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Going Global Starts on Day 1

 Start ups, technology companies, high-
growth potential companies … need to 
be globally aware

 Business plan should reflect awareness 
and international opportunities

 Companies also need to be aware of 
the risks such as trademark bandits…







Big Picture Priorities for 
Startups and Tech Companies

 Be proactive in market and partner 
selection
• Use data to help drive decisions
• Leverage first mover advantage

 Minimize risks
• Leverage resources (local, state, federal, 

private sector)
• IP protection
• Financial (payment method)



Example of Data to Support 
Decisions

 Maui Jim: sunglasses
 Harmonized code: 90.0410.0000
 Use code to track US imports / exports 

and global import exports



International Marketing EMBA  – International Marketing SMEs



Mega-sites: www.fas.usda.gov



globaledge.msu.edu



International Marketing EMBA  – International Marketing SMEs

World Bank Development Indicators
http://data.worldbank.org/indicator
http://databank.worldbank.org/ddp/home.do



Finland – World Dev Indicators



U.S. Statistics: usatrade.census.gov





Imports of Sunglasses



International Marketing 

Alternate Trade Site – Free
http://dataweb.usitc.gov/



United Nations Companion Site:
comtrade.un.org



Euromonitor – Industry 
Insights
www.euromonitor.com



Foreign Company Databases
Total # 
Companies

Coverage Searching Company 
Details

Cost

Kompass 2,525,880 Global -
limited US
limited 
South 
America

Excellent 
by importer, 
NAICS 
Hcode + 
free text

Contact 
details for 
free, financial 
for a fee

Free limited 
searching, 
for-fee for 
full details

OneSource 4,652,334 
to 
19,460,000

Global with 
option for 
extensive 
add-ons

Excellent 
w/free text 
+NAICS or 
SIC

Extensive 
including 
analysis

Subscription 
only

Alibaba unknown Started in 
China, 
adding 
more

Good, 
mostly free 
text

Limited but 
good to get 
contact 
details

Free but 
need 
account

Solusource
(Thomas 
Register)

650,000 About 30 Excellent: 
free text, 
category, 
company

Limited but 
good to get 
contact 
details

Free to 
search



International IP Protection

 Patents
 Trademarks
 Copyrights
 Trade Secrets



Resources

 12 state-wide Illinois SBDC International 
Trade Centers

 Chicago USEAC: federal agencies plus 
three outreach offices

 DCEO Office of Trade and Investment –
9 foreign offices, I-Step program

 Private sector: freight forwarders, 
banking, legal, accounting



International Marketing 

Jim Foley / Director
Turner Center for Entrepreneurship
Illinois SBDC International Trade 
Center

BRADLEY UNIVERSITY, PEORIA IL
jff@bradley.edu

Questions?


