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April 21, 2008
SPECIAL NOTE:  Due to some e-mail server problems over the weekend and on Monday, the April 21st edition of the IEN Weekly Connection is being distributed on April 22nd.  We apologize for any inconvenience this may have caused.  Thank you for your patience.  

 In Today's IEN Weekly Connection:
-  ILLINOIS PTAC BUSINESS MATCHMAKER 
-  SELF EMPLOYMENT IN RURAL AMERICA

-  SMALL FIRMS HIT HARDEST BY ENERGY COSTS

-  DESC SMALL BUSINESS CONFERENCE

-  IEN PROGRAM SUCCESS OF THE WEEK - IEN BIC

-  GETTING THE MOST OUT OF WEBCATS - DATE ESTABLISHED

-  WEBSITE OF THE WEEK - WWW.MILITARYCONNECTION.COM 

-  RESOURCE OF THE WEEK - TECH FOR SMALL BUSINESS
-  MOVES AND NEWS 

ILLINOIS PTAC BUSINESS MATCHMAKER 
There will be a Matchmaking Conference on May 14, 2008, from 8:30 a.m. to 4:00 p.m. at the Four Point Sheraton Fairview Heights. The cost is $40 per person, and $60 after May 1. The Matchmaking Conference is unlike any event you'll ever attend. You tell us which government agencies you're interested in meeting with, and we will set up the appointments for you. Whether you're a manufacturer, a distributor, a retailer, or consultant, the buyers assembled are looking to buy your products and services. Each Participant will be scheduled with four buyers. On the registration page, please select four buyer options from the first 15 workshop choices and select two buyer options from the workshops listed as Alternate. We will do our best to accommodate your top four choices.

Participating government buyers include: Central Management Services for the State of Illinois, Southern Illinois University Edwardsville, Southern Illinois University Carbondale, Scott Air Force Base, U.S. Army Corps of Engineers – RI (Rock Island), U.S. Army, TACOM LCMC RI, U.S. Army ASC/JMC RI, U.S. Army JMTC RI, U.S. Environmental Protection Agency, U.S. Forest Service and U.S. Navy – NAVFAC Midwest. Large Prime Contractors include Unisys Corporation, Booz Allen Hamilton, SAIC and Russell Construction.

For additional expo and conference information, please view our flier or contact Mary Turner at 217/223-5636.  Please click on the following link for registration information.  http://www.dce.siu.edu/conferences/080403mmc.htm.

SELF EMPLOYMENT IN RURAL AMERICA

Self-employment as a major economic force is a new reality throughout rural America. According to a new article in Rural Realities, a publication of the Rural Sociology Society, self-employment in rural America has grown by more than 240 percent since 1969. Meanwhile, growth in rural wage paying jobs grew by only 61% over the same time frame. At present, approximately 5.3 million rural residents are self-employed. If present trends continue, the self-employed will account for 1/3 of the rural workforce in 2015. The report’s author, Stephen J. Goetz, expresses many concerns about these trends as earnings for the self-employed have hit historic lows. In 2005, the average self-employed rural worker earned about half ($16,851) of his or her employed counterparts ($31,596). Goetz recommends a number of potential remedies for these challenges. First, policy makers must get a better understanding of the challenges and issues facing the rural self-employed. They should also provide strengthened technical assistance and easier access to support programs at local colleges, universities, and elsewhere. In addition, rural leaders should invest to help develop a stronger base of local services for this workforce. These services might include child care providers, legal and accounting services, and temporary help agencies. 

Access the article, “Self-Employment in Rural America: The New Reality,” by Stephen J. Goetz, appears in Rural Realities, Vol. 2, No. 3 (2008). 

SMALL FIRMS HIT HARDEST BY ENERGY COSTS

Small firms are hardest hit by rising energy costs, according to a study released recently by the Office of Advocacy of the U.S. Small Business Administration.  The small manufacturing and small commercial sectors top the list of burdened industries, on an energy cost per value of industry shipments and an energy cost per sales basis.

The report finds that for 10 of 17 manufacturing sectors for which data were available, small firms spent considerably more for energy than large firms did, on a per value of industry shipments basis.  For food manufacturers, leather and allied products manufacturers, and computer and electronic products manufacturers, the costs per dollar of output were more than double those of their larger counterparts.

The author also finds that in 26 of 31 commercial industries studied, small firms have higher energy expenditures on a cost per dollar of sales basis.  The median commercial sector industry has a small entity energy cost per sales ratio that is 2.7 times the ratio for large entities.

The report, Characterization and Analysis of Small Business Energy Costs written by E.H. Pechan & Associates with funding from the Office of Advocacy, uses available data to analyze the impact of changing energy prices on various sectors of the economy. A full copy of this report is available at: http://www.sba.gov/advo/research/rs322tot.pdf, 

and the research summary can be found at: http://www.sba.gov/advo/research/rs322.pdf. Should you need further information, please feel free to contact Joe Johnson at (202) 205-6533 or advocacy@sba.gov.  Also, for a complete copy of the report and tables of analyzed industry sectors, visit the Office of Advocacy website at www.sba.gov/advo.

DESC SMALL BUSINESS CONFERENCE

The Defense Energy Support Center's Small Business Networking and Training Conference is designed to assist small businesses and large businesses in learning about DESC's contracting and subcontracting requirements, respectively. This conference will provide you an opportunity to:

  

  Learn about various programs within DESC and potential contracting opportunities

  Learn the DESC procurement process

  Network with DESC's Contracting Officers, Prime Contractors, and Program Managers

  Market your company capabilities in the networking breakout sessions with DESC decision makers

  See your future with DESC

For small companies, it is an excellent opportunity to:

  

  Learn more about DESC procurements and requirements

  Become knowledgeable about DESC solicitation provisions and contract clauses

  Network to possibly establish subcontracting relationships with prime contractors, and networking with other interested   small businesses 

  Speak with representatives from the Small Business Administration and the Illinois Procurement Technical Assistance Center about services they provide to assist Small Businesses 

The event will be presented June 10, 2008 from 8:00 a.m. to 4:15 p.m. at the Holiday Inn Select Naperville-Lisle, 1801 N Naper Blvd, Naperville, IL 60563. Please click on the links below for more information about the conference.  

	  Welcome package from DESC Director 

	  Small Business Conference Press Kit 


IEN PROGRAM SUCCESS OF THE WEEK - IEN BIC

The IEN Business Information Center (BIC) is our Program Success of the Week.   The BIC has recently released their 2007 Annual Report and we wanted to share with you, some of the highlights from their report.   Clients served is the name of the game.   In 2007 the BIC assisted 12,383 clients.   While licensing and registration were the most requested areas of assistance with 3,951 cases, coming in second was requests for Business Startup Kits as they sent out 3,132.    The BIC also helped clients find local assistance by referring 1,943 people to Centers in the IEN.    Congratulations and Thank You to all of the staff of the IEN BIC on a very productive and successful 2007.    For more information, contact the BIC by calling: 1-800-252-2923.

GETTING THE MOST OUT OF WEBCATS - DATE ESTABLISHED

This week, we want to remind Centers of the importance of updating the client profile when a client transitions from not in business to in business status.    Many clients begin their counseling relationship with a center when they are not in business.    Once a client successfully opens a business, please remember to update that client profile by including the date that the business started.   In the system, this is called, “Date Established”.   If you have any questions, please contact your DCEO Network Coordinator.   Thanks for your attention to this reporting detail.

WEBSITE OF THE WEEK - WWW.MILITARYCONNECTION.COM 

As we continue to try and serve the needs of Illinois Veterans, we wanted to let you know about a website, www.MilitaryConnection.com. This web site specializes in connecting outstanding candidates from the military community with top job opportunities in all areas, as well as connecting outstanding employers with viable candidates. There are over 10,000 pages, and in excess of 100 databases, with something for everyone.   Many of the resources they offer will be of interest to your business clients and entrepreneurs.  If you have a Press Release, Special Event, Conference or Reunion, you may want to send it to them and they will be pleased to feature it in the Military Buzz section of the site.    

RESOURCE OF THE WEEK - TECH FOR SMALL BUSINESS
Tech for Small Business is a resource designed to help small businesses master technology to empower their business.    They have a lot of information regarding technology solutions, forums and tools that we hope you find useful.   However, take the time to check out the Guide to Free Online Services.    You will find this link on the lower left hand side of the home page.   Several good links are there that deal with a variety of topics.    To visit the homepage of Tech For Small Business, please click on: www.techforsmallbusiness.org
MOVES AND NEWS 

Please join us in giving a warm welcome to Ms. Erin Conley who has joined the Illinois Small Business Environmental Assistance Program (SBEAP).   Erin formerly worked for the Illinois Pollution Control Board and will assume responsibilities for the Clean Air Clips Newsletter and the Environmental Helpline as well as other project areas.   She is located in the Springfield DCEO Office.    Erin’s contact information is erin.conley@illinois.gov  217/785-4557.   Welcome, Erin.
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“Providing Guidance for Business Growth"
===============================================================
The IEN WEEKLY CONNECTION is distributed by the Illinois SBDC each Monday to the members of
the DCEO Illinois Entrepreneurship Network to provide these service delivery partners with
regular updates on small business issues, opportunities and resources.  Please forward this update
to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===============================================================  
