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IRS LAUNCHES NEW SMALL BUSINESS CAMPAIGN

The Internal Revenue Service has launched a year-long campaign to help educate new self-employed small business owners about federal tax responsibilities and about filing Schedule C, Profit or Loss from Business.

 “One of the biggest challenges faced by people starting out in business is understanding and meeting their tax filing requirements,” said Kathy Petronchak, commissioner of the IRS’s Small Business/Self-Employed operating division. “It’s a new, different and potentially overwhelming experience for them. We want new small business owners to know that the IRS has resources to help them learn about their federal tax responsibilities and avoid common pitfalls.”

The campaign will provide new Schedule C, Profit or Loss from Business, filers with improved and updated educational materials through a variety of channels, including IRS.gov, small business workshops and other outreach events.

Schedule C is filed by sole proprietors (one-owner businesses) as an attachment to their Form 1040 individual income tax return. Self-employed individuals with less complex situations – including business expenses of less than $5,000, no net losses and no employees – may be able to file Schedule C-EZ, Net Profit for Business.  About one in seven federal income tax returns includes a Schedule C or Schedule C-EZ. Taxpayers filed over 21 million Schedules C for tax year 2006, reporting overall net profits from sole proprietorships totaling more than $269 billion.

In this introductory phase of the campaign, IRS is offering some basic tips to avoid potential problems:

· Classify workers properly as employees or independent contractors as determined by law, not the choice of the worker or business owner; 

· Deposit federal employment taxes, called trust fund taxes, according to the appropriate schedule; 

· Start making quarterly estimated quarterly payments to cover your own income tax and social security self-employment tax liability; 

· Keep good records to protect your personal and financial investment and to make tax filing easier; 

· Consider a tax professional to help you with Schedule C; 

· File and pay your taxes electronically; it’s fast, easy, and secure; 

· Protect financial and tax records to ensure business continuity in the event of a disaster; and 

· Avoid abusive tax avoidance schemes such as the IRS’s 2008 “ Dirty Dozen."

The first event in the campaign is a free national phone forum (http://www.irs.gov/businesses/small/article/0,,id=166814,00.html), “Calling All First Time Schedule C Filers, on May 21. It will focus on common pitfalls for new small businesses to avoid. To get the latest information about other events and learn about new products and services as they become available, start a FREE subscription to e-News for Small Businesses; just go to IRS.gov at http://www.irs.gov/businesses/small/content/0,,id=154826,00.html, type in your e-mail address and submit.

NATIONWIDE TAX FORUM

The Nationwide Tax Forum will be held once again in Chicago this year on July 22-24, 2008 at the Hyatt Regency Chicago.  Click on the following link for more information.  http://www.irs.gov/taxpros/article/0,,id=173843,00.html  Registration cost is $179 by the pre-registration date and $299 for late registration (after July 8th) and on-site registration.  Attendees and IRS Staff/and Government Affiliates please Click here to register.
CHICAGO CITY TREASURERS SMALL BUSINESS EXPO

The seventh annual Chicago City Treasurers Small Business Expo will be held on Friday, August 1 from 8:00 a.m. – 3:30 p.m. at the “brand new” UIC Forum located at 725 West Roosevelt Road (Roosevelt & Halsted).  .  This FREE event draws over 2000 people who are interested in becoming small business owners or are considering expanding their existing business.  Information for the 2008 Expo can be found at  http://www.chicagocitytreasurer.com/expoflyer2008.html 

NEW SBIR PROGRAM PASSES HOUSE
To paraphrase an old automobile ad campaign, the SBIR program reauthorized for two years by the U.S. House of Representatives on Wednesday is not your father’s SBIR program as it was created and sustained for the past 25 years. Nor would it be the same, smaller STTR program if the bill becomes law. 
 
H.R. 5819 means bigger awards, but fewer awards. It means more flexibility as to when research projects can enter the SBIR/STTR process. It clarifies and expands eligibility to include companies owned by venture capital firms. It opens up significant subcontracting opportunities. It has, for the first time, requirements to give preferences in SBIR/STTR awards to companies based on geographic and demographic considerations.
 
Also reauthorized in the bill is a dramatically changed Federal and State Technology Partnership (FAST). FAST would make two-year matching grants of up to $250,000 to support state SBIR/STTR outreach and proposal assistance. An amendment introduced by Rep Carney (R-PA) that was passed by voice vote, requires the Small Business Administration (SBA) to give preference in making FAST awards to proposals involving Small Business Development Centers that are certified by the SBA to assist technology companies (SBTDCs). 
 
Whether or not the program is improved or impaired by all of the proposed changes is a matter of debate among members of Congress, the broader SBIR community, and other entities serving as champions and opponents on specific elements of the bill. Whether it means more innovation or less remains to be seen over the two years of its authorization.
 
Regardless of one’s opinion of the changes, SSTI believes the result, if H.R. 5819 in its current form is also approved by the Senate and signed by the president, should lead state and local TBED organizations to reassess and revise their strategies to assist prospective SBIR and STTR applicants.
 
Bigger SBIR/STTR Awards
H.R. 5819, as amended and passed by the House, loosens many long-standing structural elements of the SBIR program and its award process. First, H.R. 5819 triples the sizes of SBIR and STTR Phase I and Phase II awards to $300,000 and $2.2 million, respectively. This marks the first official increase in the award sizes in 15 years, although the National Institutes of Health (NIH) and components of the Department of Defense have exceeded the limits on some individual awards for several years. 
 
The bill also requires agencies to issue at least two solicitations for proposals each year. 
 
Larger award sizes and more solicitation cycles should make the program attractive to more companies and researchers, potentially increasing the number of SBIR and STTR applications submitted and demand for state Phase 0 grants to develop proposals.  
 
Drastic Reduction in Total Number of Awards
The bill also will result in far fewer awards – perhaps less than 40 percent of the current number of awards – since the House also turned down an attempt to increase the 2.5 percent set-aside requirement that funds the individual federal agencies’ SBIR programs and the 0.5 percent STTR set-aside.
 
Opposition to the larger pools of SBIR/STTR funding was raised by NIH and several associations serving universities, medical research hospitals and related institutions. Rep. Ehlers (R-MI) amendment to eliminate proposed increases of 0.5 percent for SBIR and 0.1 percent for STTR passed on a voice vote. 
 
A significant drop in the number of awards is likely to create challenges for small businesses that have utilized SBIR awards as seed funding. State Phase 0 awards may then go for naught, unless states also consider developing alternative mechanisms to SBIR for those projects found to be of scientific or technological merit but not funded by the federal agencies. The number of SBIR Phase I proposals should gradually decline as the odds of winning an award become less desirable.
 
More Flexibility for When Research Projects Enter SBIR/STTR Programs
Both SBIR and STTR program grants have traditionally followed a rigid two-phase cycle. All companies entered the program through short-term Phase I grants for proof-of-concept research. Only Phase I awardees are eligible to compete for the larger, longer-term Phase II grants. That changes dramatically with the House-passed bill.  
 
H.R. 5819 grants considerable flexibility to the award structure for both STTR and SBIR such that it: 1.) allows companies to enter the program at either Phase I or Phase II; 2.) allows companies to win Phase II awards in an agency different than the one that funded the Phase I;  3.) allows companies to win sequential Phase II awards for the same project; 4.) allows companies to win Phase II awards as quickly as possible when the agency deems appropriate, including at the beginning of the Phase I; and 5.) allows agencies to waive the minimum work requirements for small business concern or research institution participation.
 
First-ever Requirements to Skew Competition toward Rural Areas, Depressed Areas, Vets and Energy-efficient Companies
For 25 years, SBIR has managed to remain a grant program based entirely on open competition to make award decisions. Over those years, there has been concern about the distribution of awards geographically and demographically. The House heard those concerns and included language in the bill that states, “Federal agencies shall give priority to applications so as to increase the number of SBIR and STTR award recipients from rural areas.’’
 
In addition, Rep. Boswell (D-IA) and Rep. Sutton (D-OH) introduced an amendment that passed by voice vote and states, “Federal agencies shall give priority to applications from companies located in geographic areas that, as determined by the Administrator, have lost a major source of employment.”
 
Another amendment introduced by Rep. Sutton and passed on voice vote states, “Federal agencies shall give priority to applications from veterans … so as to increase the number of SBIR and STTR award recipients who are veterans.”
 
The fourth preference in SBIR/STTR award selection, added by an amendment from Rep. Matheson (D-UT), also applies to FAST recipients. The language requires federal agencies to give priority to applications “from organizations that are making significant contributions towards energy efficiency, including organizations that are making efforts to reduce their carbon footprint or are carbon neutral.”
 
What’s Next?
Without some form of reauthorization passing before Sept. 30, 2008, the SBIR program expires.  The program's reauthorization is uncertain with the White House issuing a veto threat, according to the April 22 Congressional Quarterly Today. CSPAN reported in a voice over during the floor action on SBIR that the White House considers SBIR a tax or budget cut on the R&D budgets of the 11 participating federal agencies.
 
 H.R. 5819 now moves to the Senate for its consideration, where it is likely to move to the Senate Committee on Small Business and Entrepreneurship.
 
 H.R. 5819, as passed, will be available by searching the bill number at: http://thomas.loc.gov/

ILLINOIS SBDC IMPACT STUDY 

The annual Illinois SBDC Impact Study is now underway.    Clients who came to centers for counseling assistance in 2006 have now been sent a survey, asking them to complete the survey and return it, postage paid, to the Association of Small Business Development Centers (ASBDC).    It is extremely important that those clients share through this survey, the impact of the assistance they received from local centers.    This information helps to demonstrate the tremendous value of the services you provide.

We wanted you to be aware of exactly what your clients were sent.    On March 20th, those clients were sent a cover letter and a survey.   They were either sent an existing business survey or a pre-venture survey.   Just as a reminder, client responses remain confidential and although their counseling services were provided free of charge, this is the one obligation they have for obtaining those free services.    Please encourage all of your clients who received this survey, to complete and return it.   This effort is part of the impact study that has been evaluated by Dr. James Chrisman from Mississippi State University.    To see the cover letter and two surveys, please visit CenterConnect.

IEN PROGRAM SUCCESS OF THE WEEK - ILLINOIS PTAC

The Illinois Procurement Technical Assistance Center (PTAC) Program will soon be distributing their CY 2007 Annual Report brochure.    We wanted to give you a preview of some of the accomplishments you will see highlighted in this report.   Contract dollars assisted hit a remarkable total of over $638,258,000 for PTAC clients.   In addition, the impact of the program resulted in the creation of 825 jobs created and an additional 2,855 jobs retained.    Annual report brochures should be printed and distributed the 1st week of May.   Congratulations and thanks, PTACs.

GETTING THE MOST OUT OF WEBCATS - "BUSINESS TYPE" FIELD

This week's tip is about what to do when you have a client that actually starts their business.    Please remember to change the "Business Type" field on the client profile in WebCATS to the appropriate category, when you have a client start a business.  Once you've created a "Business Start" milestone for a pre-venture client you need to go back and edit their profile from "Not in Business" to the appropriate category in the "Business Type" field.   Examples may include: wholesale, retail, service, manufacturing, etc.    If you have any questions, please contact your DCEO Network Coordinator.    Thanks for making a note of this and helping to keep the system updated and accurate.

WEBSITE OF THE WEEK - IEN PROGRAMS - WEBINAR ARCHIVE

On Wednesday, April 23rd, the monthly Small Business Webinar was held.    The Illinois SBDC in partnership with SBA, the IRS and Illinois Department of Revenue have been holding these webinars on the 4th Wednesday of the month.   The April webinar topic was Small Business Assistance available through the IEN.    Mark Petrilli was the presenter for this webinar that consisted of an overview of program services as well as CY 2007 accomplishments.    The 40 minute program with 17 PowerPoint slides was taped and is available for viewing.    
To access this presentation please copy and paste this link into your web browser https://cc.readytalk.com/play?id=oe3fpjsq  Please fill out the short Recording Registration form.   It will ask for your name, email, phone number and company.   Then, click on "submit" and the program will begin.

RESOURCE OF THE WEEK - "BUY-SELL AGREEMENTS" WEBINAR MAY16TH 

As with most relationships, business partnerships start off with the best of intentions, but often don't end up that way. Life and death happen.  People move on, die, or suffer debilitating health problems.  The very best time to deal with such concerns is before the occurrence of a problem, not after.   The way you can prevent major problems in the event of the death/disability/or departure of a partner is with a strong buy-sell agreement.   Think of a buy-sell agreement as a "partnership pre-nup."   A free webinar is being offered on this topic on Friday, May 16th at Noon.    You'll learn what makes up a good agreement and what you can do if you have an existing one but are not sure it's adequate for your business's needs. If you are a sole-proprietor without partners, you'll learn what you must do now to protect your surviving family members in the event of your death or disability. Although the 90 minute program is free, registration is required.    To learn more about this program and how to register, please click on the following link.  http://www.brs-seattle.com/ezine-08aprad.html
MOVES AND NEWS 

Please help welcome Laura Newquist, who is the newest member of the IEN Business Information Center call center located in the DCEO Springfield Office.   Laura started April 1 and will be with the BIC at least through June 15th.   She will be assisting clients who call the BIC hotline, as well as responding to client e-mails.  She brings 18 years of state government experience, most notably 7 years in CMS procurement.    Welcome Laura. 
 


 







 




[image: image5.jpg]



“Providing Guidance for Business Growth"
===============================================================
The IEN WEEKLY CONNECTION is distributed by the Illinois SBDC each Monday to the members of
the DCEO Illinois Entrepreneurship Network to provide these service delivery partners with
regular updates on small business issues, opportunities and resources.  Please forward this update
to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===============================================================  
