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Resource Fair and Business Expo - Thursday, April 7th in Palos Hills

Go Green, Get Contracts and Get Financed - The Economic Development Council for the Southwest Suburbs (EDCSS) is hosting this Resource Fair and Business Expo at Moraine Valley Community College.   This event will run from 8am to 3pm.

The Breakfast Speaker will be Warren Ribley, Director, Illinois Department of Commerce and Economic Opportunity (DCEO).

The Luncheon Speaker will be Toni Preckwinkle, Cook County Board President

The $20 fee includes continental breakfast, buffet lunch, keynote speakers, seminars, and access to information on programs and available funding for businesses.  Ideal for representatives from manufacturing, service, retail, entrepreneurs, not-for-profit agencies, chambers, municipalities, and more.  For more information, contact (708) 974-5690 or schrimplee@morainevalley.edu.

	Thursday, April 7th • 8 am - 3pm, Moraine Valley Community College, Moraine Business and 

Conference Center, Building M, 9000 W. College Pkwy, Palos Hills

Agenda and session topics available at morainevalley.edu/edcss.    For additional information about 

this event, please contact Eda Schrimple below.
	
	

	
	
	

	Eda Schrimple

Coordinator Workforce Development &

Community Services/Economic Development

Council for the Southwest Suburbs

(708) 974-5714 or  www.morainevalley.edu/edcss
New Equity Business Webinar on Tuesday, April 12th - Please Save The Date

Identifying the right sources for capital is a constant challenge, even for the most successful small businesses. 

If you’ve ever struggled to secure the capital necessary for your clients to fulfill orders, buy equipment or 

make payroll, you know that cash flow remains a perpetual challenge. This webinar will introduce, New Equity 

Business (NEB), the nation’s premier site for entrepreneurs to find and access small business financing 

products, learn about important news and information, and connect to qualified financing specialists.  NEB 

hosts a free, searchable database of over 1500 public and private financing products from over 420 funders, 

lenders, and investors. Mark your calendars for this free webinar were you will learn how you can use NEB’s 

powerful engine to better serve your small business clients.   The webinar is scheduled for April 12, 2011 

at 11:00am.  To register or for more information email Hadassah.hickman@newequitybusiness.com.   

Additional information, including the link to join the webinar, will be provided in the near future.   

Please save the date for this informative one hour presentation.

Small Business Jobs Act Tour

The U.S. Small Business Administration is hosting the Small Business Jobs Act (SBJA) Tour to provide 

information about and gather feedback from SBA small business owners, lenders, small business government

contractors (including 8(a) firms, women owned firms, service disabled veteran owned firms and 

HUBZone firms) on provisions of the Small Business Jobs Act that was signed into law by President 

Obama September 27, 2010.  The SBJA Tour will be in Chicago on April 15, 2011.

As SBA’s largest, valued resource partner, SBDCs can play an important role in supporting this effort:

1. Encourage people to attend the event by promoting the SBJA Tour website and include a link to 

it on your website.

2. Commit onsite SBDC business advisors to be at the event to make appointments for follow up 

services and to provide information about SBDC support and resources.  There will be space 

set aside for all the resource partners on site.  More details will follow.

3. Collaborate with the respective host SBA District Office in its efforts.

4. Market your special SBJA initiatives to the public.  Educate the audience at the Entrepreneurial 

5. Development workshop about the initiatives.

Individual breakout sessions will be held on various provisions of the Act, including changes in 

SBA loan programs, changes in federal procurement regulations, SBA’s international trade program 

and entrepreneurial development.

This is a two-fold opportunity for small businesses: 1] hear from national SBA senior staff on the 

Small Business Jobs Act, how it effects small businesses and to also provide input directly to 

officials who develop policy and implement programs for the agency and 2]  receive access to 

business counselors for follow-up assistance.

E200 Classes Forming Now

Emerging 200 (e200) is an executive entrepreneur training initiative, sponsored by the U.S. 

Small Business Administration (SBA).  SBA Illinois District Office has been in the forefront of 

this initiative, graduating 3 classes, totaling 45 entrepreneurs.

You will find the Expression of Interest Form, Marketing Letter and a listing of Frequently Asked 

Questions (FAQs) on CenterConnect.

For the 4th annual Chicago e200 class, we will enroll 25 inner city businesses with high growth 

Potential to participate in the training.  The class will commence in April 2011; the core of the 

e200 initiative is 60+ hours of advanced business training.

The SBA Illinois District Office, Chicago Minority Business Opportunity Center (CMBOC)

Illinois Department of Commerce and Economic Opportunity, Small Business Development Center 

Network, and SCORE Chicago are co-sponsors of the Chicago 2011 e200 initiative.

The criteria for firms seeking to enroll in the 2011 e200 class are:

· to be actively operating for at least 3 years,

· to have annual revenues of  at least $400,000,  and

· located in the Chicagoland area.

We are reaching out to attract and enroll small businesses in various industries including:

· Advanced telecommunication

· Construction

· Film, video and interactive media services

· Health services support and supply

· Hospitality, tourism, entertainment

· Light manufacturing

· Logistics, transportation and distribution

· Professional services

· Retail

· Sustainable green industries – alternative energy and recycling

If interested in enrolling in this unique executive entrepreneurship training program, 

qualified small businesses may go to the SBA Illinois District Office website www.sba.gov/il  

and complete the expression of interest form or complete the attached form and send back 

to the SBA Illinois District Office.


	


Competing Against The Chains?    Embrace The Power Of One

Those who run their own businesses are proud of being independent.  They are delighted they're not part of some big corporate entity, with far-off headquarters telling them what they can and cannot do. But going it alone can be tough when they have to compete against large chains and franchises. How do you attract and keep customers when you're up against the big guys?

The answer — don't try to be just like the big guys. Instead, embrace the power of one. Use the competitive advantage of being independent to stand out from the competition. After all, that's what the word "unique" means — singular, unequalled, unparalleled, unmatched.

To read this entire article, which was written by Rhonda Abrams for USA Today, please click on the link below.
http://www.usatoday.com/money/smallbusiness/columnist/abrams/2011-03-10-competing-against-chains_N.htm
IEN Program Success Of The Week - LDR Cleaning and Restoration
Matt Ludens of LDR Cleaning & Restoration attended the first DAR Workshop hosted by the Illinois SBDC at Rock Valley College in January 2010. After attending the workshop he went back to his office and asked the computer tech how they were backing up the server. He stated they were using tape and backed-up once a week. Matt proceeded to share information about the Disaster Preparedness workshop he attended and asked if they had ever considered using an off-site company to back up data.

After looking into an off-site company to provide back-up services of data, they made a decision to go with one. When the company came out for the initial review and to start the back-up process, they checked the equipment and learned that the equipment was broken and had not been backed up in over a year.

Now LDR is backing up all their data and photos remotely off-site. Plus their laptops are being backed up to the server and a policy has been implemented that all important data/information should not be stored on the laptops. They also have met with Sheila Hill to complete an assessment and Business Continuity Plan. 

Please see the note below from Mr. Ludens:
The Disaster Preparedness Workshop and subsequent one on one meeting with Sheila Hill have really opened our eyes to what we would do should a disaster situation arise in our business. We are in the business of quickly restoring the lives and businesses of others, but we have never really put a plan in place for our own business. Sheila brought up many events that we do not typically think about as being a disaster, but if they happened, many could result in shutting down if not properly prepared.

Matt Ludens, LDR Cleaning & Restoration

Getting The Most Out Of WebCATS

General Overview for Creating a System Scorecard - There are 8 built in standard scorecards in WebCATS.  Most of these should look familiar to you as they are essentially the old worksheets.  Below is a basic overview of generating these scorecards in WebCATS.

· Select Scorecards/Worksheets|Layouts

· Open the scorecard you would like to generate

· Click the Run Now button

· Enter run parameters

· Optionally save the run parameters to (create definition record)

· Click the Run Now button

Website Of The Week - www.famee.org
The Foundation for the Advancement of Marketing Excellence in Entrepreneurs (FAMEE) is proud to offer an extensive array of resources to help small and medium sized companies improve how they grow profitable, sustainable, long-term customer revenue streams - the lifeblood of every company!

They do this by providing free resources, training programs, and guidance to both entrepreneurs and SBDC Business Advisors.  They believe these valuable training programs will help small businesses address key marketing and business development challenges and grow their firms.  Please take some time to explore their many tools.

The FAMEE foundation serves entrepreneurs in small and medium sized organizations by assisting them to develop solid, long-term, and profitable relationships with their customers. Customer revenue streams are the lifeblood of these organizations and ultimately determines their success. Helping these entrepreneurs succeed is not only important to the individual, but to the entire community.
	Click here to learn more about the mission and vision of the foundation.
Click here to learn more about our approach to serving entrepreneurs with small business marketing.
Click here to learn about our faculty of marketing experts.
Click here to learn about our free marketing training model.
The foundation is based in Lawrence, Kansas and has received its 501c3 not-for-profit designation from the IRS. It has also registered as a charitable corporation with the State of Kansas.  Please contact them at info@famee.org for more information.


To reach the homepage of the FAMEE Foundation, please click on: www.famee.org
Resource Of The Week - SBDC Business Advisors Tool Box From Corporate Turnaround

Corporate Turnaround has built a complete interactive "tool-box" to help SBDC counselors.  It will help Business Advisors to:

* Assess individual cases

* learn about the process of restructuring a financially stressed company.

The "Tool box" includes:

* A tutorial on classifying debts and developing a budget

* A unique and proprietary Calculator for determining a budget

* Case study of an SBDC client

* In-depth tutorial of restructuring software

Find it here: http://trk.cp20.com/Tracking/t.c?IiKL-FkpA-aMJsu8
In the Second listing down, please click on "SBDC Tool Box"

What's New On CenterConnect 
On CenterConnect you will find updated Performance Reports and Charts for CY2010.  Included are Center by Center results.   These reports can be found under the "Impact" section which can be found on the left hand side of the home page.
Also, the SBA Disaster Assistance Webinar slides from the Wednesday, March 16th presentation are now on CenterConnect.

In addition, now on CenterConnect you will find the February 2011 IEN Performance Report for the Illinois SBDC, SBDC ITC, PTAC, BIC, SBEAP and ECs.

Moves And News

Reminder – The Illinois SBDC Monthly Connection Call is held on the 4th Monday of each month at 10:00am.   The Illinois SBDC International Trade Center Monthly Connection Call is also held on the 4th Monday of each month at 11:00am.    The next date for both of these conference calls is Monday, March 28th.  Please mark your calendars with these important reoccurring meetings.
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The WEEKLY CONNECTION is distributed by the Illinois SBDC and the DCEO Office of

Entrepreneurship, Innovation and Technology each Monday to the members of the DCEO

Illinois Entrepreneurship Network to provide these service delivery partners with regular

updates on small business issues, opportunities and resources.  Please forward this update

to any other interested resource providers and key stakeholders.  www.ilsbdc.biz 
===========================================================






