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Illinois Get Your Business Online - May 31st - June 1st

Google and friends, in collaboration with the Illinois SBDC, are coming to town to get your business online!  Illinois Get Your Business Online events are completely free.  Space is limited, so we highly recommend that you pre-register online to reserve your spot.  Go to www.Illinoisgetonline.com/ilsbdc  to reserve your spot today, or call 800-986-4790.

Walk in offline and walk out online - Illinois Get Your Business Online - a new program from Google, provided in conjunction with the Illinois Small Business Development Center - is an easy, free, and fast way to get your business online. The event will be held at Chicago Illuminating Company, 19 E. 21st Street, Chicago, IL.

If you don't have a website or Google business listing, you'll find everything you need to get started - web professionals at your side every step of the way. We'll also provide the computers or a plug-in for your own laptop. 

If your business is already online, you'll find tools and resources to help your business succeed online.

At these events you can
· Get a free website and business listing
· Get 1:1 advice and tips

· Learn more about online marketing 
· Network with your fellow small business owners

Go to www.Illinoisgetonline.com/ilsbdc  to reserve your spot today, or call 800-986-4790.

Are Banks Finally Getting Ready to Lend?
If you’ve been on the fence about seeking a small business loan, the results of the 2012 Banking Trends Outlook Survey by Omega Performance suggest now might be the time to start applying for the financing your business needs.

The global survey of bankers has good news for both businesses and consumers seeking loans, but the outlook is especially optimistic for small business, with 74 percent of bankers worldwide reporting that their banks were planning to increase their small business lending in 2012. Bankers were also very optimistic about the economy’s growth prospects, both globally and in the U.S. in particular. Here’s a closer look at what the survey discovered and what it means to your small business.

Loan Standards to Ease - In the U.S., 19.8 percent of banks planned to ease their lending standards for consumer and commercial loans slightly, while 15.1 percent planned to tighten them slightly. The majority (59.9 percent) said standards would remain the same.
Commercial Lending to Rise - While commercial lending is projected to increase around the world, the outlook is especially positive in the U.S. Some 60.8 percent of U.S. banks surveyed said they plan to do more commercial lending in 2012, and 12.7 percent said they plan to do “considerably more.” About 19 percent plan to do the same amount of commercial lending. Just 7 percent reported plans to decrease or “considerably decrease” the amount of commercial lending.
Banks Will Pursue Small Business - Drilling down even further, small business lending in particular is projected to increase around the world, with the U.S. outlook again being particularly good. Among U.S. banks, 12.7 percent said their small business lending would increase drastically in 2012, and 63.7 percent said it would increase slowly. Some 18.9 percent said small business lending would stay the same, and just 4.7 percent said it would decrease.
Why Estate Planning Is Critical To Business-Succession Success
It’s not an easy thing to consider, and for many small business owners, little thought is given to what will happen to the business in the event of their death. Many assume the next of kin or partner will take over. But without planning and forethought, the business could end up in probate, potentially creating irreparable damage.

According to legal experts, a small business owner should start estate planning as soon as the business is making a profit. Rocket Lawyer, the online legal service, surveyed small business owners and consumers and found that 69% of owners say estate planning is important to ensure the assets get passed down properly while 44% say it’s most important to avoid family disputes.

Estate planning isn’t only important to family members.  Many small business owners feel a duty to their employees, and creating a viable business plan for in the event the worst happens may help ensure employees keep their jobs. And it can eliminate any quarrels for family members who think they are in line to run the business.

Since many small businesses are made up of one or more partners, one part of estate planning is creating a buy-sell agreement, which determines what will happen to the business if one of the partners dies or can no longer work at the company. With a buy-sell agreement a sale price for each part of the business can be set or whether or not a partner can even buy the deceased’s portion can be determined.

To read this entire article, click on: http://smallbusiness.foxbusiness.com/entrepreneurs/2012/05/04/will-your-small-business-live-if-die/
New Early Stage Capital Program
The U.S. Small Business Administration is inviting experienced early stage investment fund managers to apply for licensing as Early Stage Innovation Funds as part of SBA’s Small Business Investment Company capital investment program.  

Licensed Early Stage Innovation Funds can receive SBA-guaranteed funding to match their privately raised capital up to a maximum of $50 million.  Early Stage Innovation Funds must invest at least 50 percent of their investment dollars in early stage small businesses. 

“This initiative is intended to promote American innovation and job creation by encouraging private sector investment in early stage small businesses,” said SBA Administrator Karen Mills. “Early stage small businesses face difficult challenges accessing capital. At the same time, in this financial climate, venture capital funds are finding it difficult to raise money from institutional investors. By licensing and providing SBA financial backing to Early Stage Innovation Funds, we hope to expand entrepreneurs’ access to capital and encourage innovation as part of President Obama’s Start-Up America Initiative launched last year.” 

As part of the Start-Up America Initiative, SBA intends to commit up to $1 billion in SBA guaranteed leverage over a five-year period to selected Early Stage Innovation Funds using its current program authorization. 

High-growth potential, early stage companies commonly experience a gap in the availability of funding between $1 million and $4 million levels. This gap is often referred to in the venture capital industry as the “Valley of Death.”  Since January 2006, less than 10 percent of all U.S. venture capital dollars went to seed funds investing at those levels, and 69 percent of those dollars went to just three states:  California, Massachusetts, and New York. 

The Early Stage Innovation Fund initiative will target this gap by licensing and guaranteeing leverage to funds focused on early/seed stage investments. 

SBICs are privately-owned and managed investment firms that are licensed and regulated by SBA. SBICs use a combination of funds raised from private sources and money raised through the use of SBA guarantees to make equity and mezzanine capital investments in small businesses. There are nearly 300 SBICs with more than $17 billion in capital under management. 

A final rule, effective April 27, 2012, was published in the Federal Register at http://www.gpo.gov/fdsys/pkg/FR-2012-04-27/pdf/2012-10120.pdf. It sets forth regulations for Early Stage Innovation Funds with respect to licensing, capital requirements, distributions, and capital impairment among other things. 

More information on the Early Stage Innovation Fund initiative and the regulations governing these SBICs may be found at www.sba.gov/inv/earlystage.  

For more information about the SBA’s Investment Division, SBIC program, Impact Investment Initiative and Early Stage Innovation Funds, go to www.sba.gov/INV. The web site offers much useful information including segments for: SBIC Applicants, SBIC Licensees, Private Partners & LPs, and Entrepreneurs & Small Business Owners. The site also includes useful SBIC forms, up-to-date news and reports, and detailed information and descriptions of the Impact Investment Initiative and Early Stage Innovation Fun.


Program Success of the Week - Shelly's Sweet Shop
Baking had been a passion of Shelly Pruett’s for years. When the Wood River resident volunteered to bake cupcakes as a fundraiser at her local Relay for Life, all the people wanting to buy cupcakes after the event made her realize what an opportunity it could be. That made her think about starting her own business. Shortly after the Relay event, she attended the Illinois Small Business Development Center at Southern Illinois University at Edwardsville’s “Starting a Business in Illinois” workshop to learn more about business registration and the steps involved in business planning. 

Although a storefront location would have been ideal to Shelly, she wanted to get started right away and instead began as a home-based bakery. The SBDC answered Shelly’s start-up questions and provided assistance wherever possible. During the second half of 2011, Shelly’s Sweet Shoppe took orders for cupcakes, cakes, and more, and quickly gained a loyal group of fans as a home-based business.

With hundreds of “likes” on Facebook, word about the Shoppe can travel fast! A lot of the Shoppe’s posts are about the new cake flavors that customers can try. There are over 80 flavors to try, from Mountain Dew and Dr. Pepper flavored to the Elvis cupcake (banana cake with peanut butter frosting).

As business continued to grow, a storefront location where customers could buy the treats became seemed like the next step for Shelly’s Sweet Shoppe. During the fall, a friend of Shelly’s recommended that she talk to the Coffee Connection in Wood River. Offering desserts at the local coffee shop was the perfect business match, and the desserts from Shelly’s Sweet Shoppe are featured at the Coffee Connection seven days a week. The grand opening of Shelly’s Sweet Shoppe at the Coffee Connection was on Saturday March 3rd. 

When asked what advice she had for people wanting to start their own businesses, Shelly said to take the opportunity and think to yourself, as she did after getting encouragement from her customers, “why not give it a try?”. 

Congratulations to Shelly on turning her talent into an opportunity and making her storefront idea a reality in a new way! 

Getting the Most Out of WebCATS 
How do I use the "*Last Client View"?   The key to restricting client activity records to just those that are associated with a specific subset of clients is the "* Last Client View" filter. This filter is available from the record summary view of any type of client activity form (counseling session, investment, milestone, award, or custom activity unique to your database) and it restricts the activity records to just those that are associated with the client records in the client subset. For example, if you were to view inactive clients from the client summary view and then filter award records by "* Last Client View," only awards belonging to inactive clients would display.

Before you can successfully use the "*Last Client View" filter, you must first make sure that the very last view displayed in the Clients/Pre-clients record summary view is of the client subset. Once you've generated your client subset, select View|<client activity record type> to open the record summary view of the client activity you are interested in. Then, select the "* Last Client View" option from the top drop-down menu.

This restricts the display of client activity records to only those that are associated with the clients in your subset. However, it's important to keep in mind that the criteria in the record status filter box  is also a factor in the resulting record display. The "* Last Client View" filter and the criteria in the record status filter box combine to further restrict your results. So be sure that date range, funding source, and so on are all in line with what you are trying to achieve.

Once you have defined the parameters in the record status filter box, click Requery to display the results. Scroll to the bottom of the record summary view and you will see summary information for the records that meet your client subset and filter box criteria. You may also run reports on this set of data by clicking the Report button.

Note: If you do not see the "*Last Client View" option when you go to the client activity form, then a client view has not been generated during your log in session and you will need to go to the Clients/Pre-clients view to do so.

Note: Unlike normal behavior for client activity views in WebCATS, "*Last Client View" results are not restricted to records from the current center that you are working in. All activity records from all centers that have worked with clients last viewed at the Clients/Pre-clients page will be displayed.
Website of the Week - Invest Illinois Venture Fund  The Invest Illinois Venture Fund (IIVF) is a venture capital program seeking to support young,  innovative companies, and start-ups that show a high potential for future growth resulting in the creation of high-paying professional Illinois jobs.  Applicants with a good business model and other interested investors should apply directly to DCEO.

Proceeds from the IIVF can be used for many business purposes, including, but not limited to: 

· start-up costs,

· working capital,

· business procurement,

· franchise fees,

· equipment,

· inventory,

· and the purchase, construction, renovation, or tenant improvements of an eligible place of business that is not for passive real estate investment purposes

The following link will take you to the Invest Illinois Venture Fund (IIVF) site with additional information and application instructions. http://www.ildceo.net/dceo/Bureaus/Advantage+Illinois/Invest+Illinois+Venture+Fund/ 
Our thanks to Joey Mak, Assistant Deputy Director, DCEO Office of Entrepreneurship, Innovation & Technology for providing this website to be shared with the Network.

Resource of the Week - IRS Small Business and Self-Employed Tax Center
The IRS Small Business and Self Employed (SB/SE) Tax Center is a one-stop resource for information.

SB/SE serves taxpayers who file Form 1040, Schedules C, E, F or Form 2106, as well as small businesses with assets under $10 million.

A-Z Index for Business - Find it Fast! Know what you're looking for and want to find it fast? Select business topics using our A-Z listing, or by business type such as sole proprietor, corporation, etc. We also provide links to major business subjects, such as Business Expenses, which provides a gateway to all related information on that subject.
To access this resource, please click on: http://www.irs.gov/businesses/small/index.html
What's New On CenterConnect 
Information regarding the 5 Strategic Planning Groups, as well as the revised Illinois SBDC Network 2012-2014 Strategic Plan is now on CenterConnect.   

Those groups include: 

1. New Tools and Technology

2. Network Positioning

3. Client Services

4. Core Services and

5. Strategic Issues

Moves and News
The Fall 2012 Annual ASBDC Conference Registration Is Open !

Join your SBDC colleagues in beautiful New Orleans for a professional development conference designed just for SBDC consultants, trainers, and directors. With 130+ workshops, programs and networking opportunities, you'll find ideas, content, and best practices to help you take your skills to the next level.  Click here to see more details and register for conference.
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The WEEKLY CONNECTION is distributed by the Illinois SBDC and DCEO Office of Entrepreneurship, Innovation & Technology each 

Monday to members of the DCEO Illinois SBDC Network to provide these service delivery partners with regular updates on small 

business issues, opportunities and resources.  If you have information you would like to share with the Network please e-mail to 

mark.enstrom@illinois.gov.  Please feel free to forward this update to other interested resource providers and key stakeholders. 
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