty, President of The KARS Consulting Group, sessions of The WOTM/KARS Women’s Empowerment & Education Tour are no ordinary workshops. These unique, hands-on, interactive seminars are designed to teach attendees how to create effective, compelling grant proposals, and just as importantly--if not more so--explore 

methods to garner support for their organization and insure sustainability through the acquisition of volunteers, donations, fundraising and sponsorships by effectively using The Art, Science & Psychology of Communication.  Rivers-Shorty effectively combines her experiences as an educator, grant writer, entrepreneur, trainer and her education at the University of Pennsylvania’s Wharton School of Business and College of Education to create an innovative approach to assist participants to develop ways of both communicating information and compelling people to action.

             
As an additional mechanism for support, The WOTM/ KARS Empowerment Tour offers $10,000 in grant funding to be 

awarded to seminar attendees.  According to Rivers-Shorty, “So many times participants in seminars receive the information to apply for funding, but don’t have access to an immediate source of startup funds. This grant program allows participants to practice their new-found skills, while at the same time receiving the financial and organizational support they need to move forward.”   A total of four (4) grant awards will be distributed to woman-owned small businesses, with each grant award recipient also being awarded a complimentary consulting contract with The KARS Consulting Group to assist in further development of their business, creation of a strategic plan for growth and outlining an effective marketing and communications plan to generate additional support, along with an interview on the Women On The Move BlogTalkRadio 

Show and a featured profile on both organization’s websites.

 

The Tour kicks off July 6th and runs through August 18th, with stops scheduled throughout the country.   The Chicago seminar is scheduled for Monday, August 1st.  Registration is limited to 30 participants per session and registration fees are only $50 per participant for the three-hour seminar.  Advance registration is required.  There will be no registration at the door.  For more information or to register, contact The KARS Consulting Group at www.karsconsultinggroup.com or 866.224.1285 or Women On The Move at www.mywomenonthemove.com or call 561.200.0580.

WHAT'S NEW ON CENTERCONNECT - SBA LENDER / CDC REPORT

The updated SBA Lender / CDC Report is now on CenterConnect.   This report covers FY 2010 through May 31, 2010.
DISASTER ASSISTANCE AND RECOVERY PROJECT UPDATES 

The report is provided by the Illinois SBDC at Blackhawk College in Moline.   The information provided includes their activities from March through May, 2010.   We thank them for providing this update.

1.

· Held a Disaster Planning workshop for the Insurance Company on March 26, 2010 5 attendees 

· Disaster counselor counseled 2 new clients on disaster plans for their companies.

· Joel Youngs had a conference call with Western Illinois SBDC on how their center is doing their workshops and counseling on disaster planning with Donna, Dan and Carol.

· Tim one of our Disaster counselors attended a workshop put on by Western Illinois University.

· We have been conducting planning meeting for a large symposium we will have in September with vendors booths breakout sessions

· Working on plans for Hispanic Chamber Workshop where we will have a presentation on Disaster planning.

2.

· Vicky Miller will be presenting at the Hispanic Chamber of Commerce on August 4, 2010 on Disaster planning for your Small Business.

We will be holding a Homeland Security-Natural  Disaster Response & Disaster Business Planning Symposium This event is to help support businesses and first responders for disaster business planning and response for the IL QC Region.  Disaster Business Planning Counselors and Experts and First Responders will help our communities prepare for the next natural and potential man-made disasters. This event will help our QC Region prepare for the next disaster.  Three out of five businesses never re-open after a disaster.  This can be a small disaster such as a break in  the plumbing or a larger disaster created by floods, wind storms, tornado, ice storms, fires, power outages or a man-made disaster.  Learn how to protect your business, your family and your community at this important symposium.  It is not IF you are going to experience a disaster the fact is, WHEN…..so are you prepared?  Get ready at this event.

· We will continue to help clients with their disaster planning.

MOVES AND NEWS

As you know the week of June 27th is Illinois Small Business Week.  As in past years we are promoting and supporting the U.S. Small Business Administration Illinois District Office Small Business Awards Event on June 29th at Navy Pier in Chicago.   

We ask that you please send the following link https://www.bmmreg.com/SBASmallBusinessWeek/ to your small business clients and stakeholders to inform them about the upcoming event.    In addition to the Small Business Awards Luncheon there will also be a Lenders Matchmaking Event held during the morning and afternoon on June 29th at Navy Pier.   We are asking Illinois SBDCs and Illinois PTACs that may be available to help out with this event to please e-mail rodney.hollenstine@illinois.gov to let us know you are willing to help out at this very special event.  

Illinois SBDCs and PTACs will talk with small business owners and potential clients throughout the day and provide other support for the event.  SBDCs and PTACs  might also be asked to provide coverage for the potential Cyber Cafe e.g. to be sponsored by Google.  If the Café is set up, we hope to set up a value added service to register new business clients to the IEN network, create a profile for the PTAC online bid matching system and/or showcase the network of training resources.   

During this event small businesses will be able to sign up for at least 3 pre-arranged appointments with lenders of their choice. They can choose from an array of national, regional and community banks and other lenders that will be available to explore financing options and opportunities with them.   Matchmaking appointments will be scheduled in 15 minute increments from 8am to 11:40am and then again from 1:40pm to 5pm. 

Also featured at the event will be a Small Business Expo and workshops on capital access and opportunities, seeking venture capital, marketing versus stalking, and reinventing your company through social networking. 

If you are able to help out on June 29th please email rodney.hollenstine@illinois.gov and let us know when you would be available.   Thanks in advance for your support and cooperation with the 2010 Illinois Small Business Week.
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 “Providing Guidance for Business Growth"

===============================================================
The IEN WEEKLY CONNECTION is distributed by the Illinois SBDC each Monday to the members of
the DCEO Illinois Entrepreneurship Network to provide these service delivery partners with
regular updates on small business issues, opportunities and resources.  Please forward this update
to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===============================================================  
