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New Digital Technology Center "1871" to Open in Merchandise Mart 5-2-12

Governor Pat Quinn has announced the first 15 digital start-up companies and new entrepreneurs that will be housed at “1871,” the new digital technology center located at the Merchandise Mart in Chicago. Designed to help launch and grow early-stage tech start-ups, the new 50,000 square foot tech center will have the capacity to house up to 400 individuals or more than 100 start-ups when it opens on May 2nd. The space will gather start-ups together, creating a community of mentors, partners, peers, developers and investors to spark innovation and create good-paying jobs.

With a recent surge of entrepreneurship, Illinois now ranks second in the nation, trailing only California, for its number of high-tech start-ups, according to the Illinois Innovation Index. In recent years, annual venture capital investments to Chicago’s start-up firms have risen to more than $1 billion for the first time since 2000.

During his 2012 State of the State Address, the Governor announced that the state is providing a $2.3 million investment in “1871” through the Illinois Jobs Now! capital plan, to help foster and launch digital start-ups.  The new space will help meet the critical need for affordable, flexible space among Chicago’s growing digital technology community.

“We are so grateful for Governor Quinn and the state of Illinois’ support for 1871 and innovation throughout Illinois,” said Kevin Willer, a member of the Governor’s Innovation Council and president and CEO of the Chicagoland Entrepreneurial Center, which will manage operations at 1871. “There has been an incredible response from the community in building this co-working center for digital entrepreneurs and we look forward to catalyzing digital tech expansion in Chicago when we open our doors on May 2nd.”

Located on the 12th floor of the Merchandise Mart, this 50,000 square foot tech center can accommodate up to 400 individuals. Since the application period began in January, more than 300 tech start-ups have already submitted applications to rent space in 1871. The name and concept for the center was motivated by the period of innovation that followed the Great Chicago Fire in October 1871.

The first group of tenants includes: SimpleRelevance, personalized technology provider for e-commerce merchants; ProOnGo, maker of QuickBooks-compatible web and mobile applications; and the Illinois Science and Technology Coalition.

Also locating at “1871” will be Code Academy, which teaches up-and-coming innovators the basics of web development and design. Code Academy will collaborate with 1871 to advance the educational initiatives for tenants by hosting, sponsoring, and coordinating programming focused on technology, design and business.

Launched in February 2011, the Illinois Innovation Council (www.IllinoisInnovation.com) works to ensure the state remains on the cutting-edge in the global economy. The council is actively working to advance innovation in Illinois.

For more information, please visit www.ilbiz.biz. For more information on "1871,” visit www.1871.com.

Halo Report: 2011 Angel Group Year in Review

The Angel Resource Institute (ARI) is pleased to share the inaugural Halo ReportTM: 2011 Angel Group Year in Review. A collaborative effort with Silicon Valley Bank and data powered by CB Insights, this report provides a first-ever look in to the activity and trends of angel groups and provides data not previously available to entrepreneurs and early stage investors. 

Initially presented as part of the 2012 Angel Capital Association (ACA) Summit, we invite you to take a moment to review the report highlights and informational release below and feel free to download & share the Halo ReportTM.

For questions or angel groups and individual angels interested in including data as part of the Halo ReportTM, should contact Sarah Dickey, ARI Research Manager via 913-894-4700 or sdickey@angelcapitalassociation.org.

SBA Mentor-Protege Forum in Chicago on Thursday, April 5th

The U.S. Small Business Administration is hosting a Mentor-Protege Forum on Thursday, April 5th from 8:00am to 5:00pm.  It will be held at the Hilton Chicago Hotel.  This free forum focuses on how 8(a) certified small businesses and companies that serve as formal mentors to them, can take advantage of government contracting opportunities with the Federal government.

The Mentor-Protege Forum is designed to inform potential mentor and protege firms about SBA's Mentor-Protege Program and how those companies that engage in SBA approved mentor/protege relationships can form joint ventures to bid on small business contracts.  The Forum will also provide an opportunity for one on one meetings between potential mentor and protege firms.

There are many benefits to being a mentor in the SBA Mentor-Protege Program.   They include:

· Allowing the Mentor and Protege to joint venture as a small business for any government contract.

· The expertise, resources and capabilities of the Mentor are made available to the 8(a) Participant Protege, helping the firm to further develop its capacity and capabilities

· The Mentor may aid the Protege in its efforts to raise capital.  (e.g. Mentors may own an equity interest up to 40% in the Protege firm).

You must register to be able to participate in the SBA Mentor-Protege Forum, at: https://sba.mybusinessmatches.com    Additional information and details may also be found at that website.

Don’t Retreat: Surge Forward to Succeed 

Who says you can’t succeed NOW?  The long-held belief that 50% of businesses fail in the first year and 95% fail within the first five years has changed according to more recent statistics published by the Small Business Administration (SBA).

According to this report, 7 out of 10 new employer establishments survive at least 2 years and half at least 5 years.  The Small Business survival rate has improved from 50% of businesses failing in their first year to 7 out of 10 (58%) of new businesses surviving at least two years, and 50% at least 5 years.  Looking at this, especially since 2008, makes it all the more positive and hopeful for people  starting businesses and succeeding, regardless of external conditions.

Scott Shane, Professor of Entrepreneurial Studies at Case Western Reserve University and author of nine books on entrepreneurship says: “Failure rates are high because a large number of inexperienced entrepreneurs start businesses that shouldn’t be founded in industries that are unfavorable to new companies.”

Additionally, the SBA lists other reasons businesses fail including being undercapitalized, not having a bankable and marketable product or service, sales strategy and marketing plan. These reasons have always been why businesses fail, but today it makes them fail much faster. Too much competition and more sophisticated technology and business tools are necessary to succeed.

You can’t succeed unless you:

· Have a solid product, service and plan.

· Continually review, revise and resume.

· Use all the current tools and resources.

· Work very hard and very smart.

· Renew your passion, purpose and mission continually.

Success in business is a process that meanders and unfolds - much like we evolve through our aging cycles.

Are you really committed?   If you don’t believe in and love what you do then do something else.
Are you relentlessly consistent?  Build great habits, systems, procedures and practice.
Personal Branding Lesson: Be More and Do More.  Always be refining, learning and adopting new approaches and ways to grow your brand and branding.  
Today, we all have to own our development, advancement and success. It’s up to us to move our business in the direction we want it to go. Study and watch people who you admire and want to emulate. What are they doing?  There are so many amazing businesses having great success today.

Here are the 10 Biggest Entrepreneurs of 2011. Take some time to meet them and learn about these inspired people and how they didn’t retreat, but surged forward to succeed.

Who says you can’t succeed now? Probably you. So maybe it's time to have an honest conversation with yourself?

Program Success of the Week - Gaspardo & Associates

Steve Gaspardo is President and Founder of Gaspardo & Associates, a full service 3D metrology laboratory based in Batavia.  Founded in 1996, the company delivers high accuracy computer aided measurement, inspection, verification and reverse engineering services to a variety of industries, from industrial and engineering firms, to automotive and aerospace manufacturers.

 

Steve recognized that today's manufacturing plants are faced with increasing delivery schedule demands, and need a faster way to inspect components before they are placed in higher-value assemblies. Over the last decade, the implementation of scanners and color mapping software has offered an improvement over older technologies; however the process of repositioning the scanners for each new scan is still a manual process. Repositioning is also required to eliminate shadows that can affect measurements.

 

Last year, Steve launched his newly patented product, ComScan, to solve these problems. ComScan, or Robotic Component Scanning System, allows metrology services to be delivered with significantly reduced time and increased accuracy. ComScan is designed to work with existing scanners on the market, offering other metrology and manufacturing companies a way of delivering their products and services more efficiently and effectively

 

Steve also took advantage of services funded by a "Small Business Jobs Act" grant through the Illinois Small Business Development Center at Waubonsee Community College to help take his business to the next level. Working with both the IL SBDC and the Center for Business Education and Development (CBEID), Steve was able to procure a private investor, as well as some bank financing to fund the ComScan launch. He also received assistance in improving his back office operations to allow him to focus on growing the business.

ComScan was recently exhibited at the Quality Show in Chicago, where Steve received over 150 inquiries about his product.

Getting the Most Out of WebCATS

Have you updated your database with export countries? EDMIS rejects any client records that indicate international trade, but don't specify an accompanying list of countries.  We need your help in updating all clients that fall into this category.   Please go into the client profiles and update the profile with the country and/or countries the company performs exports.  This can be done by clicking on the edit button on the company profile and selecting the countries under the field export countries.   
Website of the Week - www.cleantechopen.com  

The mission of the Cleantech Open is to find, fund and foster entrepreneurs with big ideas that address today’s most urgent energy, environmental and economic challenges. 

Since their founding in 2006 by Silicon Valley leaders, this organization has established itself as the leading force for accelerating clean technology entrepreneurs. Of the nearly 600 companies they have worked with, 80% remain viable today and have gone on to raise external capital exceeding $660 million.

By developing a network of more than 3,000 professional volunteers who are willing to lend time and expertise to entrepreneurs who may otherwise not be able to get their ideas off the ground, they are facilitating the growth of the cleantech industry and all the positive impact that will come from such technologies. 

They have seven active regions across the US, one region in France and more emerging regions forming across the globe that will work together on a variety of programs.  Their ultimate goal is to have these connections be truly global so that a company based in Kenya or South Africa is receiving mentoring from someone in India, Iceland or Italy, and licensing their technology to a company in China or Chile, and receiving Venture Capital from Australia or US. 

Programs Include:  Accelerator & Business Competition, NASA Night Rover Challenge and Global Youth Challenge 

Events: Global Forum, National Conference & Expo and Dozens of regional business clinics and workshops 

Network:  More than 3,000 professional volunteers, Nearly 600 Alumni companies, Sponsors, Venture Capitalists, Mentors and dedicated experts in business and cleantech

Regions: Seven Regions across the US, One Region in France and more coming internationally!

Partners: They team up with dozens of organizations – from labs and universities to businesses and media outlets – so that they can be sure to gather the best, brightest and most committed leaders in cleantech

To learn more, please visit their website at: http://www.cleantechopen.com
Resource of the Week - Small Business Data Resources Tool 

Information abounds on the Internet, but timely, accurate, extensive, and accessible databases are sometimes hard to find. With more than 30 years of experience mining federal data sources from the Census Bureau to the Federal Financial Institutions Examination Council, the Office of Advocacy today announced its newest research tool for small business researchers and policymakers, a hyperlinked listing of Small Business Data Resources.  

“Over many years, Advocacy has used and helped develop some of the best business data available by firm size,” said Chief Counsel for Advocacy Winslow Sargeant. “We’re pleased to be able to provide researchers a concise summary listing of many of the most used federal government and nongovernment data sources,” 

The new tool lists online databases by government or private sector source, hyperlinks the listings to their websites, and keys them to the small-business-related topics on which they provide information. The databases listed provide a wealth of information from federal agencies, as well as nongovernment private sector, university, nonprofit, international, and other sources. Key topics include demographics, employment, exports, finance, firm size data, firms and establishments, health care, income and sales, pension coverage, taxes, and training. 

Small Business Data Resources will be an invaluable tool for researchers, policymakers, small business trade associations, and members of the media interested in small businesses’ role in the economy.

The new tool is available at http://www.sba.gov/advocacy/847/125801  on the Advocacy website.

What's New on CenterConnect
New on CenterConnect you will find the publication from HubSpot entitled "54 Pearls of Marketing Wisdom" for your review and use.  

Moves and News

Small Business Administration’s Illinois 2012 Veteran Small Business Champion of the Year - 
Bob Rakstang, Director of the Illinois Small Business Development Center at CenterPoint, Governors State University has been selected as the Small Business Administration’s Illinois 2012 Veteran Small Business Champion of the Year.

Bob is being honored as an advocate for veteran owned businesses and for creating the Veteran’s Entrepreneurial Boot Camps that has offered training in entrepreneurial skills to over 500 veteran attendees at Governors State University over the last 4 years.  His efforts bring over 20 GSU region business professionals from a wide range of backgrounds to volunteer their expertise and support to veteran business development and helping to increase their knowledge of resources available for veteran owned businesses. He connects with government agencies at local, state and federal levels to build expertise, resources and support for Veteran outreach efforts.

The Veterans Entrepreneurial Boot Camps at Governors State University have been recognized in 2008 and 2009  by the Illinois Entrepreneurship and Small Business Growth Association for their “outstanding, innovative, and best practices in the programs and services offered by member Illinois centers and the impact the program has had on the community, region, and state.” 

Hilary Burkinshaw, CenterPoint’s  Director said  “ Bob is quietly dedicated to improving the business environment for veterans and a deserving recipient of the SBA Illinois 2012 Veterans Small Business Champion of the Year Award” 

DOE Webinar on Monday, March 19th - Energy Efficiency and Renewable Energy Topics Proposed for Small Business Funding

The Energy Department will present a live webinar on Monday, March 19th, that will provide detailed information on energy efficiency and renewable energy R&D topics for small businesses interested in an upcoming funding opportunity. The webinar will feature an introduction by Dr. Henry Kelly, DOE’s Acting Assistant Secretary for Energy Efficiency and Renewable Energy. Entitled Topics for DOE's FY 2012 SBIR/STTR Phase I (Release 3), this webinar will provide an overview of energy efficiency and renewable energy topics proposed to be included in the third release of fiscal year 2012 Phase I funding from the Small Business Innovation Research (SBIR) and Small Business Technology Transfer (STTR) programs. The webcast will take place on Monday, March 19, from 2-4 p.m. Eastern. 

The webinar will begin with opening remarks by Dr. Kelly, followed by a presentation on the purpose and mission of the upcoming solicitation by Manny Oliver, SBIR/STTR Programs Office Director. Program specialists from the Office of Energy Efficiency and Renewable Energy (EERE) will be on hand to discuss the eight topics areas and 30 available subtopics planned under the solicitation and to address questions submitted in advance by webinar registrants and others. It will conclude with a live question and answer session with the webinar participants. Questions can be submitted during the registration process here. The two-hour webcast is free of charge, but advance registration is required to obtain an Internet URL for the presentation. 

Register to attend the webinar
SBIR and STTR are programs in which federal agencies with large research and development budgets set aside a fraction of their funding for competitions among small businesses. Small businesses that win awards in these programs keep the rights to any technologies they develop and are encouraged to commercialize them. The programs help small businesses bring innovative technologies to market that help spur economic growth and diversify the nation's energy portfolio. 

Each year, DOE issues up to three solicitations (releases) inviting small businesses to apply for SBIR/STTR Phase I grants. They contain technical topics in research areas including renewable energy technologies and energy efficiency in buildings, vehicles, and advanced manufacturing. Grant applications submitted by small businesses must respond to a specific topic and subtopic during the time period that a solicitation is open. 

The Energy Department’s funding opportunity—FY 2012 SBIR/STTR Phase I (Release 3) —with the EERE topic areas highlighted in this webinar will be issued in early April. More information is available on the Office of Science’s SBIR/STTR website, including an overview of the energy efficiency and renewable energy research topics
. 
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The WEEKLY CONNECTION is distributed by the Illinois SBDC and the DCEO Office of
Entrepreneurship, Innovation and Technology each Monday to the members of the DCEO

Illinois SBDC Network to provide these service delivery partners with regular updates

on small business issues, opportunities and resources.  If you have information you would

like to share with the Network please e-mail to mark.enstrom@illinois.gov. Please feel free 

to forward this update to any other interested resource providers and key stakeholders. 
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