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In This Week's Connection:
-    SBA Lenders Performance
-    Construction & Demolition Workshops
-    Upcoming Z Project Conference
-    Entrepreneur Magazine Articles for January 2006
-    Small Business $mart Energy Webcast - Last Chance


SBA Lenders Performance
Attached is the Lenders Performance list as of the end of December for Fiscal Year 2006.  Also attached is the 2006 schedule for Lender's Orientations.  Lender's Orientations will emphasize loan processing, but will also include information on other aspects of SBA lending.  The target audience consists of bankers, SBDC personnel, and Pre-Qual intermediaries.   Thank you for your support and participation in our SBA Loan Programs.


 

Construction & Demolition Workshops
The Small Business Environmental Assistance Program at DCEO is hosting 10 statewide workshops for the construction & demolition debris industry January 25 - March 22, 2006  (Locations:  Quincy, Collinsville, Danville, Carterville, Chicago, Elgin, Crystal Lake, Moline, Rockford, and Normal).  A brochure and registration form are on our web site:  www.illinoisbiz.biz/enviro 


Upcoming Z Project Conference
Safety and Health Hazard Control Submissions Due by April 7th !!!  For those of you not familiar with the Z project, throughout the year, employers collect fixes to hazards and share them with us.  OSHA, in turn shares them at the Z Project May conference.  Also, we recognize some of the best controls with awards:  Aveoli Award (for a health hazard control); Lifesaver Award (for a control that could have saved a life); Pluto Award (for the most innovative control); and, the Area Director’s Choice Award (the AD’s choice of all submissions).  I will also send reminders to the employers on my mailing list with the forms for submissions.  Surprisingly, several companies/associations from Iowa and Indiana have contacted me, so the word of our program is spreading. If you want to be included in our Area Office Newsletter mailing, the Z Project mailing and/or learn more about the program, just email Peggy Zweber, Compliance Assistance Specialist, at zweber.peggy@dol.gov  or call the Peoria OSHA office, 309/589-7033.

As we are nearing the end of another year, this is a reminder to those who wish to participate in the Z Project Conference to prepare your 2005 safety and health hazard control submissions.  Although the due date of April 7th seems far away, it always sneaks up on you, as contributors from past years know.  This is the 4th year of our customer service project and we have gotten some excellent examples of hazard controls in the last three years.

Also, as a result of our Alliance with Richland Community College, they are assisting us in creating a website for the Z Project participants with information on the past control submissions, past award recipients, current submission forms, past press releases and, hopefully, an interactive page where employers can help each other solve their safety and health challenges.  It should be up and running soon.  It will be announced in our Area Office newsletter and I will email the participants. 

The conference will be at the Richland Community College, Shilling Center on May 2, 2006 from 8:30 a.m. until noon.  We hope to see you there.  Remember – Safety and Health adds value, to your work, to your life, and to your community.


Entrepreneur Magazine Articles for January 2006
Below you will find several Entrepreneur Magazine Articles that you may find of interest.   As part of the Illinois SBDC you may share these articles with your clients, utilize them in your own newsletters or post them on your websites.  Another tool provided to you through the Illinois Entrepreneurship Network. 
 

Passion Into Profit
Can you really make a living doing what you love? These entrepreneurs prove it's not only possible, it can be profitable, too.Snake Rock has recorded a number-one single and played alongside legendary bands at some of the hottest venues in the country, but the 46-year-old musician never imagined that his passion for rock 'n' roll would become a lucrative business. "I always thought I would work all day and play clubs at night," says Rock. "I never imagined that my passion would become my full-time job." 
Entrepreneurs around the country are ditching the idea that hobbies are just leisure pursuits, opting instead to turn their passions into thriving businesses. "There is a wonderful trend that has [entrepreneurs] starting businesses that add meaning to their lives," says Nancy Anderson, a Larkspur, California-based career counselor and author of Work With Passion. "People are letting go of the belief that it is impossible to make money and also do what you love." http://www.entrepreneur.com/article/0,4621,323640,00.html
Connecting Your Online and Brick-and-Mortar Customers
Your website can help drive business to your physical store, and vice versa. E-mail marketing can help.In today's marketplace, small businesses have an unprecedented opportunity to boost profits by reinforcing their online and offline assets with a complementary e-mail marketing strategy. We've discussed earlier how a well-designed website alone doesn't ensure online sales success (see "Customer Relationships Bring Big Profits to Small Retailers". By the same token, business owners who market their websites and physical stores separately are missing a perfect opportunity to drive traffic to and from both. It's a marriage made in retail heaven--but only if you tie the knot. 
E-mail marketing provides an easy and effective way to make sure you're first on your customers' minds when they're ready to make a purchase; whether it's driving by your storefront on the way home from work or surfing your website from their computer. The key is to make sure your brand is reinforced in both spaces--online and offline. Start thinking about how your brand fits across boundaries and how you can connect them. How do you tell your customers the different ways they can buy from you? http://www.entrepreneur.com/article/0,4621,324667,00.html
Hot Strategies to Boost eBay Sales
Selling a product on eBay can be as easy as looking around your house for something you're not using anymore. Have the kids outgrown their clothes? Sell them on eBay! Nobody listening to those old records anymore? Why not auction them on eBay! 
 

When you're first starting out as an eBay seller, there's no reason to acquire a lot of new stock or jump into the market with something you think will be a hot-selling item. We recommend you start your eBay career by auctioning off whatever's in your basement, closets or attic. Choose small, low-priced items: they'll be easy to ship, easy to sell, and you won't be risking a lot of cash. http://www.entrepreneur.com/article/0,4621,325491,00.html
 

If you have a topic that you would like us to cover please let me know.  And if you know of anyone that would like to be added to the list pleaselgunnette@entrepreneur.com. 

 

 

Small Business $mart Energy Webcast - Last Chance 
The Illinois Department of Commerce and Economic Opportunity would like to make you aware of the Small Business $mart Energy Webcast scheduled for January 18, 2006.  Webcast information is outlined below and additional information is in the attached document.  Please forward to any contacts who might be interested in participating.
The webcast will be broadcast live via the Internet on January 18, 2006, from    10 am until 12 pm CST, from the WILL studios on the University of Illinois, Urbana-Champaign campus.  The two-hour event will be hosted by Mark Nussbaum, whose highly publicized Oak Park firm, Architectural Consulting Engineers, recently conducted the feasibility study and developed conceptual designs for updating Frank Lloyd Wright’s Unity Temple mechanical systems.  With him will be an expert panel, who will discuss program participants and energy efficiency issues, and will answer questions from viewers with real-time responses. 
         The webcast will take place from 10 am--noon CST on Wednesday, January 18th, 2006.  It will be broadcast live from the WILL studios on the UIUC campus and will include pre-taped case studies.
         Webcast will be targeted towards business owners, developers, utility personnel, media, contractors, dealers, architects, engineers, government employees, Small Business Administration affiliates, related informational organizations and general consumers.
         Mark Nussbaum, Architectural Consulting Engineers, will host the event with expert panelists:
      Alan Chalifoux, SEDAC
      Blaise Stoltenberg, Midwest Sustainable
      Bob Dickey, Eastern Illini Electric Cooperative
      Dan Ramey, Centralia Home Center
         Together, the host and panel will discuss issues relating to small businesses and their ever-increasing energy costs.  These discussions will include topics such as: 
      Program participant case studies, including:
         Halbrook Auto Body, Shelbyville, IL
         Chicago Tube & Iron, 
         East Moline Glass, East Moline, IL
      New building codes and standards, 
      How businesses can take advantage of tax credits made available by the 2005 U.S. Energy Policy Act, 
      Various energy efficiency upgrades businesses can implement,
      Low-cost/no-cost changes that can be made to save energy, 
      Considerations for different ages and kinds of buildings (metal, brick, wood, etc.),
      Financial analysis using monthly cash flow and return-on-investment, 
      How energy efficiency can help a business maintain long-term competitiveness by becoming more energy efficient today.
 

For more information about the event or to sign up as a viewer, please follow this link: http://webcast.sedac.org.   The webcast will also be archived and available for viewing following the event.            
 

Sites with strong internet connections are needed to host videoconference viewings for industry groups.  Hosting an event where this webcast will be shown is a great opportunity to gather association members, bring together a number of business decision makers and/or to join team members together to learn how they, too, can help small businesses to increase their profits through this program.  Your event can be publicized through our marketing efforts, should you choose to opt in as a public event-hosting site, offering you a great opportunity to expose more interested parties to not only this very beneficial program, but your services as well.  For more information please contact: Jessica Commins, SEDAC, 202/558-6413 or Jessica@SEDAC.org.
 

We hope you will find this information useful and we encourage you to forward this notice to a friend or colleague. If you have any questions or comments, please contact us at webcast@sedac.org and we will work to assist you in any way we are able.
 




www.i-saverx.net/ 

"Providing Guidance for Business Growth"
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===============================================================
The WEEKLY CONNECTION is distributed by the Illinois SBDC each Monday to the members of
the DCEO Illinois Entrepreneurship Network to provide these service delivery partners with
regular updates on small business issues, opportunities and resources.  Please forward this update 

to any other interested resource providers and key stakeholders. 
===============================================================      
