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SEDAC APRIL 2009 NEWSLETTER

The Smart Energy Design Assistance Center (SEDAC) is pleased to announce that the SEDAC's April 2009 monthly newsletter is now available to you for download at http://smartenergy.arch.uiuc.edu/pdf/newsletter5_04.pdf.  You can find more details about SEDAC at their homepage at www.sedac.org.

SBA ANNOUNCES SENIOR LEVEL APPOINTMENTS

The U.S. Small Business Administration has announced the appointment of several members of the leadership and management team of Administrator Karen G. Mills, who was confirmed unanimously by the U.S. Senate on April 3rd.

Recently appointed members of the team include:

Meaghan Burdick is SBA’s White House liaison.  Burdick was director of direct marketing for the Obama campaign, responsible for leading the daily operations and strategy for the campaign’s grassroots fundraising efforts, and later for 

the Presidential Inauguration Committee.  Prior to working on the Obama campaign she spent many years working on grassroots marketing and online services at various Democratic committees and organizations.

Christopher Chan will serve as special assistant to the Administrator and scheduler.  Chan is a former intern on Capitol Hill for Rep. Barney Frank, for the State Street Corporation, for the Democratic Senatorial Campaign Committee and in Britain for the Co-operative Party.  He worked as a scheduler for the CEO of the Democratic National Convention Committee. 

Darryl K. Hairston will serve as associate administrator of the Office of Management and Administration.  Hairston has been and remains a career SBA employee since 1978 and was serving as acting SBA administrator prior to Ms. Mills’ confirmation.  Hairston held several senior level positions in SBA including: district director of SBA’s Washington, D.C. District Office; deputy associate administrator for Investment; deputy associate deputy administrator for Government Contracting and Business Development; and recently, acting associate administrator of Management and Administration.

Subash S. Iyer is special assistant to the Administrator.  Iyer was a business analyst for McKinsey & Company, N.Y., where he worked with Fortune 500 clients to define strategies and improve operations.

Joseph G. Jordan is associate administrator of Government Contracting and Business Development.  Prior to joining SBA, Jordan was an engagement manager with McKinsey & Company, a major consulting firm, where he specialized in developing purchasing and supply management strategies for businesses.  He also was in the company’s public sector practice advising state governments on purchasing practices.  Before entering the financial world, Jordan was an associate producer on the MSNBC news program “Hardball with Chris Matthews.”

Ginger E. Lew is the counselor to the Administrator and liaison to the National Economic Council.  Lew served as COO and deputy administrator of the SBA during the Clinton Administration and was general counsel at the Department of Commerce.  Lew also has had a distinguished career in law, finance and international business.  She was CEO of Three Oaks Investments LLC, a private fund also specializing in management and investment consulting services to growth and emerging companies.  Before that, Lew was COO, CEO and general partner with Telecommunications Development Fund, a venture capital fund making investments in early stage communications companies. 

Sara D. Lipscomb is SBA’s general counsel. Lipscomb was a legal consultant to middle-market corporations and private equity firms fostering best practices in the legal, regulatory and risk management arenas.  Earlier, she was senior vice 

president and general counsel of the Audax Group, an alternative asset investment firm, and she was counsel to the chair, and assistant general counsel at the Commodity Futures Trading Commission.  She held a similar position before that at the Securities and Exchange Commission. 

Ana M. Ma is the Administrator’s chief of staff.  Ma has served as chief of staff to U.S. Rep. Raul Grijalva.  She also served in the U.S. Department of Labor as a legislative assistant, as special assistant to the assistant secretary in the 

Office of Congressional and Intergovernmental Affairs, and as deputy chief of staff in the Employment and Training Administration.

 

Toby J.G. McGrath is associate administrator for the Office of Field Operations.  Before he led President Obama’s state campaign effort in Maine, McGrath held a number of staff positions in the statehouse in Augusta, including caucus director for the House Democratic Campaign Committee and chief of staff in the Office of the House Majority Leader and the Office of the Speaker of the House. 

Kimberly A. Peyser is the confidential assistant to the Administrator.  Peyser worked for the Democratic National Convention Committee in 2008, and last fall for President Obama’s Campaign for Change in Virginia. 

Penny K. Pickett is senior adviser to the Administrator, and acting associate administrator for the Office of Entrepreneurial Development.  A former adviser to the deputy administrator of SBA in the Clinton administration, Pickett has worked as business director for the Telecommunications Development Fund and, since 2004, as president of the Washington, D.C., Technology Council.  

                                                                        

Jonathan L. Swain is assistant administrator for Communications and Public Liaison.  Prior to working as President Obama’s campaign communications director in Indiana, Swain served as press secretary to U.S. Sen. Evan Bayh 

and press secretary to Indiana Gov. Joe Kernan.  He was also communications director for the consumer advocacy service Angie’s List and communications director for the Alliance for American Manufacturing.

Eric R. Zarnikow is associate administrator for capital access.  Previously, Zarnikow held the same position in the Bush Administration, responsible for the management and oversight of SBA’s principal lending, international trade, surety bond and venture capital programs.  He has more than 25 years of private sector business experience.  Since 1994, he has held a number of executive positions at The ServiceMaster Company, including senior vice president, chief risk officer and treasurer. 

RECOVERY AND REINVESTMENT ACT OF 2009 HELPS SMALL BUSINESSES

Small businesses with deductions exceeding their income in 2008 can use a new net operating loss tax provision in ARRA to get a refund of taxes paid over the past five years instead of the usual two.  To accommodate the change in tax law, the IRS has updated Publication 536, Net Operating Losses (NOLs) for Individuals, Estates and Trusts, as well as the instructions for Form 1045 and Form 1139, which small businesses will use to take advantage of the carry back provision.

An IRS news release and question-and-answer document have more information on the net operating loss carryback provision.  Technical information is contained in Revenue Procedure 2009-19.

Section 17  Deduction - A qualifying taxpayer can choose to treat the cost of certain property as an expense and deduct it in the year the property is placed in service instead of depreciating it over several years. This property is frequently referred to as section 179 property.

Under ARRA, qualifying businesses can continue to expense up to $250,000 of section 179 property for tax years beginning in 2009. Without ARRA, the 2009 expensing limit for section 179 property would have been $133,000. The $250,000 amount provided under the new law is reduced if the cost of all section 179 property placed in service by the taxpayer during the tax year exceeds $800,000.  The new law does not alter the section 179 limitation imposed on sport utility vehicles, which have an expense limit of $25,000.

More Help for Small Business -The Recovery Act also includes the following business-related provisions: 

Reduction of Estimated Tax Payments: Normally, small businesses have to pay 110 percent of their previous year’s taxes in estimated taxes. The Recovery Act permits small businesses to reduce their estimated payments to 90 percent of the previous year’s taxes.  

Extension of Bonus Depreciation Deductions Through 2009: Bonus depreciation is extended through 2009, allowing businesses to take a larger tax deduction within the first year of a property’s purchase.

Capital Gains Tax Break for Investment in Small Business: Investors in small business who hold their investments for five years can exclude from taxation 75 percent of their capital gains.

Other Provisions for Employers and Employees - Increased Transportation Subsidy: Employer-provided benefits for transit and parking are up in 2009 (see related article).

Up to $2,400 in Unemployment Benefits Tax Free in 2009: Individuals should check their tax withholding. COBRA: Health Insurance Continuation Subsidy: The IRS has extensive guidance for employers, including an updated Form 941, as well as information for qualifying individuals. First-Time Homebuyer Credit Expands: Homebuyers who purchase in 2009 can get a credit of up to $8,000 with no payback requirement. Enhanced Credits for Tax Years 2009, 2010:  Details available on the earned income tax credit, additional child tax credit and American Opportunity Credit, a new higher education benefit. Payroll Checks Increased This Spring: The Making Work Pay Tax Credit will mean $400 to $800 for many Americans. 

The IRS has issued new withholding tables for employers (see related article on withholding). Money Back for New Vehicle Purchases: Taxpayers who buy certain new vehicles in 2009 can deduct the state and local sales taxes they paid. The IRS’s American Recovery and Reinvestment Act of 2009 Web site at  www.irs.gov/newsroom/article/0,,id=204335,00.html has more information and links to each of these provisions

NEW TAX LAW EXTENDS NET OPERATING LOSS CARRY BACK

The Internal Revenue Service has announced that small businesses with deductions exceeding their income in 2008 can use a new net operating loss tax provision to get a refund of taxes paid in prior years.

To accommodate the change in tax law, the IRS has updated the instructions for two key forms — Forms 1045 and 1139 — that small businesses can use to make use of the special carry back provision for tax year 2008. These forms are used to accelerate the payment of refunds.

The new provision, enacted as part of the American Recovery and Reinvestment Act of 2009, enables small businesses with a net operating loss (NOL) in 2008 to elect to offset this loss against income earned in up to five prior years. Typically, an NOL can be carried back for only two years. The IRS released legal guidance today in Revenue Procedure 2009-19 outlining specific details. Some taxpayers must make the election to use this special carry back by April 17, 2009.

The new net operating loss provisions could throw a lifeline to struggling businesses, providing them with a quick infusion of cash.   The IRS wants to make it as easy as possible for small businesses to take advantage of these key tax benefits.

With the economic downturn and the new law, the IRS expects record numbers of small businesses to be eligible for the refunds. The IRS is putting in special steps to ensure timely processing of these refunds to help small businesses during this difficult period.   Small businesses with large losses in 2008 may be able to benefit fully from those losses now, rather than waiting until claiming them on future tax returns.

The normal two-year carry back remains available if the small business does not elect the special carry back provision.  If the loss exceeds the income for the carry back period, the taxpayer can continue to carry forward the remaining balance of the NOL for up to 20 years.   For small businesses that use a fiscal year, this special carry back may be used for an NOL in either a tax year that ends in 2008 or a tax year that begins in 2008. Once a taxpayer makes this election, it may not be changed.

To qualify for the new five-year carry back provision, a small business must have no greater than an average of $15 million in gross receipts over a three-year period ending with the tax year of the NOL. Businesses with more than $15 million in gross receipts still qualify to carry back their 2008 NOL for two years.

There are several methods that a small business uses to elect the new provision as detailed in the Revenue Procedure.

If a small business previously elected to waive the carry back of 2008 NOL but now wants to elect this special carry back, the small business may revoke its previous election to waive the carry back. The election revocation must be made on or before April 17, 2009. 

Generally small businesses that are not corporations (including sole proprietorships filing schedule C with their Form 1040) may accelerate a refund by using Form 1045, Application for Tentative Refund.

Corporations with NOLs may also accelerate a refund by using Form 1139, Corporation Application for Tentative Refund.

The IRS will be closely monitoring these filings and will provide additional staff as needed to process these forms. The IRS will work to issue refunds within 45 days or even earlier to the degree possible.

In addition, questions and answers have been posted on this Web site. Small businesses that file Form 1040 can also call 1-800-829-1040 with NOL questions. Corporations can contact 1-800-829-4933 with NOL questions.

Form 1045 or Form 1139, whichever the taxpayer uses, generally must be filed within one year after the end of the tax year of the NOL. In addition, the current year’s tax return must be filed by the date the Form 1045 or Form 1139 is filed. Form 1045 and Form 1139 are filed at the same place the taxpayer’s return is filed, as listed on the return instructions.

Accelerated refunds paid via Form 1045 or Form 1139 is described as “tentative” because the applications for refunds are potentially subject to review at a later date. Form 1045 Instructions and Form 1139 Instructions provide more information on the accelerated refund option.
EFFECTIVE FED TAX RATE FOR SMALL BUSINESSES

Effective Federal Income Tax Rates Faced By Small Businesses - This contract research report, "Effective Federal Income Tax Rates Faced By Small Businesses in the United States," attempts to calculate the average effective tax rates faced by small businesses as a result of federal income taxes.  The report finds that small businesses in the United States pay an estimated average effective tax rate of approximately 19.8 percent.

A copy of the report is located at: http://www.sba.gov/advo/research/rs343tot.pdf  and the research summary can be found at: http://www.sba.gov/advo/research/rs343.pdf. Should you need further information, please feel free to contact Radwan Saade at (202) 205-6533 or advocacy@sba.gov.
IEN PROGRAM SUCCESS OF THE WEEK - ENTREES BY YOU 
October 2008 probably wasn't a good time to open a retail store. But Palatine-based Entrees By You opened its retail location in the downtown Chicago Ogilvie Transportation Center, where harried commuters presumably would walk in and take home ready-to-cook meals.   That was on October 21st, about the time suddenly frightened consumers began hoarding their dollars.

The good news is that, after a slow start, the Entrees By You store has met its sales goal each month this year.  Progress has not been easy, however, and the business is not yet profitable. Still, they know there's a need and a market.    They couldn't get press coverage, because the media were super consumed with the election and then with Christmas.  On top of that, consumers weren't ready for a new idea. They needed to be educated and shown that Entrees By You was not a fast food restaurant.

Grass roots marketing has made the difference,    In addition, a digital billboard is at the top of the escalator that leads to outbound trains and asks commuters "What's for dinner?".  A chalkboard outside the store lists specials.

There also has been consulting help from Bonnie Richter, Executive Director of the Illinois Small Business Development Center at Harper College in Palatine.   Entrees By You co-owners meet with the SBDC twice a month to discuss cash flow plans and marketing ideas,   The effort is beginning to pay off. "People started noticing us in February," says the company's co-owner.

Congratulations to Entrees By You for their early success and best wishes for continued success.   We also want to recognize the Illinois SBDC at Harper College for the support, guidance and marketing assistance they have given to this new business.

GETTING THE MOST OUT OF WEBCATS 
Many of you have noticed that when a potential client uses eCenter to sign up as a client, several fields of information may be missing from the submission which are mandatory in WebCATS.  This causes you to manually obtain the information and edit the record.  Unlike WebCATS the lead center cannot set these mandatory fields across all centers.  Each of you will need to set or reset these fields yourselves to make them mandatory.  Following is a link to an FAQ which tells you exactly how to do this.  http://www.outreachsystems.com/resources/help/webcats/faq/84.asp
WEBSITE OF THE WEEK -  WWW.WARMCALLCENTER.COM
Successful salespeople know the value of information and how to use it to establish credibility and relevancy with any prospect or existing client. Practice the Platinum Rule and the "Fourth R" and you too can learn more about your clients, prospects, and competition. You too can turn any cold call (meaning any meeting where you're unprepared) into a warm call where you're providing value and solving client issues. Use the Warm Call Resource Center to find information on companies, industries, and people. In addition, you'll find resources and tools that will help you better practice the "Fourth R" and the techniques taught in Take the Cold Out of Cold Calling book and seminars.    

This site and information is provided by Mr. Sam Richter, former Director of the Hill Research Library in St. Paul, Minnesota.   To take advantage of the free tools he has to offer, please visit:  www.warmcallcenter.com
RESOURCE OF THE WEEK - DCEO BUREAU OF ENERGY AND RECYCLING

The Bureau of Energy and Recycling seeks to demonstrate the economic development benefits, including job creation, of energy efficiency, renewable energy, and recycling through a variety of programs and services. Further, Bureau programs will demonstrate that economic development, sustainable energy, recycling practices, and environmental protection go hand in hand. In addition, the Bureau will continue to promote the leadership of the State of Illinois, through its own energy and recycling policies and practices, at state facilities. Individually tailored programs are available to assist Illinois citizens, communities, non-profit organizations, businesses, industry, and other government agencies in an effort to achieve the Bureau's mission.

This site was recently updated with new program information as well as Recovery Act Programs.   Please take a moment to visit this valuable resource to assist your clients.   You can learn more by clicking on: http://www.ildceo.net/dceo/Bureaus/Energy_Recycling/
MOVES AND NEWS

Kathleen Bishop, DCEO Network Coordinator in the Chicago Office, has been chosen as one of eleven "Women of Achievement" for this year by the National Association of Women Business Owners (NAWBO).   Kathleen has been a tireless Women’s Business advocate for the past ten years, if not most of her life.   In her current role as an IEN Network Coordinator, she provides guidance and assistance to Business Advisors on a daily basis.  These Business Advisors are on the front lines helping women to make their businesses grow and get stronger in these tough economic times.

Thousands of women business owners across the State of Illinois have reaped the benefits of having Kathleen Bishop in their corner.  They have grown to appreciate Kathleen’s candor, friendship, assessment expertise, and strong communications skills.  She understands the continuous struggle of women from the halls of our schools to the halls of companies throughout the State of Illinois.  Advocacy has become a part of her everyday life and she is always there to listen and provide help and counsel.  Kathleen has truly been an asset to any women business owners who are lucky enough to meet her. 

She was nominated by Ms. Lee Salzman from DCEO, for Kathleen's many years of service to the State of Illinois and to small businesses.   We certainly congratulate Kathleen on this well deserved award and the recognition that she will be receiving.   Congratulations, Kathleen.  

On April 1, 2009 Jim Kleckner was awarded the Betty McDonald Outstanding Member Achievement Award at the Association of Procurement Technical Assistance Centers (APTAC) National Conference held in Reno, Nevada.  Jim is currently a counselor with the Illinois PTAC located at the College of DuPage.  As far as we can determine Illinois is the only State to have two Betty McDonald Award winners.  Illinois’ other winner is John DiGiacomo, Director of the Illinois PTAC located at Rock Valley College.

Betty McDonald was a founder and the first president of APTAC, then known as AGMAS (Association of Government Marketing Assistance Specialists).  This award, named in her honor, is meant to reflect a significant contribution and deep commitment not just to the procurement profession, but to the APTAC organization and its members.  His involvement has included acting as Secretary to APTAC (AGMAS) and Regional Director.  Unofficially, he has been called upon by the Board of APTAC numerous times for his expert opinion and insight. 

Jim has devoted his entire working career to government contracting – he has been a friend, ally, supporter and mentor to many of us. He began his federal government career began in 1964 and when he retired he knew where his next career would take him – the Procurement Technical Assistance Center program.  Immediately after retiring from the federal government in 1998 he began counseling for three PTAC’s in Illinois.  

Jim’s formal federal career began in 1964 as a buyer for the Rock Island Arsenal and later to Staff Officer.  He moved on progressively in positions and agencies – in 1972 he accepted the position of Small Business Specialist with the Department of Defense and in 1978 he accepted the position of Associate Director of Small Business for the DoD Regional Contract Administration. Jim was, for 37 years, part of various federal procurement activities, including former buyer and staff officer in the Procurement Policy office of the HQ U.S. Army Weapons Command in Rock Island, Illinois.  He was the small business Specialist at DCASR Dallas; associate director of Small Business, DCASR Chicago; and deputy for Small Business, DCMAS Chicago.  He was also appointed to the Illinois Small Business Council of 100 in 1996, which helps set state policy to foster the growth of small business in Illinois.  In his capacity he acted as the Grants Officer for the Procurement Technical Assistance program in a 14 state area covering 22 PTA centers with a budget of $22 million dollars. 

Additionally, Jim is a founder of the Midwest Small Business Liaison Officers group.  This group of prime contractors, government agencies and local PTAC’s from Illinois, Wisconsin and Indiana meet quarterly to stay up to date on best practices and compliance in federal contracting.  He retired from the federal career and made a smooth transition into the PTAC program in 1998.  Initially, he was a part time counselor for the 3 centers in Illinois – NORBIC, Moraine Valley Community College and College of DuPage.  Due to reductions in state funding he now focuses solely on the clients at the College of DuPage.   He also conducts marketing and creates training for the programs. 

We congratulate Jim and thank him for his many years of service to the procurement community.
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“Providing Guidance for Business Growth for 25 Years"

============================================================
The IEN WEEKLY CONNECTION is distributed by the Illinois SBDC each Monday to the members of
the DCEO Illinois Entrepreneurship Network to provide these service delivery partners with
regular updates on small business issues, opportunities and resources.  Please forward this update
to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
============================================================  
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